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erican Institute, 
Property, Liability 
Underwriters Starts 


Huebner Reports as Chairman, Pro- 
fessional Standards on Property, 
Casualty Insurance 


DR. McCAHAN IS PRESIDENT 


orth, Leslie, Scott, Gruhn, Breen, 
Baldwin Compose Advisory 
Committee of New Group 


Dr. S. S. Huebner, chairman of the 
committee on professional standards in 
property and casualty insurance appointed 
by Dr. David McCahan, professor of in- 
surance, University of Pennsylvania, re- 
porting at the annual meeting of the 
American Association of University Teach- 
ers of Insurance December 29 at the Ho- 
tel Commodore, New York City, an- 
nounced organization of the American In- 
stitute for Property and Liability Under- 
writers, and the designation C. P. U., for 
Chartered Property Underwriter. 

The advisory committee, which Dr. 
Huebner heads, is composed of the fol- 
lowing: John A. North, vice-president, 
Phoenix Insurance Co. of Hartford; Wil- 
liam Leslie, general manager, National 
Bureau of Casualty & Surety Executives; 
George W. Scott, director, educational di- 
vision, National Association of Insurance 
Agents; A. V. Gruhn, general manager, 
American Mutual Alliance; John M. 
Breen, chairman, educational committee, 
Kemper Insurance; Philip L. Baldwin, ex- 
ecutive secretary, National Association of 
Mutual Insurance Agents. 


Lane Heads Finance Group 


_Otho E. Lane, president, Fire Associa- 
tion of Philadelphia, heads the finance 
committee, which has adopted the follow- 
ing resolution: 

“Be it resolved that based on the rec- 
ommendation of Dr. Huebner, the finance 
committee proceed to raise $50,000 to as- 
sure the operation of the college for two 
years, and that the property, casualty and 
surety companies be invited to contribute 
as nearly as possible on the basis of pre- 
mium volume, and that the agency and 
rokerage organizations be invited to con- 
tribute on a voluntary basis.” 

Serving with Mr. Lane on the finance 
committee are Howard P. Dunham, vice- 
Dresident, American Surety Co.; é 
Perkins, secretary, compensation and lia- 
bility department, Travelers Insurance 
CO.; S. O. Smith, former head, executive 
committee, National Association of Insur- 
ance Agents; Robert P. Barbour, United 
States Manager, Northern Assurance Co. 


(Continued on Page 24) 
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“Not Yet’ 


In June of 1940 a young man aged 22 accepted $1,000 of 
Ordinary Life protection, with his mother as beneficiary. A year 
later he moved to another city to work in a defense industry at a 
better wage, and was approached by a second underwriter to 
whom the first had suggested that the young man, now receiving 
higher pay, should be building up additional life insurance pro- 
tection. 


He pleaded inability to afford the premium for the additional 
proposal, and when followed up two months later, said “not yet.” 


Two weeks later the policyholder was one of six men from the 
plant riding home in an automobile after work in a night shift. 
The five passengers were napping as they rode, and unfortunately 
the driver was drowsy, when a turn in the road threw the car off 
to strike a telegraph pole. Three of the men in the car were seri- 
ously injured, and three were killed. The policyholder was one of 
the three who lost their lives. 


In recent months many thousands of men throughout the 
country have greatly increased their incomes by reason of in- 
creased opportunities in the defense industries. Because of the 
experience of several years of depression, industrial workers today 
are found to be anything but careless in their spending of the 
higher wages. Like many another, this young man was willing to 
consider investment in life insurance protection. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 








Common Stock Field 
For Life Companies 
Seen As Limited 


Carnegie Tech Economist Points to 
Impact of Federal Policies on 
Equity Capital 


ARBITRARY STAND OF SEC 


Dr. Field Tells University Insurance 
Teachers Outlook for Most 
Stocks Is Not Good 


In view of the recent discussion of 
common stocks as investments for life 
insurance companies special interest at- 
taches to certain conclusions of Dr. 
Kenneth Field, head of the department 
of economics of Carnegie Institute of 
Technology, on the impact of Federal 
policies on equity capital. Speaking be- 
fore the American Association of Uni- 
versity Teachers of Insurance in New 
York City this week, Dr. iFeld stated 
that while life insurance companies 
should have the right to buy common 
stocks they should use that power only 
to a limited extent. He finds that com- 
mon stocks as a class have a “dangerous 
future” partly because of arbitrary use 
of power by SEC and that life insurance 
company portfolios are not the place for 
most of them. 


Sees Limited Opportunities 


Opportunities for long-pull acquisition 
of public utility operating common stocks 
will present themselves in the near 
future, according to Dr. Field, but these 
will be fraught with dangers from rising 
operating costs and arbitrary shifts of 
contractual rights by SEC. Holding 
company securities in the electric power 
and gas field seem unattractive for an 
insurance company, he stated. Railroad 
common stocks also present no substan- 
tial outlet for insurance funds as few 
of them have high merit, in his opinion. 
Industrial common stocks seem to be 
the chief outlet for insurance funds but 
even here Dr. Fields find the opportun- 
ities are distinctly limited. 


Cites Government Threat 

Dr. Field opened his discussion with 
a quotation from TNEC Monograph 28 
on “Study of Legal Reserve Life Insur- 
ance Companies” as follows: 

“Unless the life insurance companies 
can find methods by which the funds 
flowing under their control will become 


(Continued on Page 8) 
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over 700,000 good Americans, one of the most comforting 
thoughts, in these troublesome times, is that the dollars they 
put with The Northwestern Mutual today will do so much toward 
providing financial security tomorrow—security for their families 
and themselves, and for the nation as well. 

When you seek to strengthen your financial future and that of 
your family, consider these facts: Northwestern Mutual life insurance 
is low-cost life insurance—is now and always has been. Succeeding 
generations of management have consistently achieved this result 
because they have always clung to this Company's principles of 
Trusteeship, Simplicity and Economy. 











MORTALITY COSTS HAVE BEEN LOW 
because Northwestern Mutual limits 
its business solely to men and women 
residing in healthful parts of the United 
States—to people, engaged in non- 
hazardous occupations and because 
every applicant is subject to careful 
medical examination by Northwestern 
Mutual’s own appointed medical ex- 


aminers. 









































“4 don’t know much about billions— 
but I’m sure an authority on dollars!” 


—Most of us live in terms of dollars, rather than millions or billions. And for many a family today, the future holds greater security 





because of the understandable dollars-for-living which they will receive from The Northwestern Mutual... 


MAINTENANCE COSTS HAVE BEEN 
LOW because of an extraordinarily 
low termination rate. For example, only 
4.2% of the Northwestern Mutual's 
insurance in force on January 1, 1940 
was terminated voluntarily by policy- 
holders during that year. This low ter- 
mination rate hasa very favorable effect 
on the interest of present and future 


policyholders. 


Northwestern Mutual accepts applications only from its own regular agents. 

One of them will gladly help you arrange a plan carefully adapted to your own 

security needs. He will explain income payment plans which assure dollars- 
for-living for yourself, if you live—for your family, if you die. 





WME Ye cee THE NORTHWESTERN MUTUAL 


700,000 POLICYNOLOERS LIFE INSURANCE COMPANY 
—_ MILWAUKEE, WIS. 
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By Clarence C. Klocksin 


Legislative Counsel, The Northwestern Mutual Life 


At peace or in war, American life in- 
surance has responded to the demands 
of the hour. Its extraordinary adapt- 
ability is seen once more. Having con- 
tributed in a large measure to the eco- 
nomic security of the people, life insur- 
ance now helps sustain their national 
defense. 7" : 

It is by no coincidence that in the 
great emergency now confronting the 
nation, a considerable share of the peo- 
ple’s income flows into the reservoirs 
of life insurance companies for their 
future security, and the funds so de- 
posited begin immediately to filter into 
the vast channels of the war effort. It 
is by precedent and tradition that life 
insurance and the security and defense 
of America go hand in hand. 


Record Gains 

In doing their part to make the people 
secure, the field men of life insurance 
wrote an immense volume of business 
in 1941. Final figures have not been 
compiled, but a reasonable estimate 
places the total in excess of thirteen 
billion dollars. A 10% increase for the 
first six months was followed by a 
momentum in sales that grew month by 
month, finally climaxed by perhaps the 
largest December writings in the history 
of the business. 

Total life insurance in force at the 
end of the year will exceed $124,000,000,- 
000, a net increase over last year of 
more than $6,000,000,000. Total assets 
climbed to approximately $3?,550,000,000. 
In both departments, the figures rep- 
resent all-time highs. Payments to 
policyholders and beneficiaries kept pace 
with practically all other accounts. The 
aggregate of such disbursements reached 
approximately $2,550,000,000. 


Interest Yield 

Although the past year was rich in 
major achievements, the long drought 
in interest earnings continued. There is 
not.much optimism about more satis- 
factory yields in the general securities 
markets. However, the vast capital re- 
quirements of the war program will pro- 
vide a mighty demand for funds. 

In the depression of the early ’30’s, 
the loss of surplus, due to depreciation 
In asset values, was restored in part by 
excess interest earnings. As such excess 
earnings have grown thinner, the ability 
of the companies to withstand a similar 
depreciation in assets may be adversely 
affected. 

_ Concerned by the low interest earn- 
ings, company actuaries sought relief in 
a number of ways. Annuity premium 
rates were generally increased, and for 
the first time the assumed interest rate 
on policy reserves, effective on new 
business, fell below 3%. A number of 
the participating companies met the 
problem by decreasing their dividend 
schedules. 

Insurance Commissioners 

_The National Association of Insurance 
Commissioners held two industrious ses- 
sions during the year. 

At a hearing December 6 by the 
special subcommittee of the Commis- 
sioners on the proposed model non- 
forfeiture provisions, it was found that 
the companies’ committee recommenda- 
tions were in agreement with the Guertin 
report on fundamentals. Both the com- 
panies’ and the Guertin committee’s pro- 
posals would slightly increase nonfor- 





Insurance Company 


feiture benefits and reserve liabilities. 
There was some difference in the re- 
spective conclusions as to surrender 


dividends, and several minor simplifica- 
tions in the model provisions were sug- 
gested. Full accord on the model bill 
is looked for in the near future, after 
which it will be presented to the state 
legislatures for adoption. 

A proposal for a uniform bill to stand- 
ardize and strengthen the regulation and 
examination of companies was sub- 
mitted to a subcommittee of the exam- 
inations committee by Commissioner 
McCormack. The plan of the Tennessee 
official would limit the personnel of in- 
surance departments to full-time, quali- 
fied employes. Examiners would be 
graded as junior and senior according to 
their experience and ability. Insurance 
commissioners would be appointed for an 
eight-year term. Fees would be assessed 
against the companies for the sole pur- 
pose of maintaining the insurance de- 
partment, and the amount thereof would 
be deducted from any premium or other 
tax due the state. Domestic companies 
would be examined annually, and conven- 
tion examination of companies would be 
held every three years. The subcommit- 
tee was authorized to continue its study 
and report at the June meeting. 

Appearing on the program of the com- 
missioners’ meeting in New York, Com- 
missioner John H. Holmes of Montana 
leveled a blast against the high cost of 
company examinations, caused principal- 
ly by high examiners’ fees and expenses. 


The Montana official warned his col- 
leagues that arbitrary practices and 
abuses must be eliminated from com- 


pany examinations. 

The formula for valuation of securi- 
ties, other than real estate, adopted at 
the Detroit meeting in June was revised 
at New York in several respects. The 
principal change concerned bonds not 
entitled to amortization, and stocks. The 
market value of such stocks and bonds 
as of December 1, 1941 (instead of 
December 31) is to apply for annual 
statement purposes. 


Legislation 


All state legislatures, except a hand- 
full) met in regular session last Jan- 
uary. The volume of adverse bills was 
heavy. As has been customary, a large 
number of them originated in misunder- 
standing, and were disposed of by the 
simple method of explanation. 

The major blow of the year was dealt 
in Oklahoma, where the premium tax 
rate on foreign insurance companies was 
doubled, from 2% to 4%. An unusual 
set of circumstances contributed to the 
adoption of this high rate, and efforts 
are under way to undo this injustice 
when the legislature meets again. 

Maryland’s tax rate was increased 
from 1.5% to 2%, and in Texas the 
sliding scale applicable to foreign com- 
panies, dependent upon their investment 
in Texas securities, was increased to 
range from 3.1% to 4.65%, instead of 
from 2.5% to 3.75%. 

While savings bank bills were intro- 
duced in seven states, only Connecticut 
joined Massachusetts and New York in 
authorizing the establishment of life in- 
surance departments in such banks. 

Perhaps the most interesting bill en- 
acted in 1941 was the New York statute, 
known as the “Life Insurance Guaranty 
Corporation,” comprising representatives 





of all domestic life companies. The ob- 
jective of the corporation is to guarantee 
the performance of policies and con- 
tracts issued by impaired or insolvent 
domestic companies doing business in the 
Empire State. The funds necessary for 
the administration, as well as the opera- 
tion, of the guaranty corporation are to 
be raised by assessments by such cor- 
poration upon the domestic life insurance 
companies, in proportion to their ad- 
mitted assets. 


United States Congress 


The 1941 Revenue Act carried the 
heaviest exactions on individuals and 
corporations in our history and became 
law in September. Several methods of 
taxing insurance companies were con- 
sidered by the Joint Committee on In- 
ternal Revenue, but no heavy assess- 
ment was levied. It is assumed that 
taxes on insurance companies will be 
proposed in the bill to be introduced into 
the next session of the Congress. 

Although the Treasury had recom- 
mended a reduction in the exemption of 
life insurance death proceeds payable 
to a named beneficiary from $40,000 to 
$25,000, the Congress made no change in 
the present law in this respect. Like- 
wise, not adopted was a suggestion by 
the National Association of Life Under- 
writers to clarify Section 811 (g) of the 
Revenue Act, which provides for the 
taxation of insurance proceeds under the 
estate tax; nor did Congress approve 
a proposal of the said association for a 
specific exemption of $250,000 of life in- 
surance proceeds from the estate tax 
where such proceeds are earmarked for 
the payment of death taxes. Without 
doubt, further effort will be made by the 
National Association to secure the adop- 
tion of these amendments. 

The underwriters must not overlook 
probable suggestions by the Federal tax 
officials to amend Section 165 of the 
Revenue Act, which now provides for 
certain tax exemption and deduction 
privileges in the case of employe’s pen- 
sion trusts. Obviously, there is danger 
that the amendments to be offered by 
the tax officials will be severe. 

Social Security Act 

There has been some confusion as to 
the program in Congress for amend- 
ments to the Social Security Act. Late 
in the year, the Social Security Board 
proposed recommendations covering un- 
der the Act agricultural labor, domestic 
servants, certain self-employed persons, 
and salesmen — including insurance 
agents—on commission. The board also 
intimated some liberalization would be 
proposed in the pensions now provided 
but did not specify its conclusions in 
this respect. 

The Treasury Department has pro- 
posed a 15% Social Security payroll tax, 
with a statement that its purpose is to 
syphon off increased salary and wage 
income in order to remove it from pur- 
chasing channels. Up to the present 
time, neither the Social Security Board’s 
recommendations nor the Treasury’s 
proposals have been submitted to Con- 
gress. They are being awaited with 
great interest. 


TNEC 
There was some relief when the Tem- 
porary National Economic Committee 
filed its report early in the year on the 
investigation of the life insurance busi- 
ness. A minority of the committee had 


Life Insurance Review of 1941 





CLARENCE C. KLOCKSIN 


urged adoption of a recommendation 
favoring Federal regulation, but the full 
committee voted decisively against it. 

The final report of the committee con- 
tained recommendations to strengthen 
state insurance departments, such as 
higher qualification for supervisory offi- 
cials, longer terms of office, and better 
pay. Enlarged department personnel, 
with only full-time, qualified employes 
under Civil Service, was also urged. 

Reviewing the TNEC findings as to 
marketing and distribution of life in- 
surance, it may be said that the com- 
mittee’s suggestions for the most part 
run parallel with the present-day think- 
ing of agency executives. Standardiza- 
tion of policy contracts was strongly 
urged by the committee. While compe- 
tition in the life insurance business has 
brought out much that is good, it has 
admittedly brought out some evils. The 
worst of these perhaps are the “frills” 
in policy contracts. 

In passing on the TNEC report, it may 
be noted that up to the present time the 
only suggestion in Congress as to any 
measure of Federal regulation is in a 
bill introduced by Representative Wright 
Patman of Texas. The Patman bill pro- 
poses Federal insurance or guarantee of 
life insurance policies up to a value of 
$5,000, by the creation of a commission 
similar to the Federal Deposit Insurance 
Corporation. The bill has been pending 
more than a half year, and no action 
has been taken on it. 


War Clauses 

As the war clouds gathered over the 
country, war clauses began to make 
frequent appearances in policy contracts. 
Actual involvement of the United States 
in war on December 8, 1941 found most 
of the companies prepared to attach 
war clause riders to their policies. 

Except for expressing their interest 
in uniformity in war clauses, the insur- 
ance commissioners left the working out 
of the restrictions to the companies, with 
the result that approval of clauses by 
the insurance departments has _ been 
quite general. ‘ ‘ 

The principal purpose of imposing a 
war clause is to avoid subjecting present 
policvholders to the greater risks to be 
assumed on new business taken during 
the war period. In the clauses adopted, 
there are naturally some variations— 
some companies requiring the clause for 
certain age brackets, and others mak- 


(Continued on Page 8) 
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Continental Issues 
New Type Contract 


TO GIVE BASIC PROTECTION 





Sold in Units of $3,000; Ages 16-30; 
Reducing to $500 at Age 65; 
Is Participating 
A new low-cost, participating policy 
has just been issued by the Continental 





Assurance, according to an announce- 
ment by Vice-President Roy Tuch- 
breiter. 


The new contract is sold in units of 
$3,000 at ages 16 to 30 inclusive, its face 
value decreasing $100 each year be- 
ginning at age 30 and through age 50, 
at that age reducing $50 annually to age 
65, at which time it becomes an Ordi- 
nary life policy with $250 face value. 
The initial semi-annual premium is $16 
with an $11 semi-annual premium there- 
after. Dividends are payable after six 
months. 

No physical examination is required 
though the right to examine is reserved 
by the company. Not more than one 
policy will be issued to one person. 

Basically the policy is an annual re- 
newable term contract although the 
company cannot cancel or refuse to re- 
new. It is convertible to participating 
Ordinary at any time before the policy- 
holder’s fiftieth birthday without exam- 
ination for the amount of insurance in 
effect the next preceding year. War and 
aviation exclusion riders are printed into 
the contract. 

Commenting on the new policy, Mr. 
Tuchbreiter said, “The new policy to be 
issued by the Continental is not a sub- 
stitute for the usual forms of life in- 
surance. The policy represents only the 
first step in the building up of a suf- 
ficient amount of life insurance indem- 
nity with such savings provisions as are 
suited to the individual’s needs and 
purse. 

“Tt should be clearly understood that 
the sale of the new policy must not re- 
sult in the lapse of existing ordinary 
life insurance in this or in any other 
company.” 


A. C. NELSON NAMED MANAGER 


Succeeds H. B. Cadwell as Oakland Man- 
ager, Mutual Life of New York; 
A Leading Producer 


Alfred C. Nelson, for the past five 
years agency organizer in the Oakland 
agency of the Mutual Life of New York, 
has been appointed manager of that of- 
fice to succeed H. B. Cadwell, recently 
named assistant to the vice-president and 
manager of agencies, J. Roger Hull, at 
the home office. 

Native of South Dakota, Mr. Nelson 
graduated from University of California, 
where he was vice-president of Beta 
Gamma Sigma, the scholastic honorary 
society in the College of Commerce. 
From 1926 to 1933 he was engaged in 
the furniture business in Berkeley, Cal., 
and began selling life insurance on a 
part-time basis for the Mutual Life in 
1931. He became a full-time repre- 
sentative of the company in 1933 and 
qualified as a member of its National 
Field Club in each of the next three 
years. He was appointed agency organ- 
izer for the company at Oakland Janu- 
ary, 1937. 

Mr. Nelson is a CLU, member of the 
Life Underwriters Association, the Ki- 
wanis Club of Berkeley and has been 
active in church, community chest and 


Y.M.C.A. affairs. 





DEFENSE BONDS FOR BONUS 


Employes of the American Mutual Life 
of Des Moines were given defense bonds 
and stamps as Christmas gifts, at the 
company’s annual Christmas party at its 
home offices. The gift distribution which 
totalled more than $1,500, was made by 
President E. B. Mountain. Company 
officials also tendered special recognition 
to Miss Anna Eberle, former assistant 
secretary of the company, who has just 
retired after forty-one years of service. 


PACIFIC MUTUAL’S WAR RIDER 





New Clause Covers Military, Naval Serv- 
ice, Except Aviation, While in 
Continental United States 


The Pacific Mutual has adopted a more 
liberal war clause, according to a recent 
circular announcement to its agents. 

The new war rider provides coverage 
“for military or naval service while in 
the states of the United States and the 
District of Columbia without extra pre- 
mium charge. This coverage, however, 
does not apply to those in the aviation 
service.” 

Previous riders excluded coverage if 
the insured engaged in military or naval 
service in time of war whether he was 
in continental United States or not. 





INCREASES CAPITAL 





Church Life Raises Capital From $100,- 
000 to $250,000 Through Stock 
Dividend 


The Church Life Insurance Corp. has 
increased its capital from $100,000 to 
$250,000 by means of a stock dividend, 
according to an announcement by Exec- 
utive Vice-President Bradford B. Locke. 
Mr. Locke stated that this action was 
taken recently by the board of directors 
partly for policyholder protection and 
partly for the benefit of the Church 
Pension Fund of the Protestant Episco- 
pal Church, of which the corporation is 
a wholly-owned subsidiary. The corpo- 
ration’s surplus, part of which has now 
been capitalized, is almost $1,000,000. 





INCREASES GOV’T HOLDINGS 





Continental Assurance to Invest 75% of 
1942 Increase in Assets in 


U. S. Obligations 


The Continental Assurance has au- 
thorized its investment department to 
invest not less than 75% of the increase 
in the invested assets of the company 
during 1942 in Un‘ted States Govern- 
ment obligations. The executive com- 
mittee of the company feels that al- 
though this involves a considerable sac- 
rifice in interest earnings, it is the re- 
sponsibility of the company to support 
the government in every conceivable 
manner in this emergency. 





NEW PITTSBURGH OFFICERS 


Edward M. Aiken, Provident Mutual, 
has been elected president, Pittsburgh 
chapter, CLU. Other officers are: vice- 
president, Edward L. Sittler, Jr., Mutual 
Life of New York; secretary-treasurer, 
Ben F. Davis, Pacific Mutual; directors, 
Chalmers F. Zahniser, Standard Life, 
retiring president, and Pemberton B. 
West, Berkshire Life. 

New officers of the Pittsburgh Super- 
visors Club are L. Kent Babcock, Jr., 
Aetna Life, president; Edward L. Sittler, 
Mutual Life of New York, vice-presi- 
dent; Joseph E. Ricci, treasurer; and 
Ross S. Edgar, executive secretary of 
Pittsburgh Life Underwriters, secretary. 


James L. Loomis Asks 
For Renewal of Faith 


TALKS AT CONN. MUTUAL PARTY 





Says Christianity Brought a New Mean- 
ing to Life; Liberty Was 
Revived 





James Lee Loomis, president, Connec- 
ticut Mutual, was the speaker at the 
annual Christmas party of the company, 
attended by more than 800 home office 
employes and guests, December 22 at 
the home office. 

Mr. Loomis said in part, “We celebrate 
tonight not only the birth of Christ, but 
the birth of a new conception of life. 
With His coming no new laws were cre- 
ated, but laws of the universe, unknown 
and unappreciated, were expounded and 
made clear. With a better knowledge 
of these moral and spiritual laws, life 
acquired a new meaning, and liberty of 
thought and action became a new ex- 
perience. The high value of these ideas 
is recorded in the original purchase price, 
and this is still the price of their per- 
petuation. 

Continuing, Mr. Loomis asked every- 
one to “give a bit of yourself,” be 
neighborly, have faith in his friends and 
retain a sense of humor in the trouble- 
some days that are to come. 

“This is the first time in twenty cen- 
turies,” President Loomis said, “that the 
principles of Christianity have been so 
formidably and so desperately challenged. 
Let us believe that this Christmas sea- 
son, in keeping with ancient tradition, 
will record in due time the accomplished 
fact of longer days of peace and good 
will throughout the world.” 

The evening’s program included sports, 
singing, a play presentation and other 
features. Arrangements for the party 
were in the hands of James J. Fay, 
president, Connecticut Mutual Club, as- 
sisted by Joseph Fox, chairman, enter- 
tainment committee. 





BUFFALO’S DEFENSE WORK 


The Buffalo Life Managers, of which 
Tower C. Snow is president, is active 
in six fields of defense activity. These 
fields and men in charge follow: New 
York State Guard, Leo J. Burns, Union 
Central; Subversive Activities, Lewis C. 
Slesnick, Prudential No. 1; Civilian De- 
fense, L. G. Thebaud, Massachusetts 
Mutual; Red Cross Emergency Drive, 
Tohn W. deForest, Aetna; Blood Donor 
Service, John Pennington, State Mutual; 
Defense Bonds, Mr. Snow. 

Warren B. Smith, president, New York 
State Association, who is being trans- 
ferred to New York, was honored at a 
recent luncheon and presented with a 
traveling bag. 


LUTHER AGENCY BONUS 
K. A. Luther & Co., general agents, 
Aetna Life, 60 East 42 Street, New York 
City, paid its Christmas bonus this year 
in defense bonds. 
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OUR “FIRSTS” AT NO. 41 





The Eastern Underwriter, Now Located 
At 41 Maiden Lane, Notes First 
Transactions in New Home 


The first caller at The Eastern Under- © 
writer’s new offices at 41 Maiden Lane, | 


New York, was Nick Lewsen of the 
U. S. Fidelity & Guaranty’s New York 
office, calling on W. L. Clapp, casualty 
editor. The first telephone call was also 
for Mr. Clapp. 


The first renewal of an advertising | 
contract to reach the new address was | 
from the American Automobile Insur- | 


ance Co. of St. Louis. 

The first remittance for advertising 
account was from the Monarch Life In- 
surance Co. of Springfield, Mass. 

The first authorization for a special 
advertisement was from Matthew J. 
Lauer, general agent, Continental Amer- 
ican Life Insurance Co., 295 Madison 
Avenue, New York City. 


The first new subscription was from | 


J. D. Dreyfuss of Forest Hills, N. Y. 
The first letter received addressed to 

41 Maiden Lane was froin the Con- 

tinental Assurance Co., Chicago. 





V. O. Stailey Manager in 
Colorado for Bankers of Ia. 


V. O. Stailey has been appointed 
agency manager for Colorado and part 
of southern Wyoming by the Bankers 
Life of Iowa. He succeeds W. A. 
Scroggs, who has resigned, to go to 
the Pacific Coast for the company where 
the climate is more beneficial for the 
health of his son. 

Mr. Stailey has been a five-year mem- 
ber of the President’s Premier Club, has 
served as agency supervisor at Denver. 
He has served for the past ten years 
as president of the Denver Alumni Asso- 
ciation of the University of Colorado. 





HOURS AND PAY INCREASED 

Union Central employes will work 40 
hours per week instead of 35 hours be- 
ginning January 5, with salaries below 
$3,000 to be increased proportionately. 

President W. Howard Cox has ex- 
plained that “This arrangement accom- 
plishes two purposes: It will enable the 
company to absorb the extra work load 
left behind by clerks inducted into the 
service. Also it will enable employes 
in the lower income brackets to adjust 
their budgets to the increased cost of 
living.” 





SELLMAN IN PRIVATE PRACTICE 


Henry G. Sellman, for twelve years 
actuary of the Illinois Bankers Life, and 
an associate of the American Institute of 
Actuaries, has resigned as of January 
1, to enter private consulting practice 
in St. Louis and Kansas City. 

During his career he has conducted 
the actuarial work in connection with 
fifteen mergers. 

His successor has not 
pointed. 


yet been ap- 
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Company Committees 
Praise Guertin Study 
“MOST COMPLETE EVER MADE” 


Suggest Alternative Valuation, Non- 
forfeiture Laws; Want New Mortal- 
ity Table Specified 


Committees representing the Associa- 
tion of Life Insurance Presidents and 
The American Life Convention have 
strongly endorsed the principal objec- 
tives of the Guertin Committee report 
on a study of nonforfeiture benefits and 
reserve liabilities, which was submitted 
to the National Association of Insurance 
Commissioners at a hearing in New 
York City, December 6. Acting as 
spokesman for the committees, Ee As 
Phillips, president, Minnesota Mutual 
Life and Ray D. Murphy, vice-president 
and actuary, Equitable Society, com- 
mended the fairness of the Guertin Com- 
mittee and called the report “the most 
complete compilation of material on the 
subject of nonforfeiture benefits which 
has ever been made.” 

The general effect of the Guertin Com- 
mittee recommendations together with 
modifications suggested by the company 
comm'ttees would be to slightly increase 
nonforfeiture values and to slightly in- 
crease reserve liabilities of the com- 
panies. 

Alternative Proposals 

Pledging its efforts to work for the 
enactment of uniform legislation, the 
two committees urged certain simplifica- 
tions of the Standard Laws proposed by 
the Guertin Committee so as to facili- 
tate passage of the necessarily tech- 
nical legislation and to lessen chances 
of future misinterpretation. In an ef- 
fort to contribute effectively to the at- 
tainment of the Guertin Committee ob- 
jectives, the company committees have 
submitted an alternative Standard Non- 
forfeiture Law and an alternative Stand- 
ard Valuation Law. 

Supporting the Guertin Committee in 
pointing to the misconception resulting 
in an “illogical connection between non- 
forfeiture benefits and reserve liabili- 
ties,” the company study states that the 
former should be determined by the 
equity which the policyholder has built 
up out of his own premiums while the 
liability which the company puts up as 
reserve for the future is governed by 
its desire to make conservative pro- 
vision for future claims. 

Urges New Mortality Tables in Law 

The company report also agrees with 
the Guertin Committee’s recommenda- 
tion of an “adjusted premium method” 
as a basis for defining a statutory mini- 
mum for nonforfeitures. 

The company committees also strong- 
ly urged that the new 1941 mortality 
tables be specified as the required basis 
for the calculation of minimum nonfor- 
feiture benefits and permitted for deter- 
mining reserve liabilities. The Guertin 
Committee proposal would have auth- 
orized the use not only of these tables 
but of any other tables which meet cer- 
tain standards specified in its proposed 
nonforfeiture law. The company com- 
mittees preferred to rely upon future 
Statutory amendment in order to keep 
the mortality standard up-to-date. 

It was pointed out also that if each 

commissioner is to be given the power 
to approve any table which he believes 
appropriate, the result will be to destroy 
the uniformity among states, which this 
model legislation seeks to create. 
_ The two company committees orig- 
inally started consideration of nonfor- 
feiture and related matters independent- 
ly, but later found the'r conclusions so 
similar that they joined forces in a joint 
Presentation of their views to the In- 
surance Commissioners. 

.. . Committee Members 

Chairman of the committee for the 
Association of Life Presidents is Ray 
D, Murphy. Other members of this 
committee are Harry Cole Bates, gen- 
eral counsel, Metropolitan; Louis W. 





Mutual Life Advisory Groups Hold 
Meeting With Company Officials 


J. Roger Hull, vice-president and man- 
ager of agencies, Mutual Life of New 
York, has announced the appointment by 
the company of advisory committees of 
managers and field representatives to 
meet from time to time with home office 
officials for the discussion of problems of 
agency administration and field activities. 
The purpose is to bring the viewpoint of 
the men in the field to the home office 
and to have the former share in the 
company’s decisions on field policy. 

First sessions of the new committees 
were held last week in the home office. 

Members of the managers’ advisory 


committee are John H. Blackman, Jr., 
Scranton; Charles E. Brown, Grand Rap- 
ids; H. B. Cadwell, formerly Oakland; 
Charles J. Currie, Atlanta; Richard E. 
Myer, New York; William La Von Robi- 
son, Billings, Mont.; J. Frank Trotter, 


Kansas City; Gifford T. Vermillion, 
Chicago. 

The field representatives’ advisory 
committee comprises Louis Meister, 


Hartford, president of the Field Club; 
William G. Godwin, Colorado Springs; 
Walter W. Jones, Pomona, Cal.; Cor- 
nelius J. McCole, Scranton, and Jacob 
W. Shoul, Boston. 





First meeting of the new advisory 
committees of managers and field rep- 
resentatives of the Mutual Life of New 
York with home office executives, to dis- 
cuss problems of field policy, was held 
last week. Conferees are shown below: 

Left to right, seated: Jacob W. Shoul, 
field representative, Boston; Cornelius J. 
McCole, field representative, Scranton; 
Walter W. Jones, field representative, 
Los Angeles; Louis Meister, field rep- 
resentative and president, National Field 
Club, Hartford; William G. Godwin, field 
representative, Colorado Springs; H. B. 
Cadwell, assistant to vice-president and 
manager of agencies. 

Left to right, standing: Alexander E. 
Patterson, vice-president; Robert T. Ste- 
vens, member, board of trustees; C. C. 


Sherman, administrative assistant, agen- 
cies department; Charles J. Currie, man- 
ager, Atlanta; Charles E. Brown, man- 
ager, Grand Rapids; J. Frank Trotter, 
manager, Kansas City; A. W. Buettner, 
agency inspector; J. Roger Hull, vice- 
president and manager of agencies; John 


H. Blackman, Jr., manager, Scranton; 
Lewis W. Douglas, president; A. F. 
Haas, assistant to vice-president and 
manager of agencies; Gifford T. Ver- 
million, manager, Chicago; Roger Bour- 
land, supervisor, Premium Budget Plan; 
Robert L. Young, agency secretary; 
Julian S. Myrick, second vice-president; 
Alfred C. Nelson, manager, Oakland; 
Walter F. Shaw, assistant manager of 
agencies; William La Von Robison, man- 
ager, Billings, Mont. 








J. P. Royston Named Conn. 
Savings Bank Fund Director 
John P. Royston, executive secretary 

to John C. Blackall, Insurance Commis- 

sioner of Connecticut, has been selected 
by the Connecticut Savings Bank Life 

Insurance Fund, as secretary of the fund 

and director of the bank insurance opera- 

tions. 

Medical director of the fund, just ap- 
pointed, is Dr. Baylis Earle, an examiner 
of the selective service board in East 
Hartford. 


Dawson, vice-president and _ general 
counsel, Mutual Life of New York; 
Benedict D. Flynn, vice-president and 
actuary, The ‘Travelers; Valentine 
Howell, vice-president and actuary, Pru- 
dential; Edward W. Marshall, vice- 
president and actuary, Provident Mu- 
tual; and A. J. McAndless, president, 
Lincoln National Life. 

The American Life Convention com- 
mittee is headed by T. A. Phillips. In- 
cluded on this committee are Paul V. 
Montgomery, vice-president and actuary, 
Southland Life; A. J. McAndless, presi- 
dent, Lincoln National Life; Ralph H. 
Kastner, associate counsel, American 
Life Convention; Ross E. Moyer, un- 
derwriting vice-president, Northwestern 
National Life; Lawrence M. Cathles, 
president, North American Reassurance ; 
Gerard S. Nollen, president, Bankers 
Life; and V. R. Smith, general man- 
ager, Confederation Life Association. 


F. S. Goldstandt President 
Of Midtown Managers, N. Y. 


New president of the Midtown Man- 
agers Association of New York, elected 


at the Christmas meeting, is Fred S. 
Goldstandt, Equitable Society. Sam P. 
Davis, Phoenix Mutual, is vice-presi- 


dent and Charles V. Cromwell, Man- 
hattan Life, has been elected secretary- 
treasurer. 


MUTUAL BENEFIT WAR RIDER 


On Policies to Males 16-45; On Com- 
missioned Officers; On Certain 


Other Classes 


Mutual Benefit has announced that 
effective immediately, a rider will be at- 
tached to certain policies excluding death 
from military or naval service, death 
from aviation except as a fare-paying 
passenger and death within two years 
from date of issue while the insured is 
travelling or residing outside the United 
States or Canada. This rider is to be 
attached to all policies issued on appli- 
cations from commissioned officers in 
the various branches of the service and 
to all other male applicants between 
the ages of 16 and 45, as well as to 
certain other applicants engaged in 
special duties directly or indirectly con- 
nected with our country’s war effort. 

The rider provides for the return of 
premiums with interest at the rate of 
3% per annum in the event of death. 


John Hancock Changes 
Its Industrial Rates 


SOME BENEFITS LIBERALIZED 


President Guy W. Cox Announces 
Changes Due to Lower Interest 
Rates 


Changes in Industrial policies of the 
John Hancock together with new pre- 
mium rates and insurance benefits under 
these policies, effective January 1, have 
been announced by President Guy W. 
Cox. 

In commenting on the changes and 
new rates, President Cox stated: “The 
adjustment in premium rates and insur- 
ance benefits is principally caused by 
two important changes; namely the 
adoption of the 1941 Standard Indus- 
trial Mortality Table based on recent 
mortality experience on Industrial lives 
and a reduction in the interest rate used 
in connection with the calculation of In- 
dustrial reserves and premiums to 3% 
per annum, necessitated by the prevail- 
ing low rates obtainable on securities 
available for life insurance company in- 
vestments. This reduction in the inter- 
est rate used in computation of reserves 
and premiums naturally results in a 
higher premium charge, and provides 
generally higher non-forfeiture values 
per dollar of insurance amount. 

_“The new policies will contain more 
liberal benefits for loss of sight or limbs, 
and there will be some liberalization of 
the provision for additional death benefit 
payable for death caused by certain bod- 
ily injuries. 

“With due consideration given to all 
of these factors, the resulting scale of 
insurance benefits under Industrial pol- 
icies will generally be lower than that 
now in effect, particularly at the younger 


n cae 7 
ages 





Dr. A. C. Wilson and 


E. C. Parmelee on 


Hartford College Faculty 


Dr. A. C. Wilson and Earl C. Parmelee, 
Connecticut Mutual, are on the faculty 
of the Hartford College of Insurance as 
instructors in the underwriting section 
of the life insurance course. 

Dr. Wilson, assistant medical director 
of the company, teaches medical aspects 
of life underwriting. Mr. Parmelee, an 
underwriter, is instructing in the other 
phases of underwriting such as the bear- 
ing of occupation, habitat, race, morals 
on risk selection. He also touches upon 
the underwriting of sub-standard, non- 
medical, salary allotment, juvenile insur- 
ance, disability, double indemnity, and 
female risks. War hazard problems are 
also studied. 





NEW POLICY OF BANKERS OF IA. 


Low Cost First Twe Years; Dividends 
at End of Second Year Greater 
Than Premium Increase 
The Bankers Life of Iowa has an- 
nounced the issuance of a new initial 
low-cost policy, effective January 1. The 
policy premiums the first two years are 
considerably less than thereafter. Divi- 
dends begin at the end of the second 
year, contingent upon the payment of 

the third year’s premium in full. 

An example at Age 35: First premium, 
$21.26; Second premium, $21.26; Third 
premium less dividend ($26.91 less $5.97), 
$20.94. 

Vice-president and Actuary E. M. 
McConney, commenting on the new con- 
tract, said “It is anticipated that the 
dividend at the end of the second policy 
year will be greater than the increase 
in premium for the third policy year. 

The policy is smaller in form, type is 
larger; settlement instructions, riders 
and photograph of application will form 
separate pages. 
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New York Life Makes 
Many Field Changes 


WILL AFFECT TWELVE OFFICES 


L. B. Dierkes, henkaneath: Retires After 
54 Years’ Service; George B. 
Skiff Sanceeds Him 





The New York Life made field changes 
effective January 1 that affect a dozen 
of its branch offices in different parts 
of the country. 

L. B. Dierkes, after fifty- 
active service, forty-two of them as 
agency director of the Cincinnati 
branch office, will retire. At the time 
of his retirement he will have served 
the company longer than any agency 
man then in the field. 

Succeeding Mr. Dierkes will be George 
B. Skiff, formerly agency director of 
the Grand Rapids branch. Mr. Skiff 
joined the company as a clerk in the 
Detroit branch in 1919, and later became 
cashier of the branch. He was appointed 
an organizer in Detroit in 1925 and in 
1928 he was sent to Grand Rapids as 
agency director. 

Cecil M. Rogers will succeed Mr. 
Skiff as agency director at Grand Rapids. 
Mr. Rogers joined the company as a 
clerk in the Tacoma branch office in 1923. 
In 1936 he was sent to the Oakland 
branch as an agent and in 1938 he went 
to the Detroit branch as an agency 
organizer. In January, 1941, he was 
transferred to the Cincinnati branch as 
organizer, where he has since served. 

Matthew A. Grove, formerly agency 
organizer in the Akron branch, has been 
appointed agency director of the com- 
pany’s newly opened Dayton branch 
office at 120 West Second Street, Day- 
ton, Ohio. Mr. Grove started with the 
company as a clerk in the Cleveland 
branch in 1930. Early in 1937 he became 
an agent in the Cleveland branch, and 
later that same year was appointed 
organizer. In 1940 he was sent to the 
Akron branch as an organizer. The 
new Dayton office will handle both old 
and new business. Its territory will 
include eleven counties in Western Ohio. 

J. Frank Burke, formerly Superviser 
of Division 2 of the Eastern Department, 
with headuarters in Albany, N. Y., has 
been made supervisor of the entire de- 
partment. He will continue to have 
direct charge of the Albany branch and 
will have general supervision over seven 


four years of 


branch offices at Binghamton, Buffalo, 
Rochester, Watertown, Poughkeepsie, 
Syracuse and Toronto, Canada. Mr. 


Burke joined the New York Life in 
1916 as an agent in the Vermont branch 
office. In 1925 he was sent to the 
Syracuse branch as an organizer. In 
1928 he was appointed agency director 
of the Albany branch and just one year 
ago was made supervisor. 

Leland F. Lyons, agency director of 
the Binghamton branch office, has been 
transferred to the company’s large 
branch office at Buffalo as agency di- 
rector. Mr. Lyons joined the company 
in 1928 as an agent in the Watertown, 
N. Y. branch office. He was sent to 
Albany as an organizer in 1931. In 1937 
he went back to Watertown as agency 
director and in 1940 was made agency 
director at Binghamton. 

Verne S. Stanford, formerly agency 
organizer in the Cleveland branch office, 
has been promoted to agency director 
of the Binghamton branch, succeeding 
Mr. Lyons. Mr. Stanford joined the 
New York Life as an agent in Cleve- 
land in 1933. He was appointed organ- 
izer in the Cleveland branch in 1940, 

John D. Hitchcock has been promoted 
to agency director of the Syracuse 
branch office. He joined the company 
as an agent in the Albany branch in 
1932. In 1937 he was appointed organ- 
izer in the Albany branch, and served as 
organizer there until his present appoint- 
ment, 

In the central department, Richard 
K. Wilson has been promoted to be 
agency director of the Clearing-House 
branch in Chicago. Mr. Wilson entered 


Dr. A. J. Lotka President of 


American Statistical Ass’n 


Dr. Alfred J. Lotka, assistant statisti- 
cian, Metropolitan Life, was elected 
president of the American Statistical 
Association for 1942 at the 103rd annual 
meeting of the association today. Widely 
known among mathematicians and 
statisticians for his work in vital and 
health statistics, Dr. Lotka has been con- 
nected with the Statistical Bureau of the 
Metropolitan since 1924. He was elected 
as a fellow of the American Statistical 
Association in 1926 and is a member of 
numerous other scientific societies. 





JOHN HANCOCK APPOINTMENTS 


John Hancock has announced the fol- 
lowing appointments: Anthony J. Caw- 
ley, district manager at San Francisco 
to regional district manager of West 
Coast territory; Tilford E. Lennon, for- 
merly assistant at Chicago 6 to super- 
visor of field training there; Joseph F. 
Swearingen from district manager at 
Cedar Rapids to St. Paul district man- 
ager; William Bayless to district man- 
ager at Cedar Rapids; Richard F. Empie 
to field supervisor in Middle West. 





J. L. Hughes Promoted in 
G. L. Dyer, Jr., Gen’l Agency 


With the appointment by Columbian 
National Life of George L. Dyer, Jr., to 
succeed his father in St. Louis as gen- 
eral agent, the promotion of J. Leon 
Hughes as supervisor in this agency 
is also announced. Mr. Hughes has had 
substantial experience with the Dyer 
organization, his initial post some years 
ago having been as secretary to the late 
George L. Dyer, Sr. 





PUBLIC SPEAKING TRAINING 


Insurance groups in Minnesota will 
not lack for trained home talent speak- 
ers after the next few weeks, for some 
forty field men are now enrolled in 
public speaking classes conducted every 
Monday at Minneapolis by A. M. .Ful- 
ton of the University of Minnesota de- 
partment of speech. The course, spon- 
sored by the Minnesota Underwriters 
Association, is divided into two sections, 
beginners and advanced classes. Already 
several of the members of the class 
have been “signed up” as speakers at 
regional agents’ educational meetings to 
be started in January. 








the company as an agent in the central 
branch at Chicago in 1935. In 1939 he 
was appointed organizer in the central 
branch and continued as. organizer there 
until his latest promotion. 

In the midwest department, Erle G. 
Bewley, Jr., has been appointed agency 
director of the Springfield, Ill. branch 
office. Mr. Bewley entered the company 
as a clerk in the Missouri clearing house 
branch, in St. Louis, Mo. In 1929 he 
was appointed agency organizer in the 
Oklahoma branch office and in July 1941 
was transferred to the Springfield branch 
as organizer. 

In the intermountain department J. 
Paul Monson has been advanced to 
agency director of the newly opened 
Wyoming branch office, at 18th Street 


and Carey Avenue, Cheyenne, Wyo. Mr. 
Monson started with the company as an 
agent in the intermountain branch in 
1937. In March, 1941, he was appointed 
organizer in the intermountain branch, 
and, in less than a year, has been made 
agency director of the new branch, which 
will handle both old and new business 
in the entire state of Wyoming. 

In the North Pacific department, Hugh 
K. Dougherty has been promoted to 
agency director of the British Columbia 
branch, in Vancouver, B. CC. Mr. 
Dougherty joined the company as an 
agent in the Seattle branch in 1940. In 
February, 1941, he was appointed organ- 
izer in the Seattle branch, and later, in 
December, 1941, he was transferred to 
the British Columbia branch. 
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Midland Mutual Names | 
Sherer General Agent) 


R. W. KAUBLE TO BE ASSOCIAT; a 








Will Represent Company in Northwey. 
ern Ohio Territory With Offices 


in Marion 











The Midland Mutual Life of Columb | 
announces the appointment of Charles § | « 
Sherer, CLU, Pittsburgh, as success 
to the late Charles E. Schaad, who wa 
manager of the Northwestern Ohio ter. | 
ritory with offices in Marion, Ohio, 


Mr. Sherer’s first association with the — 
Midland Mutual was in April of 193%) 
He and his father, representatives in 
Akron, O., of an eastern company,” 
formed the partnership known as Shere a 
and Sherer. They then moved to Pitts. ie 
burgh, where they have remained, build: | ee 
ing a successful agency for the com- 
pany. 

Mr. Sherer was born 1907, in a small 
farming community in Iowa. Before his 
high school days were over, the Sherer ~ 
family moved to Ohio where Charles 
education was completed. He was grad- | 
uated from Western Reserve University ; 






in 1929. At the National Association 
of Life Underwriters Convention held in 
Cincinnati, last September, he received 
the degree of GLU. 

Among Mr. Sherer’s successes while 
in Pittsburgh was the organization of | 
that city’s junior chamber of commerce, |” 
He now is president of that organization, | 

Along with the training and_ super- 
vision of men in his organization, he had 
time to qualify for the company’s leader | F 
club of which he has been a member for : 
a number of years. 4 

Roy W. Kauble, CLU, has been pro- ff 
moted to associate general agent. Mr. |) 
Kauble has been connected with the & 
company since April of 1922. Formerly © 
a school teacher, he entered the life 
insurance business to continue his teach- 





ing, not of character, but of thrift. 

Mr. Kauble has been active in agency 
affairs under the leadership of the late ¥ 
Mr. Schaad. He has the CLU degree 7 ee 
and the unique distinction of acquiring 
this degree by passing all examinations 
at one time. The average life insurance 
man takes four and even more years to 
accomplish the same objective. 

Mr. Kauble was born and reared in | 
Marion County. He, Mrs. Kauble, and © 
their daughter Juanita Dale live in’ 
Marion. i 

Throughout the past thirty years, many | 
millions of dollars have been paid to | 
beneficiaries in the counties surrounding + 
Marion by the Midland Mutual. There 
will be many more millions paid in the | 
years to come. The Marion office has 7 
approximately $9,000,000 of life insur- > 
ance protection in force on about 6,000 | 
individuals. This volume of business will 
be serviced by the two secretaries, Miss 
Ethel Matthews and Mrs. June Thiabut 
of the office personnel. Both of these | 
secretaries have been in the office 4 
number of years and are known to many 
Midland Mutual Life policyholders. 


ISR? 


RET 





BRAGG AGENCY HAS OPEN HOUSE 

The James Elton Bragg agency, Guard- 
ian Life, New York City held its annual 
Christmas Party and Open House, | 
December 29. Many friends of the | 
agency were visitors. 7 
time in many years that Elton Bragg 7 
was not the host and he was missed by 
those present. Mr. Bragg is now im 
Florida after which he will return to 
his work. 


f 





RELIANCE CUP CONTEST 


Fifth annual Divisional Cup contest : 
of the Reliance Life will be held during / f 
the month of January, cup to go to the | 





division producing the greatest excess | 





percentage of its quota. The Western § 






Pennsylvania department has won ar : 
trophy or shared in the winning of ity 





in all four years of competition. 


It was the first © 
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Manhattan Beaewal 
Premiums in U. S. Bonds 


100% IN GOVERNM’T OBLIGATIONS 





Policyholders Will Get “Victory Em- 
blems” to Affix to Policies; 
To Aid War Effort 





One hundred per cent investment of 
future renewal premiums of the Man- 
hattan Life of New York will be in- 
vested until further notice in United 
States Government bonds, starting the 
first of this year, pursuant to unanimous 
action of the board of directors last 
week. 

Commenting on the decision of the 
board, J. P. Fordyce, president of the 
company, said “I am sure that the action 
of the board of directors will meet with 
the unanimous approval of our policy- 
holders. I feel that the individual pol- 
icyholder will welcome the opportunity 
to have his renewal premium payments 
serve as a contribution to America’s war 
effort, in addition to any other help he 
may be rendering.” 

Henry Morgenthau, Jr., Secretary of 
the Treasury, has been notified of the 
company’s action and has been asked 
for any suggestions as to how the com- 
pany’s policyholders, individually or col- 
lectively, could further aid in prosecut- 
ing the war. 

Shortly, every holder of a Manhattan 
Life policy will receive a Victory Em- 
blem to be attached to his policy, indi- 
cating that it is a “fighting policy.” 
Every policyholder will be asked to sign 
and return to the company a pledge 
card indicating he has affixed the em- 
blem to his policy. 

Governors of all the states in which 
the company operates have also been 
notified, as have the company’s agents. 





Common Stocks 
(Continued from Page 1) 


available as equity for the stimulation 
of new enterprises and accessible to 
small- and medium-size businessmen and 
by which investments in common stocks 
will become more prevalent in order that 
industrial enterprise may not become 
overburdened with debt, consideration 
will have to be given to the extent to 
which the insurance companies may 
longer monopolize and dictate the direc- 
tion of the flow of the savings of the 
people.” 

Commenting Dr. Field said: “Thus 
ends a monograph on life insurance com- 
panies prepared by the Insurance Section 
of the SEC. A deliberate threat is made 
that the government may further limit 
or entirely destroy the right of insurance 
companies to invest their own funds un- 
less insurance companies (1) finance new 
enterprises, (2) finance small- and medi- 
um-size enterprises, and (3) purchase 
common stocks in considerable volume. 

“The first impact of government on 
this problem deals with the right of life 
insurance companies to purchase com- 
mon stocks. The life insurance com- 
panies are organized and operate under 
state statutes. These statutes severely 
limit the right of life insurance com- 
panies to invest in common. stocks. 
Several of the most important insurance 
states, for example, New York, Iowa, 
Ohio, and Wisconsin, absolutely prohibit 
the purchase of common stocks. Hence, 
important states must change their laws 
before many of our largest and most 
influential life insurance companies can 
invest in common stocks. The problem 
here is one of balanced legislation. Un- 
doubtedly, the life insurance companies 


should have considerable latitude in in- 
vesting in common stock. No investment 
policy can have maximum strength un- 
less it is free to select all types of securi- 
ties. 


However, it is one thing to have 
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the power; it is another thing to exer- 
cise it. The rank and file of insurance 
companies may well be entrusted with 
discretion to invest in common stocks; 
but there will always be some companies 
which require a check-rein. The task at 
this point, then, would seem to be one of 
draftsmanship. There is no real reason 
why the companies should not be per- 
mitted to purchase common stocks. It 
is the imposition of proper safeguards 
that is important. 

“The substantial problems connected 
with common stock investments lie prin- 
cipally in the field of discretionary 
action. Successful investment requires 
successful prevision of the future—the 
future not of a single factor, but the 


future of a myriad of factors. These 
factors are economics, political, legal, 
etc.” 
Outlook Not Good 

Dr. Field then dealt separately with 
public utility, railroad and _ industrial 
stocks and government action which, he 
said, seems to be escaping proper 
scrutiny. As to public utilities he said 
in part: 


“The earnings outlook, as affected by 
public regulation is not good. The com- 
panies are faced with rising labor costs, 
rising material costs, and rising taxes; 
but it is unlikely that regulatory com- 
missions will permit substantial rate 
rises. The inevitable result will be 
smaller net income for stockholders. The 
whole decrease in net will fall upon the 
common stockholder. The immediate 
outlook from the economics of regulated 
rates, alone is not bright. This fact 
is generally known to the investment 
analyst. 

“However, there are other types of 
regulation which are less obvious. The 
Securities and Exchange Commission is 
following policies which are substantially 
modifying and impairing the contractual 
rights of common stockholders. Some 
of these policies apply to securities in 
all industries, but many of them are 
found only among the public utilities 
because the Public Utilities Act of 1935 
conferred special powers on the SEC 
with respect to that industry.” 

Touching on one phase of SEC action 
Dr. Field said: “The SEC appears to be 
asserting a right to determine whether 
common stock has any equity in holding 
companies which attempt to recapitalize 
under the “death-sentence” provisions. 
(Cf. Manufacturers Trust Company case, 
Holding Company Act Release No. 2755 
at page 3.) If the Commission is able 
to force a valuation of assets at present 
depressed levels and thereafter eliminate 
all securities not shown to have an 
equity, the outlook for junior securities 
of holding companies is indeed black.” 

Railroad Situation 

After discussing the general situation 

affecting railroad stocks, Dr. Field 


pointed out that a substantial portion 
of railroad taxes are computed on arbi- 
trary property valuations, gross revenues 
and other bases which result in large tax 





Lane, New York City. 





SUPERVISOR FOR NEW YORK CITY TERRITORY 


Looking for a man between the ages of 30 and 35 who has a 
consistent record as a personal producer or supervisor. 

Please reply stating qualifications giving personal and business 
history to Box No. 1417, The Eastern Underwriter, 41 Maiden 








Don D. Davidson Ass’t Gen’] 
Agent in Iowa for Aetna Life 


Don D. Davidson, for the past six 
years supervisor of the E. H. Snow 
Iowa agency, Aetna Life, has been ap- 
pointed assistant general agent in that 
office. Mr. Davidson is a director of the 
Des Moines Life Underwriters. He has 
been with the Aetna for the last thirteen 
years. 





though net income is non- 
existent. He cited figures for leading 
railroads showing percentages of net 
operating income before taxes required 
for railroad taxes over a period of years, 
Commenting he said: 

“The danger I see in these figures is 
that the tax methods will not be cor- 
rected before the post-war slump in 
traffic hits the roads. There appears to 
be little but grief ahead for many of the 
carriers when post-war tax burdens and 
reduced revenues meet head on.” 

As to the general situation affecting 
all securities Dr. Field made this com- 
ment: “Because all companies will face 
severe financial stress when this war is 
over, if not before, we should not forget 
that the Trust Indentures Act of 1939 
will tend to prevent rescue loans for 
the purpose of tiding companies over. 
We shall face our first test of the policy 
of that act when the slump comes. It 
is likely to be a bitter experience for 
most stockholders. 

“The second point relates to the treat- 
ment of security holders in failed cor- 
porations. The Interstate Commerce 
Commission usually capitalizes future 
prospective earnings at rates falling be- 
tween 3% and 4%. This has the effect 
of producing large valuations and hence 
of preserving equities for junior security 
holders. The Securities and Exchange 
Commission capitalizes rather pessimistic 
estimates of earnings at from 8% to 15%. 
The effect of these rates is to produce 
small valuations, and, hence to wipe 
out junior security holders. 

“The ICC policy tends to make present 
securities more attractive because the 
risk of loss in future reorganizations is 
limited somewhat by the Commission’s 
liberality toward reorganization values. 
On the other hand, the stocks of re- 
organized roads are less attractive be- 
cause the total capitalization is liberal. 
Since the growth requirements of the 
railroads are distinctly limited, the 
policy of making present issues attrac- 
tive, at the expense of future ability to 
sell new issues of stock against reorgan- 
ized properties, is justified.” 


bills even 

















1941 Review 


(Continued from Page 3) 


ing it applicable to all policies, regard. / 


less of age or sex. While no limitation 
attaches to civilians, likely there wil 
some limitation in the risk so assume( 


should deaths from bombings increase | 


considerably. 
Institute of Life Insurance 


In the short space of two years, the 





Institute of Life Insurance has made 


good progress in 
between the public and the companies, 

It was not so difficult a task to tell 
the American people the important and 
simple truths about life insurance, but 
the insitute was also able to help the 


improving relations | 


companies toward improvement in their 


own public relations. In the trying | 
period ahead, the institute will be ina 
position to amplify its efforts for a 


better understanding of life insurance | 


by all. 
Trends and Trials 


The war’s impact on life insurance has 
affected practically all phases of its 
operations. The full impact is still to 
come; indeed, it may not reach its full 
force in 1942. Unquestionably, the prob- 
lems in home office and field will multi- 
ply many times. 

The effect of both new and largely in- 
creased old taxes must be contemplated. 
As a result, policy loans which had gone 
down for a number of years are almost 
certain to rise. Cash surrenders, like- 
wise down, are likely to go up. The 
agents will have a real job maintaining 
the present favorable lapse rate. The 
trend will be toward a turnover similar 
to the last World War and depression 


dislocations. Not only higher taxes but 
generally increasing price levels lie 
ahead. 


On the other hand, the expansion of 
the defense program, and the conse- 
quent enlargement of business directly 
and indirectly affected, will raise the 
national income some ten or fifteen 
billion dollars over 1941. Such income in 
1942 will top one hundred billions for 
the first time in the country’s history. 
Although the average policy may be 
smaller, the increase in number of appli- 
cations is likely to be such that the 
1942 business will set a new record in 
total volume. 

_ An added impetus to the sale of life 
insurance has come from the government 
officials who have stated that every 
dollar put into life insurance premiums 
puts a brake on spending, hence on in 
flation. 

Summary 


_ For a century, the institution of life 
insurance has progressed under our 
private enterprise system. Under it, free 
men and women have joined to provide 
for their security and the protection of 
their dependents. This is in accordance 
with fundamental of true American 
ideals. 

In troubled times, the people of the 
world have entrusted their welfare to 
political leaders who claimed to have a 
new remedy to cure their ills, only to 
find themselves betrayed. When dicta- 
torships came, freedom vanished and the 
masses were enslaved. 

Our free system must be defended. 
Once their liberty has been lost, the 
people will become dependents, or wards, 
of the state. If they are to remain free, 
they must be the masters—not the state. 
Once the people really believe that, no 
combination of enemies or their re- 
sources, or even the hazards of war, can 
cheat them of their liberty. 
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Massachusetts Mutual 
War Rider Conditions 

AMOUNTS MAY BE RESTRICTED 

Applies to War Deaths Occurring Out- 


side U. S.; or When Cause of 
Death Is Outside U. S. 





aviation riders have been 


War and 
adopted by the Massachusetts Mutual 
Life 
issued = on 
December 23 and thereafter. 


and are effective with policies 


applications postmarked 


Only Retirement Annuities and Im- 
mediate Annuities will be excepted from 
the application of the rider which will 
make no exceptions because ot age or 


sex. 

Briefly, this rider I'mits the liability 
of the company to the premiums paid 
with interest at the rate of 3% per year 
compounded annually or the reserve, if 
greater, under the following conditions: 

If the insured dies outside the United 
States from any cause while. serving 
in the armed forces of any country at 
war, declared or undeclared; or if the 
insured dies within six months after the 
termination of such service as a result 
of wounds received, injuries suffered or 
disease contracted during such service, 
regardless of place where death occurs; 
or 

If the insured dies within two years 
after the date of issue of the policy 
as a direct or indirect result of war, 
declared or undeclared, provided the 
cause of death occurs while the insured is 
outside the United States and the in- 
sured is not in the military, naval or 
air force of any country; (this condi- 
tion does not apply to New York State 
contracts). 

If the insured dies as the result of an 
aviation accident, except as a fare-paying 
passenger on a regular commercial air- 
line. 

Insurance Limits 

The amount of insurance will be 
limited in the case of members of any 
branch of the armed services, including 
reservists, active or inactive, and in 
certain classes, especially young males, 
married or unmarried, likely to be sub- 
ject to conscription. 

All plans of insurance will be con- 
sidered by the company with a war 
rider, but it is necessary that a form be 
completed supplying information regard- 
ing applicant’s aviation and war record, 
in order to determine acceptability for 
disability and for insurance limit. 

Rider will not be attached to any new 
policy issued in accordance with the con- 
version privilege of any Term, Term 
Automatic Life, Special Protection, or 
Family Maintenance policy, if the origi- 
nal policy did not contain such a rider. 

Reinstatements 

Reinstatements and changes of plan 
requiring evidence of insurability will 
be considered on the same basis as new 
insurance in so far as the rider is con- 
cerned. Change of Retirement Annuity 
to Life Insurance in accordance with the 
privilege of change clause in the former 
will require the rider. 


Disability and/or accidental death 
benefits will not be granted to mem- 
bers of any branch of the armed 


services, including reservists, active or 
Inactive; or to married or single men 
in 1-A or who, in the opinion of the 
company, would be so classified. 


D. DANFORTH MADE GEN’L AGENT 
Douglas Danforth has been appointed 
Pan-American Life general agent at 
Columbia, S. C. He succeeds Jeff B. 
sates, now South Carolina State Treas- 
urer. Mr. Danforth entered life insur- 
ance in 1931 and has been an outstanding 
Producer. He is an active member of 
the Columbia and South Carolina Asso- 
Cations of Life Underwriters and is 
likewise active civically and socially. He 
Is a graduate of Washington and Lee 
University, 





The Connecticut Mutual is repeating 
in 1942 the publication of its wall 
calendar with full-color reproductions of 
the works of famous American artists. 

The calendar has become a part of 
the agents’ prestige-building plans and 
is imprinted with the agent’s name and 
address. 

Represented in the ’42 calendar are 
Stanley Woodward, Dale Nichols, John 


W. T. Earle, Cincinnati, 
To Head Civilian Defense 
William T. Earle, Connecticut Mutual 


seneral agent, Cincinnati, has been ap- 
pointed supervisor of civilian protection 


in that city by City Manager C. 
Sherrill. : 
Mr. Earle is the first appointee in 


this region. 

His father, William A. Earle, is presi- 
dent of Earle-Blain Co., insurance agen- 
cy, and past president of the Cincinnati 
Fire Underwriters Association and of the 
Ohio Association of Insurance Agents. 


WOLFE, CORCORAN AND LINDER 


Former S. H. & Lee J. Wolfe. New York 

Actuaries, Change Name; Member- 

ship the Same ; 

As of today, January 2, the actuarial 
firm of S. H. & Lee J. Wolfe, 116 John 
Street, New York City, will be conducted 
under the firm name of Wolfe, Corcoran 
and Linder. No change in membership 
of the firm is involved. 

The firm limits its pract’ce almost en- 
tirelv to actuarial, statistical and account- 
ing services to insurance organizations. 
One of the oldest in the United States, it 
was founded in 1897 by the late General 
S. Herbert Wolfe. Lee J. Wolfe be- 
came association with his brother in 
1903. In 1928, following the death ot 
General Wolfe, William M. Corcoran 
became affiliated with the firm, and in 
1932 Joseph Linder joined it. 

J. SOMERS SMITH IN NEW POST 

The Philadelphia Contributionship has 
announced that J. Somers Smith has 
resigned as treasurer and executive sec- 
retarv to assume the posit'on of assis- 
tant to the chairman of the board. 

His successor is J. H. R. Timanus, 
who has been associated with the com- 
pany for more than thirty-five years, 
and who has been secretary since 1938. 





BOSTON LIFE & TRUST MEETS 
Mayo Adams Shattuck, president, 
Massachusetts Bar Association, was the 
recently at a dinner 


guest speaker a 
Boston Life Insurance 


meeting of the 
& Trust Council. 


Pike, Waugh, Anthony 


Frederick J. 
Thieme, John Wenger, Rockwell Kent, 


W. Goodby Lawrence, Yovan, Gilmer 
Petroff, Max Kuehne, and Lionel Reiss. 
Four of the paintings appearing in the 
calendar are reproduced above: “High 
Tide At Morning” by Anthony Thieme, 
“This Is My Own” by Rockwell Kent, 
“Leaping Marlin” by W. Goodby Lawr- 
ence, and “Covered Bridge” by Lionel 
Reiss. 


Large Volume Submitted as 
Leyendecker-Schnur Move 
Remarkable for its entirely voluntary 
nature was the production effort the 
agents and brokers of the Leyvendecker- 
Schnur Agency, Guardian Life, New 
York City, made upon the occasion of 
that office’s moving into larger quarters 
last week. On December 22, $1,198,400 
was submitted by them and for the 
month through December 30, more than 
$4,100,000. No formal drive was con- 
ducted by the agency. The agency 
moved to 84 William Street on Decem- 
ber 26. 


PROF. E. L. BOWERS PRESIDENT 
Elected at Amer. University Teachers of 
Insurance Meeting; Dickinson V.-P.; 
Kline Secretary-Treas. 

Professor Edison L. Bowers, who heads 
the economic department of Ohio State 
University, is the newly elected presi- 
dent of the American Association of 
University Teachers of Insurance which 
held its annual meeting Dec. 29-30 in 
New York. He succeeds Dr. David Mc- 
Cahan of University of Pennsylvania. 

Elected vice-president of the Asso- 
ciation was Frank G. Dickinson, profes- 
sor of insurance at University of Illinois; 
and re-elected secretary-treasurer was 
C. A. Kline of University of Pennsyl- 
vania. Harry J. Loman, professor of 
insurance at the same University was 
elected to the executive committee suc- 
ceeding G. W. Goble, Univers‘ty of Tlli- 
nois. 

President Bowers, 
insurance adviser on social and unem- 
ployment insurance to various govern- 
mental agencies in Ohio, has been with 
Ohio State since 1923. His predecessor 
was J. A. Fitzgerald, now dean of Col- 
lege of Commerce, University of Texas. 


who is technical 


RECORD FOR ILLINOIS BANKERS 
Illinois Bankers field forces have just 
ended their annual two-month Loyalty 
Campaign, instituted in 1940 by Vice- 
President Hugh D. Hart. Volume totaled 
$6,166,354, the largest two-month pro- 
duction in the company’s history. 





Equitable’s Rule on 
Insuring Service Men 


MUST CARRY GOVERN’T LIMIT 


Vice-President W. J. Graham Points 
Out Civilians, Service Men in 
U. S. Have Full Protection 

Vice - President William J. Graham, 
Equitable Society, has sent a letter to 
the field forces of the company, stating 
what the company’s practice will be re- 
garding the insurance of service men 
and explaining the coverage under the 
company’s war and aviation clauses. 

Mr. Graham has explained that in view 
of the fact that service men can pur- 
chase Government insurance providing 
full protection from any cause, “it would 
hardly be fair to solicit service men 
for protection when restricted by the war 
clause.” The company will consider is- 
suance of insurance with the war clause 
to service men, (1) “where a service 
man has availed himself of the full 
limit .of Government insurance”; (2) 
“where it can be reasonably well estab- 
lished that such service men will con- 
tinue to serve within the boundaries of 
the United States.” 

The memo continues to point out that 
service men who die from any cause 
while still in the United States or Can- 
ada, unless from a hostile act such as 
enemy action, sabotage, or from aviation 
accidents except as a fare-paying pas- 
senger, etc., are covered for the full 
amount of insurance. This is also true 
of civilians, even if they are killed as 
the result of an air-raid; and applies 
to civilians working in Navy yards, 
camps; or to those in civilian defense 
services. 


H. J. Loman’s Report 


Program on Collegiate Preparation for 
Insurance Careers Developing, He Says; 
Life Agency Officers Cooperative 

H. J. 
University of Pennsylvania, in his re- 
the American Association of 
University Teachers of Insurance as 
chairman of the committee on collegiate 
preparation for insurance careers, was 
glad to say that the first step in formu- 
lating a definite program had been taken. 
He referred to conferences held with 
the Life Agency Officers’ committee on 
relations with colleges and universities, 
headed by Grant L. Hill, Northwestern 
Mutual Life official, and that the pre- 
vailing sentiment was that a _ college 
graduate training plan should be devel- 
oped which would encourage men to 
study along CLU lines while in college 
and thus be ready to step into life in- 
surance posts upon graduation. 

First step in the program, Mr. Loman 
said, is that a systematic plan will be 
worked out whereby each manager or 
general agent will present in a uniform 
way to college placement offices the 
merits of his own organization and the 
business itself. 


Loman, professor of insurance, 


port to 


BRIGGS WITH WASH. NATIONAL 

LeRoy W. Secor, general agent for the 
Washington National at Des Moines has 
announced that John W. Briggs has 
become a member of his organization. 
Mr. Briggs, who came to Ames, Ia., from 
New York in 1935, has been active in 
the field of investment securities and 
sales promotion work in Iowa and adja- 


cent states. 
IKE S. LEWIS DEAD 
Ike S. Lewis, former Kansas Com- 


missioner of Insurance, died recently at 
his home in Kansas City. Mr. Lewis 
Commissioner in 1912 and 1914. 
From 1916 to 1921 when he retired he 
was secretary of the Fraternal Aid 
Society. 


was 
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20 Years as Head of Bureau 


JOHN MARSHALL 


HOLCOMBE, JR. 


January 2, marks the twentieth 
anniversary of the Life Insurance Sales 
Research Bureau and at the same time 
the twentieth anniversary of John Mar- 
shall Holcombe, Jr., as its active head. 

During the Bureau’s annual meeting at 
Toronto in November Vincent B. Coffin, 
then chairman of the Bureau's executive 
committee, recalled the annroaching an- 


Today, 


niversaries and said of Mr. Holcomhe, 
“During these twenty years he has 
brought to our business not onlv a 


breadth of vision, not only a real Jeader- 
ship, not only a brilliant mind for the 
problems which confront all of us, but to 
us individually and collectively, a warm 
and healthful friendship over those 
vears.” 
Born in Hartford, Mr. Holcombe at- 
tended Yale, later got his LL.B. from 
Harvard. From 1914 to 1921 he was 
connected with the Phoenix Mutual, first 
in legal work and later in the agency 
department in charge of the research 
division, with the exception of the time 
that he served during World War I as a 
captain in the Air Service, U. S. Army. 
In 1918 he served in France, with Frank 
L. Jones, vice-president, Equitable So- 
ciety, teaching life insurance to the 
\.E.F. in the Overseas Life Insurance 
School. Upon the termination of this 
work he was with Herbert Hoover’s 
American Relief Administration in Vi- 
enna. 
On 
ness 
Sales 
the 
Carnegie 


2, 1922, he became busi- 
the Life Insurance 
Research Bureau, then a part of 
Bureau of Personnel Research at 
Institute of Technology. In 
January, 1923, the Life Insurance Sales 
Research Bureau opened independent of- 
fices in New York City, at which time 
Mr. Holcombe became its manager. In 
1924 headquarters were moved to Hart- 
ford. 
~ — to the 
yf > Research Bureau, 
1S vt secretary and treasurer, Life 
Agency Officers, and a director of the 
oe an College of Life Underwriters. 
he Life Insurance Sales Research Bu- 
reau, originally underwritten by thirteen 
companies largely through the effort of 
Winslow Russell, now has a company 
membership of 129 throughout the United 
States and Canada. Its headquarters 
staff consists of thirty-five people. 


January 
manager of 


active management 
Mr. Holcombe 


( 
} 


W. H. COX GREETS LEADERS 

W. Howard Cox, president, 
Central Life, recently greeted eleven 
employes who have been admitted to 
membership in the company’s —: 
Century Club Social Fellowship. They 
are Jeannette Kreyenhagen, Elsie - Linde- 


Union 


man, Eliot Pugh, Edith R. Pettit, Ralph 
R. Long, Anna Ferntheil, Harry Hart- 
man, John O’Brien, Margaret Hillen- 
hinrichs, Edwin Gerth, Leonard Frise- 
holz. 





Forum Sponsored by Butler 
Univ. and Indianapolis CLU 


A Life Insurance Forum, jointly spon- 
sored by Butler University and the Indi- 
anapolis Chapter, CLU, will be held on 
the Butler campus January 9, 1942. 

The forum is designed as an educa- 
tional conference and is presented as a 
service by Butler University to the com- 
munities of Indiana and in the interest 
of the public, without charge, for the 
life insurance men of the state. 

Forum chairman will be J. Russell 
Townsend, Jr., professor of insurance at 
3utler, and member, Indianapolis CLU. 
Scheduled speakers include Milton EI- 
rod, LL.B., legal editor, R. & R. Service; 
Hilbert Rust, CLU; Paul Speicher, man- 
aging editor, R. & R. 

Butler University is recognized as a 
“cooperating university” by the Ameri- 
can College of Life Underwriters, and 
the course of study in insurance fulfills 
Indiana requirements for a permanent 
agent’s license. 





R. G. PILKINGTON’S NEW POST 





Former General Agent for Bankers of 
Nebraska Joins G. T. Vermillion 
Agency in Chicago 
The Gifford T. Vermillion office of 
the Mutual Life of New York in Chi- 
cago has announced the appointment of 


Robert G. Pilkington, CLU, as agency 
organizer. Mr, Pilkington succeeds 
George H. Gruendel who intends to 


specialize along other lines. 

Well known in Chicago life insurance 
circles, Mr. Pilkington has been in the 
business for more than ten years. He 
was formerly with the Equitable So- 
ciety as producer and supervisor. For 
the past two and one-half years he has 
been affiliated with the Bankers Life of 
Nebraska, first as regional manager, 
lately as Chicago general agent. 

He is a graduate of the Agency Man- 
agement School of the Life Insurance 
Sales Research Bureau. He has served 
on various committees of the Chicago 
Association of Life Underwriters and has 
conducted classes in life insurance at 
Englewood Evening High School. 





B. JONES TO TALK IN NEWARK 


Beatrice Jones, CLU, president, Life 
Underwriters of New York, will be the 
guest speaker, January 8 at the luncheon 
meeting of the Life Underwriters Asso- 
ciation of Northern New Jersey. Her 
topic will be “Let’s Face It.” 





LEAGUE OF LIFE WOMEN MEET 


The League of Life Insurance Women 
will hear an address by Stuart A. Mon- 
roe, Equitable Society when it holds its 
January 6 meeting at the Architectural 
League Club, 115 East 40 Street, New 
York City. Mr. Monroe will talk on 
“Present Taxes in Relation to Life In- 
surance.” 





LIEBERICH AGENCY CELEBRATES 


A combined Christmas party and fifth 
service anniversary celebration for Fred 
Lieberich, Jr., general agent in Newark, 
State Mutual Life, was held last week at 
which Mr. Lieberich was presented with 
a gift. Mr. Lieberich is a past presi- 
dent of the Life Underwriters Associa- 
tion of Northern New Jersey. 














Brokerage Supervisor Available 
Young man, college graduate, with ten 
years of experience with ONE life insurance 
company as brokerage manager and super- 
visor, will consider change. Confidential. 

Address: 
BOX oe THE EASTERN UNDERWRITER 





aiden Lane, New York 











Hilda Jane Mead Leader of 
Pacific Mut. Women Agents 


Hilda Jane Mead of the Joseph M. 
Pacific Mutual Life, Cin- 
the Pacific Mutual’s 
She was first at- 


Gantz agency, 
cinnati, has been 
leading woman agent. 
tracted to 
sales interview between 
her family and an agent of the 
M. Gantz sales force. In that interview 
she was deeply impressed by the care- 
fully planned method 
which the salesman used. 

She had come to Cincinnati 
small Ohio town. . Having two sons to 
support she decided to go into insurance 
and joined Mr. Gantz’ agency. She had 
been a nurse by training and had no 
sales experience. Within two years she 
topped the sales records of all women in 
the Pacific Mutual, earning membership 
in the Top Stars Club. From December 
15, 1940, to July 15, 1941, she paid for 
new life premiums of $11,974 and new 
annual premium annuity premiums of 
$866, or a total of $12,841, plus single 
premiums of $26,000. 


insurance by listening to a 


a member of 
Joseph 


merchandizing 


from a 





G. E. GRISCOM PROMOTED 

George E. Griscom, 2d, has been pro- 
moted to supervisor of the Alexander F. 
Gillis agency, Provident Mutual Life at 
Newark. Mr. Griscom has been with the 
agency for more than three years, is a 
production leader. He is a former presi- 
dent of the Younger Business and Pro- 
fessional Men’s Club of the Oranges, 
and a past president of the Northern 
New Jersey chapter, Duke Alumni Asso- 
ciation. 





LIFE MEN IN COAST CIVICS 


Among life insurance men prominent 
this coming year on the Los Angeles 
Chamber of Commerce are Asa V. Call, 
executive vice-president, Pacific Mutual 
Life, nominated for vice-president; 
Clarke E. Bell, inspector of agencies, 
New York Life, nominee for the board 
of directors; Kellogg Van Winkle, 
CLU, agency director, Equitable So- 
ciety, elected chairman of the organiza- 
tions Life Insurance Committee ; and 
Dwight L. Clarke, executive vice-presi- 
dent, Occidental Life, elected vice-chair- 
man of the Life Insurance Committee. 


MINNESOTA CLUB ELECTS 


Hiram Moore of the Mutual Life of 
New York, was elected president of the 
St. Paul Life Managers and General 
Agents Club at the annual meeting. 
First vice-president is Jack Willinger of 
the Northwestern National; second vice- 
president, Gordon Groff of the Equitable 
of Iowa, and secretary-treasurer, T. M. 
Donohue of the Sun Life. Donald GC: 
McLeran of the New England Mutual, 
was elected a director. 
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insurance. 


Basil S. Walsh 


President 


INDEPENDENCE SQUARE 








THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 
Home Life agents are equipped to scrve every need for life 


Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FAR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 


Charles T. Chase 


Treasurer 


PHILADELPHIA, PENNA. 














PERSUASION 


If you actually persuaded a friend 
or any individual to spend about 
$5.00 per month for an accident 
policy that would, in the event of 
accidental death, pay his beneficiary 
$10,000., or possibly $20,000., or, 
if he did not die, one that, if he was 
disabled, would pay a weekly income 
throughout disability, even though 
it was for life, of $50. per week, 
and possibly $100 per week; and in 
addition would reimburse him for 
all medical, hospital, surgical, and 
nursing expenses for each accident— 
WOULD HE BE DOING YOU A 


FAVOR? 
Send for the booklet ‘Three 
Leaders”, descriptive of the Prompt 


Paying Preferred’s three most im- 
portant policies, together with an 
outline of the technique required to 
sell them. 

IT WILL PAY YOU! 


enim [ ) cantatas: 
The 


PREFERRED 
ACCIDENT 


Insurance Company of New York 


ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 

















HEARD On The WAY 











Aetna Life salesmen representing the 
Gordon H. Campbell & Co. agency in 
Little Rock, Ark., chose the Little Rock 
Orphans Home as the location for their 
regular agency meeting of Saturday, 
December 20. 

Breakfast was served to the Aetna 
group, under the supervision of Mrs. 
Mary M. Williams, superintendent of 
the Home. Foster Vineyard, associate 
general agent, presided at the breakfast 
table session. Following the meal, the 
visitors entertained the children who live 
in the Home with a transcribed presen- 
tation of Dicken’s “Christmas Carol.” 
After this, the regular agency meeting 
was held. In commenting on the pro- 


cedure, Gordon H. Campbell, who is one 
of the Aetna veteran general agents, 
said, “This idea of having our agents 


get together at an orphans’ home was 
an experiment with us, and turned out 
to be the kind of an experience that is 
good for any man selling life insurance. 
It is one thing to talk about the possi- 
bility of dependent children being with- 
out a home, and another thing to 
actually see and mix with the youngsters 
who have experienced this misfortune, o! 
having to live in an institution instead 
of a home. The members of our group 
expressed themselves as wanting to make 
this kind of a meeting an annual affair 
in our schedule of agency meetings.” 





Charles G. Taylor, Jr., second vice- 
president of the Metropolitan Life, who 
suffered a fractured leg in addition to 
other injuries last Summer when he was 
run over by a tractor on his farm in 
Albemarle County, Va., has now prac- 
tically recovered from his injuries. He 
went down from New York to University 
Hospital at Charlottesville last week to 
have the cast removed from his leg. 


Uncle Francis. 
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Atlantic Life Fieldmen Meet 
New President of Company 


Atlantic Life general agents from Vir- 
ginia and other states in which the com- 
yany operates assembled in Richmond 
last week to meet B. J. Wynne after he 
was elected president of the Atlantic at a 
special meeting of the board. | Mr. 
Wynne, a lawyer of Wills Point, Texas, 
who is chairman of the executive com- 
mittee of the Reserve Loan Life of 
Dallas, is a brother of T. L. Wynne, 
also of Dallas, who together with C. W. 
Murchison has acquired stock control 
of Atlantic Life. Both these men are 
directors of Reserve Loan Life. 

The new president of Atlantic suc- 
ceeds R. R. Lounsbury, president of the 
Jankers National Life of Montclair, N. 
J. It was announced that no other 
change in office personnel of the com- 
pany is contemplated. 


Company Entitled to Fees, 
Cost in Interpleader Suit 


Two recent cases before the courts 
are illuminating in their explanation of 
interpleader proceedings. 

In one action, the insurance company 
answered a suit to recover the proceeds 
of a life policy by bill of interpleader, 
admitting its liability and paying the 
face of the policy, $500 into court. The 
plaintiff claimed the face value, penalty, 
interest and attorney’s fee individually 
or as community survivor of the bene- 
ficiary’s estate or as administrator of 
the deceased insured’s estate. 

The trial court awarded the plaintiff 
individually $500 principal sum plus the 
statutory penalty, interest, attorney’s fee 
and costs. It also awarded out of this 
fund $165 to a company on an assign- 
ment from the plaintiff for a debt owing 
it. 

The beneficiary under the policy was 
the insured’s daughter, who survived 
him. The insurance company paid her 
$75 burial funds due her under its con- 
stitution and by-laws and the policy. 
This sum was not included in the face 
value of the policy. The daughter later 
married the plaintiff and demanded pay- 
ment of the policy. She died intestate 
and the plaintiff, her husband, brought 
this action. 

Apparently the reason the trial court 
denied the insurance company its right 
to attorney’s fee and costs was that the 
bill of interpleader was not filed until 
after one of the claimants filed suit. 

The Texas Court of Civil Appeals 
reversed this decision. “The company,” 
it held, “was not liable for the payment 
of the penalty and attorney’s fees merely 
because it did not anticipate a lawsuit 
on the part of the rival claimants. The 
rule in Texas is that the penalty and 
attorney’s fees may be assessed when 
there is, after demand, a willful failure 
to pay the proceeds of the policy. There 
is no such failure when there are rival 
claimants.” i 

In Florida Supreme Court, Miller v. 
Gulf Life, the court held that the pur- 
pose of an interpleader is to prevent 
the prosecution of other suits against 
the insurance company and to require 
those claiming the fund to litigate their 
differerices between themselves. Where 
the proceeds were claimed by the in- 
sured’s administrator and by one claim- 
ing under gift of the policy coupled with 
delivery, and the insurance company 
brought an interpleader suit, an order 
enjoining the administrator from prose- 
cuting an independent suit against the 
company was held proper. 

_The insurance company was held en- 
titled to reasonable attorney’s fees. 


L. 0. M. A. MEETINGS ANNOUNCED 
The Spring conference of the Life 
Office Management Association will be 
at Greensboro, N. C,, King Cotton Hotel, 
April 27-28. Annual conference will be 
at New Ocean House, Swampscott, 
Mass., September 29-30. These meeting 
dates were announced after a _ recent 
meeting of the board of directors. 


Old and New Heads of Life Institute 
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Retiring chairman of the Institute of Life Insurance, M. Albert Linton, president 
of the Provident Mutual Life (left), and the new chairman elected at the last 
meeting, Gerard S. Nollen, president of the Bankers Life Co. of Iowa. 





Insurable Interest in 


Life of Godmother Upheld 


In an interpleader case in which the 
question of insurable interest was in- 
volved, The Texas Court of Civil Ap- 
peals recently affirmed the trial court, 
stating that an insurable interest in the 
life of another may rest upon a reason- 
able expectation of pecuniary benefit or 
advantages from the continued life of 
the insured, who was beneficiary’s god- 
mother. 

Facts were as follows: a young man 
was named in two life policies with 
double indemnity riders, installments on 
which were to be paid monthly if in- 
sured, his godmother, should die prior 
to their maturity as endowments. Young 
man lived with his godmother in whose 
house he was born, and who frequently 
bought clothes for him and had stated 
her intention to provide for his educa- 
tion and general welfare. Insured was 
killed in an automobile accident. 

The insurance company did not deny 
liability but proceeds were claimed by 
insured’s brother as independent execu- 
tor under her will and also by the young 
man. Executor claimed beneficiary had 
no insurable interest in insured’s life, 
whether because of any relationship or 
as a creditor or otherwise. Insurance 
company filed an interpleader. 

Trial court held for the young man 
and his father as his guardian for the 
face value plus sums provided by the 
double indemnity clauses, with interest 
to be paid in equal installments be- 
ginning January 7, 1947, and if the bene- 
ficiary should die before the total of 
these payments with interest had been 
paid, any unpaid balance should be due 
and payable to independent executor as 
contingent beneficiary. Both parties ap- 
pealed. 

Higher court affirmed trial court. But 
considering the question of who should 
take any of the unpaid balance in case 
of beneficiary’s death before date named, 
the Court of Appeals stated that ques- 
tion was not before it, and, that, being 
without jurisdiction, the trial court’s ad- 
judication in this respect was premature 
and void. 

Contention for the beneficiary that the 
trial court had erred in denying pay- 
ment of the double indemnity in a lump 
sum was not sustained, court holding 
that that amount blended with the face 
amount and was payable in installments 
in the same way. 





Group Policy Canceled by 
Employer Releases Company 


In a case tried recently before a Geor- 
gia court (Cutledge v. Aetna Life) it was 


held that a contract of Group insurance 
is one between the employer and the in- 
surance company and the right to cancel 
is in the employes. Neither the insured 
nor the beneficiary has the power to keep 
the Group policy in force or cancel it. 
The insured, under the circumstances, is 
not entitled to notice of cancellation. 

The policy in question provided that 
there could be no recovery unless the 
policy was in force at the time of the 
employe’s death. The employe’s certificate 
provided that where, on the termination 
of the employment, the employe was in- 
sured and totally disabled, the insurance 
would remain in force during disability 
and while the Group policy remained in 
force until the employer notified the in- 
surer to terminate the insurance as to 
such employe. 

In an action on the master policy and 
the certificate by a beneficiary against the 
employer and its insurance carrier, it was 
held that there was no conflict between the 
Group policy and the certificate by these 
provisions, but that in each there was a 
contractual provision that recovery could 
not be had notwithstanding any continu- 
ing disability unless the death of the in- 
sured occurred while the master or Group 
policy was in force. In this case the 
policy was not in force at the death of 
the insured, having been allowed to lapse 
by the employer. 

“Tt cannot be said,” the court continued, 
“that any right to recovery had occurred 
merely because of the fact that the disa- 
bility of the insured had already occurred 
before the cancellation of the Group pol- 
icy, because it is distinctly stipulated in 
both the Group policy and the certificate 
that payment was to be made only in the 
event that the insurance was in force at 
the time of the death of the insured. 
If it be said that the provision is a harsh 
one, the answer is that the rights of the 
parties are to be determined under the 
contract as made, and it is not within the 
power of this court to rewrite it. The 
only vested right the insured enjoyed un- 
der the certificate, in the event of termi- 
nation of his employment, was the right 
to purchase an individual policy, under 
the conversion privilege of the certificate, 
without proof of insurability. 

“No case exactly similar on its facts 
seems to have been before the appellate 
courts of this state, but the ruling in Lan- 
caster v. Travelers is controlling here.” 


Canada Rules on Deferred 


Commissions on 3-Yr. Term 

The Canadian tax department has 
ruled favorably regarding the payment 
of income tax on the basis of three 
years’ commissions where income of 
agents is spread over three years from 
the sale of three-year Term insurance. 
Since January 1, 1941, three-year Term 
has been available at two and one-half 
times the annual rate, with the result 
that commissions in this classification 
have boomed. 

The income tax department’s ruling is 
that not less than one-third of the com- 
mission in the year of receipt and not 
more than one-third in each of the 
subsequent two years may be deferred, 
ruling to apply for six years 1941-46 in- 
clusive. Subsequent to 1946 all agents 
writing policies on a three-year basis 
will be assessed on a cash basis as pre- 
viously. Any amounts of deferred in- 
come untaxed at the end of 1946 must 
be added (having regard to the defer- 
ment plan) to the cash income of the 
years 1947 and 1948 for tax purposes. 


W. S. Penny, Sun Life of 
Canada, Talks to Del. Group 


Delaware Life Underwriters heard a 
talk on “Our Changing World” by W. 
S. Penny, director of agencies, Sun Life 
of Canada, at the December meeting 
of the association this week. Mr.‘ Penny 
urged the agents to adjust themselves 
to the inevitability of change and to 
solicit the group now in the higher in- 
come brackets but formerly in the lower 
income group. He likened life insur- 
ance to democracy. Mr. Penny was in- 
troduced by Arthur D. Grant, Wilming- 
ton manager, Sun Life. 

The meeting culminated a drive by 
the association for Christmas presents 
for the two Delaware regiments, the 
261st and the 198th. 

Members volunteered 100% for air- 
warden service on the appeal of Super- 
intendent of Public Safety Kavanaugh. 

President of the Association, William 
B. Stormfeltz, presided. 








CONNECTICUT MUTUAL COURSE 





Offered to Experienced Underwriters; 
To Be Under Direction of 
Edward C. Anderson 


A new advanced underwriting course 
has been made available to the field 
force of the Connecticut Mutual Life, 
according to an announcement by Vice- 
President and Superintendent of Agen- 
cies Vincent B. Coffin. It is part of the 
company’s general educational program 
and will be under the direction of 
Edward C. Anderson, educational di- 
rector. 

The course consists of two volumes, 
a textbook and a study manual, pub- 
lished through the cooperation of the 
Research and Review Service and cover- 
ing business and taxation insurance. 


MASTER CONTRACT PLAN 


The National Underwriter Co. has just 
published a compact volume called “The 
Master Contract Plan,” by Robert O. 
Bickel, CLU, presenting a new method 
of business insurance interesting to small 
town and city agents alike. Among the 
subjects treated in separate chapters are 
“The Plan in Operation,” “A Proprietor- 
ship Becomes a Partnership,” “Transfer 
of Interests” and “New Prospects for 
Investment Contracts.” 

Mr. Bickel has been a member of the 
National Life of Vermont Leaders Club 
for thirteen vears and is the originator 
of the “Infomat,” a copyrighted service 
for clientele building. The book is avail- 





able at $2 from The Insurance Book 
House, Division of The National Under- 
writer Co., 420 East Fourth Street, 
Cincinnati. 





JOIN AMER. LIFE CONVENTION 

The Mutual Savings Life and the Jef- 
ferson National Life have been ad- 
mitted to membership in the American 
Life Convention. 
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Harvard Reports on 
Advertising Effects 


TOOK FOUR YEARS 

Prof. Neil H. Borden of Graduate Busi- 
ness School Summarizes Findings Be- 
fore American Marketing Association 


STUDIES 





in an address delivered Monday be- 
fore the American Marketing Associa- 
tion, Prof. Neil H. Borden of Harvard 
University gave a summary of findings 


upon the economic effects of advertising 


as determined in an exhaustive factual 
study made at the Harvard Graduate 
School of Business Administr ation. The 
study, four and one-half years in prepa- 
ration, is based upon thousands of case 
histories, interviews and records and 
shows the essential part that advertis- 
has played in the expanding national 


economy. 

Analyzing the contributions which may 
be made by advertising, business men 
and the general public to keeping the 
national economic machine in proper 
balance during the present emergency 
and the time of readjustment which must 
follow, Prof. Borden said: 

“Apart from the present emergency of 
national defense the problem of both 
business and government is how to keep 
the economic machine functioning, and 
from a practical standpoint that means 
functioning within the general structure 
of the private enterprise system. Very 
few people in business, in government, 
or in the community at large desire to 
see drastic social changes. But if such 
changes are to be avoided and if the 
economic machine is to be made to func- 
tion effectively, it is necessary that busi- 
ness men, instead of being blindly an- 
tagonistic to all criticism, should become 
more acutely aware of the social conse- 
quence of their business acts and should 
seek to understand such criticisms of 
existing business practices as those which 
are dealt with in this study. 

“This study shows that advertising 
properly carried out contributes to the 
maintenance of a dynamic economy and 
helps to raise the level of real income. 


The functioning of advertising along 
these lines, however, can be substan- 
tially improved if business men will 


study their problems more carefully and 
make better use of price strategy. The 
existing economic machine can also be 
made to run more smoothly if business 
men will behave more boldly and fear- 
lessly in pushing pioneering ventures and 
in keeping the door open to new types 
of enterprise. Efforts to choke off the 


entry of new enterprises, whether by 
means of patents, tying agreements, 
enormous advertising expenditures, or 
restrictive price control measures, such 


as price maintenance laws and not-sell- 
ing-below-cost laws, will lead to the 
eventual disruption of the private enter- 
prise system. 

“Business men can help consumers by 
providing more product information. It 
is short-sighted of business men to op- 
pose the development of a strong con- 
sumer movement. Under a free-enter- 
prise system consumers have fully as 
much right to organize as does labor. 
Furthermore, the consumer movement is 
one of the corrective forces which keeps 
the economic machine in proper balance. 

“Advertisers are in some danger of not 
paying sufficient attention to public sen- 
timent. The practioners of advertising 
have developed some interesting research 
techniques to find out what people like 
in advertisements and to find out what 
they like about products. It might be 
wise to use such types of opinion survey 
to keep in closer touch with evolving 
ethical standards by finding out what the 
public really thinks about many contem- 


porary practices in advertising. There 
is a need to get at the facts instead 
of replying to criticisms by means of 
emotional statements based on_ half 
truths, because such replies serve only 
to encourage further emotional state- 
ments based on partial truths by the 
other side. : 
“The same admonition may be ad- 





| Life Insurance in 1942 Many Times 
| Bigger Factor Than in Past War Periods 
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INSTITUTE OF LIFE INSURANCE 


Life insurance, which has made important contributions to the nation in past 
wars, is many times a bigger factor as 1942 opens than in previous national emer- 
gencies, according to the Institute of Life Insurance. Policyholder funds at work 
through business and Government securities alone now aggregate $17,100,000,000, or 
more than eight times the total in 1917 when this country entered World War I. 
Life insurance protection in force now aggregates $124,000,000,000 providing a back- 
log of family security more than five times as great as in 1917. Sound national 
morale is essential to victory and family security tends to build and maintain morale. 
Benefit payments to policyholders and beneficiaries which strengthen the economic 
fabric of the nation particularly in times of crisis, amounted to $2,550,000,000 in 1941 
compared with $590,000,000 in 1917. 
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WAR CLAUSE RULING 

Citing opinion of the attorney-general 
and past rulings of the Washington 
State Insurance Department, William A. 
Sullivan, Insurance Commissioner, has 
ruled that no life companies licensed in 
that state may require war clauses on 
life policies reinstated where the policy 
prior to lapse was not so restricted. 


dressed to the critics of advertising. 
They are urged to examine the facts 
collected in this study, because an effort 
has been made impartially to appraise 
advertising and aggressive selling prac- 
tices. The economists are urged to un- 
derstand the organic functions of adver- 
tising in a dynamic economy. If this 
view of the function of advertising in 
a system of private enterprise is sound, 
advertising has a permanent place in 
modern life; and both the critics and 
the practitioners must work together to 
make advertising and aggressive selling 
serve even more effectively than in the 
past in the interests of the whole of 
society.” 





RECORD FOR ILLINOIS BANKERS 

The Illinois Bankers Life reports new 
business for 1941 of $27,849,700 to make 
the greatest production year in the com- 
pany’s history. This total exceeds that 
of 1940 by $10,878,700, a 64% increase, 
according to Vice-President and Director 
of Agencies, Hugh D. Hart. 





LIFE INSURANCE 
PURCHASED ON 


ae E ay E WA L EQUITABLE BASIS 


RENEWAL PURCHASE COMPANY 


Room 2418 70 Pine St., New York 
Telephone: BOwling Green 9-0109 
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Woodward, Ryan, 
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Consulting Actuaries 
Insurance Accountants 
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Curtis Heads Michigan 
Affiliated Interests 


INSURANCE MEN TO ORGANIZE 
Entire Industry in State Rallying to 
Service of Government in 
Winning War 
W. G. Curtis, president. National Cas- 
ualty of Detroit, is chairman of. the 
newly organized Affiliated Insurance In- 
terests of Michigan, which will use its 
best efforts toward securing 100% en- 
rollment and cooperation of all the in- 
surance companies and_ representatives 
in the state to work under the following 

resolutions : 

“To coordinate the plans and efforts of 
the 35,000 insurance agents, fieldmen, 
branch managers and companies in 
Michigan in support of all approved 





national, state and municipal activities 
in aid of all the Nation’s war relief 


measures; 

“To pledge ourselves for the duration 
of the war to give of our time, our 
energies and our resources to the end 
that our civilian efforts may be worthy 
and of material assistance in winning 
this war.” 


Red Cross Drive 


The initial activities of the new organ- 
ization are in connection with the Red 
Cross drive, and under a resolution to 
adopt payroll deduction plans for pur- 
chasing defense stamps and bonds. 

Companies and general agents now en- 
rolled are making an active campaign to 
enlist every person engaged in the in- 
surance business in Michigan, so that the 
insurance industry may present a united 
front in the service of the Government. 

Mr. Curtis’ acceptance of the chair- 
manship of the organization assures its 
success. He is a veteran accident and 
health underwriter, and one of the 
founders of the Health & Accident Un- 
derwriters Conference. 


HANCOCK AGENTS GIVE BLOOD 
John Hancock district agents of: De- 
troit districts 1 and 4 set up an emer- 
gency hospital in their agency room on 
December 18 for the purpose of donat- 
ing their blood to the American Red 
Cross. Fifty members of the agency 
force were accepted as donors. 





250% GAIN FOR FERN AGENCY 

The Fred S. Fern agency, National 
Life of Vermont, Newark, reports a 250% 
increase in paid business for 1941 over 
the previous year. 


SECURITY MUTUAL BONUS OF 5% 

Home office employes of the Security 
Mutual have been granted a “cost of 
living” increase of 5% on all salaries 
below $3,000 annually. First payment 
was on December 24. 
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A Sermon on Gratitude 


By Rev. Harry James Knickle 
Rector, Grace Church, Plainfield, N. J. 


Rev. Mr. Knickle is rector of the church 
of which William L. Hadley, vice-president 
and business manager of The Eastern Un- 
derwriter, is @ parishioner. 


Gratitude is one of the noblest of 
human attitudes. It is the wedge that 
allows joy to get into your life. With- 
out appreciation and gratitude there can 
be no real joy in living. s 

When I use that word gratitude this 
morning, I am not thinking merely of 
conventional manners. Such apprecia- 
tion as we express in saying the con- 
vention, “Thank you!” Nor am I think- 
ing of the gratitude we express in re- 
turning a token of appreciation tor some 
favor received. I am thinking of the 
attitude of mind and heart that looks 
toward life in a spirit of thankfulness 
toward God and man. 

Gratitude, some may say. What have 
I to be grateful for? A million and one 
things! Every single one of us, no 
matter how peculiar or particular our 
problems may seem. There is no man 
in America today who lacks reason to 
be thankful to God and man, no matter 
what his circumstance or condition may 
be. There are no bombs shattering our 
homes here, our children are not being 
maimed and ruined in body and mind, 
mass murder doesn’t ride our skies, there 
are no refugees fleeing our boundaries, 
we are not imprisoned nor enslaved, we 
live in relative freedom, our churches 
are still open for those who desire to 
worship God, we still have a right to 
our own opinion and the privilege to 
express it even though it be lacking in 
vision and wisdom and filled with self- 
ishness and stupidity. 

Notwithstanding our increasing prob- 
lems and heavier burdens, all of us have 
a million and one things for which to 
be thankful. Often our ingratitude is 
due to familiarity. We take our bless- 
ings for granted. It is possible, as David 
Grayson says somewhere, to have an 
apple tree in full bloom just outside 


* your front door and not to notice it 
simply because you have seen it so 
often. Out of that same truth Wells 


made a fascinating story, “The Invisible 
Man.” Is there some invisible person 
in your life, invisible because you have 
taken that person for granted; is there 
some invisible blessing in our lives, in- 
visible because we have taken that bless- 
ing for granted? Stop and think that 
out for yourselves sometime. 

Years ago I was talking to a group 
of twenty young children. For some 
reason or other I asked them to tell me 
what was the most beautiful thing in the 
world. In little word-pictures I gave 
them scenes to think about; blue hills 
far away against an evening sky; the 
smashing of mighty waves against a 
rocky shore, and so on. At each of 
these pictures the faces of the children 
shone with an indescribable expression 
of appreciation. And they were all of 
them blind. 

_I don’t think it foolish nor Pollyanna- 
like to thank God for physical abilities; 
eyes, ears, hands, feet, food, rest, shel- 
ter; for worthy friendships, associations 
and companionships. 

I could continue this list almost in- 
definitely, but I will leave you to do 
the rest. I only want to challenge in 
myself and in you that dullness and self- 
ishness of spirit that is unaware of its 
Own treasures, the treasures granted to 
us of nature, life and God. Our bodies 
and minds, the nurturing of that body 
and the developing of that mind, the 
worthy influence of our social environ- 
ment, the gifts of science, of art, of 
industry, of medicine, and every other 
field of human-development and better- 
ment are not our possession to take; 
they are only our gifts to receive; gifts 
of the years and centuries; products of 
the blood and sweat and tears of men 


of the human race; fruits of the mind 
and spirit of men who labored in mind 
and body for an ideal and goal so often 
beyond the vision and comprehension 
of .their dull contemporaries. 

In all the blessings of life, from the 
most mysterious of nature’s gifts down 
through the gamut of the blessings. and 
gifts of life—down to the simple cup 
of coffee we drink, what manifold rea- 
sons we have to be thankful. Take the 
homely gifts of nature of which we par- 
take at the breakfast table, did we ever 
stop to think how much in human effort 
it cost others that you may have those 
simple blessings? They were not the 
achievements of any single one of us; 
they were not ours merely because we 
had the power to purchase them; they 
were the gift of God’s nature and the 
work of men’s hands and toil. 

If we think deeply enough there is 
ample reason to be thankful to God and 
man for the humblest gifts of life. As 
we climb up the ladder of the material, 
social and spiritual blessings that sur- 
round our lives, how much greater be- 
comes the reason for gratitude on the 
part of man one to another, to life, and 
to God. 

There is no such thing as an individ- 
ual and independent life. We are part 
and parcel of the life of one another; 
of the life of nature and the life of God, 
the creator of all good things. Our 
forefathers had a keen insight into the 
values of life and felt deeply their de- 
pendence upon humanity and God which 
caused them to give thanks even on the 
simplest of occasions. Surely our highly 
interdependent life of today, stopping 
not within the limitations of the fam- 
ily, but reaching out even beyond the 
nation so that it embraces the world, 
making all mankind interdependent, calls 
not for less but more gratitude from all 
men to all men. That is a vision that 
we must come to see—the vision of uni- 
versal gratitude and appreciation. 

Lest our thankfulness be mere com- 
placency, the feeling that comes from 
the thought that we are better off than 
others, let us be thankful in the spirit 
of those who cannot enjoy the blessing 
of safety till we have done what we 
can for those in peril; who cannot be 
content with freedom until we have 
taken a stand for the freedom of others. 

Let us we thankful that the tyrannies 
of life, the sins and brutalities of human 
monsters, have not’only their day but 
their ending too, and that we, too, can 
have a part in writing that ending. Let 
us be thankful for the courage and sac- 
rifice of those who in suffering and pain 
and sorrow are earning by their very 
life of struggle and of death, the oppor- 
tunity for a happier tomorrow. Let us 
accept our slight privations with humble 
and contrite hearts, and think ourselves 
through to more of a spirit of gratitude 
for the great benefits that are ours. 

Thankfulness isn’t a matter of one day 
or any special time. It is an attitude 
that should permeate our daily lives. 
Our forefathers were a solid lot. Well, 
they knew the value of thanksgiving. 
They didn’t dare proceed to any venture 
without first thanking God. Amidst fru- 
gal surroundings, engrossed in unrelent- 
ing hard work, they took time to appre- 
ciate values. We, on the other hand, 
have been so blessed by the legacies that 
they have left us that we take them 
for granted. The average Christian 
starts his day fearfully, heavily and 
with complaint. The values go unno- 
ticed. 

God has given us unlimited opportuni- 
ties to express gratitude. If we are 
blind to life’s values, we will soon shut 
ourselves off from the possibility of 
receiving. The law works on a prin- 
ciple. Appreciate and you stand in the 
position to receive; ignore and even that 
which you have will be taken away. 





E. S. Root Veteran Travelers Agent, 
Achieves Success in Village of 700 


An example of how a qualified agent 
can build an insurance career in a vil- 
lage of 700 people is the story of Edward 
S. Root of Sandy Creek, Oswego Coun- 
ty, N. Y., where he represents the Trav- 
elers Insurance Co. 

Mr. Root, who is approaching his thir- 
ty-seventh anniversary with the com- 
pany, joined the Travelers on January 
1, 1905, relinquishing his full-time job 
as bookkeeper for a small lumber com- 
pany at Lacona, N. Y., in order to de- 
vote his whole time to insurance pro- 
duction. 

The going in 1905, and for many years 
thereafter, was on no concrete highway, 
literally or figuratively. Yet, to quote 
Vice-President H. H. Armstrong of the 
Travelers, “Mr. Root presents as unique 
a case history as we have in our agency 
files here in Hartford.” 


For many years, travel by Mr. Root 
in Oswego County was by horse and 
buggy and a day spent in Oswego in- 
volved a railroad trip and a stay over- 
night. Describing these early days in 
this agent’s career, Mr. Armstrong con- 
tributed the remark: “His entire re- 
sources consisted of a horse, wagon and 
a good whip. The latter evidently was 
not used entirely on the horse..” 

As a convention goer, it is with diffi- 
culty we find any Travelers convention 
record which fails to disclose him as a 
delegate. His first convention trip in- 
volved a stay at the old Frontenac Hotel 
at Clayton, N. Y., in June, 1905, six 
months after he started actively in the 
business. Mr. Root’s last Travelers con- 
vention trip was to Quebec in June, 1940. 

Convention qualification with the 
Travelers, as well as many other com- 
panies, involves as a rule outstanding 
sales performance in one or two lines. 
This gives ample opportunity to qualify 
to men in a big city or a small town. 
However, one of Mr. Root’s outstanding 
convention performances occurred in 
1927 when he was the fifteenth agent 
in the United States and Canada to 
qualify in the President’s Club which 
involved outstanding performances in 
five different lines—life, accident, Group, 
automobile and burglary insurance. Lim- 
ited as to prospects; limited as to trav- 
eling facilities, such an achievement 
marks Mr. Root as no flash-in-the-pan 
insurance man. 

Mr. Root is a subscriber to practi- 
cally every newspaper, large and small, 
published in the upstate New York area 
in which he works. He has daily and 
weekly papers mailed to his home. Reg- 
ular reading of these papers by both 
Mr. and Mrs. Root keeps him posted 
with changes that occur amongst the 
people in and around his area and ac- 
cordingly his approach is made on one 





EDWARD S. ROOT 


of the multiple lines which the Travel- 
ers write. 

Just a few years ago, a very extensive 
construction job was launched by a util- 
ity company in Mr. Root’s district. The 
entire personnel directing these opera- 
tions were total strangers to Mr. Root. 
On practically a cold canvass basis he 
made a contact with one or two engi- 
neers and through them met the various 
contractors. The result of such operat- 
ing netted life insurance sales of almost 
$200,000 and over $1,000 in personal ac- 
cident premiums. A few other lines like 
automobile insurance and burglary in- 
surance were scattered amongst this 
personnel. 

Many times on a somewhat smaller 
scale Mr. Root has performed in this 
way. He deliberately seeks out con- 
struction jobs and contacts the con- 
tractors or engineers. Another valuable 
source that he taps for business is the 
personal column in the daily and weekly 
newspapers he reads. The newcomer at 
this manufacturing plant or that school 
receives a very early welcome from Mr. 
Root and as a result his policyholders 
today, while many are concentrated in 
his own agency district, others are scat- 
tered to the four winds with two on 
the West Coast and one construction 
engineer located at Puerto Rico. 





J. R. King is new branch manager in 
western Pennsylvania for the Dominion 
Life. Mr. King has had more than 
fifteen years experience in life insur- 
ance. 





God is a good father and before he can 
give us the blessings that He seeks to 
bestow, He must see that we appreciate 
what we already have. 

We cannot go on receiving indefinitely 
unless we give proper value to what we 
already have. Most of us have too 
much of the self-centered point of view. 
We notice only the breaks that thrill us. 
We magnify disappointments into the 
proportion of major tragedies. When 
we learn to appreciate the common, fa- 
miliar blessings of life more, we will 
live with more of the joy of life. The 
energy that comes with appreciation will 
give us a robust mental health that 
will overshadow our minor tragedies. The 
poison of emotional fatigue will be un- 
able to sap our vitality. We will no 
longer grow anemic from focusing our 
attentions on the irritations of the mo- 
ment and on the fears of tomorrow, 
which as yet are nonexistent in fact. 
We will see values as they appear in 
the present and as they will appear in 
the future. 


Gratitude is not only one of the 
noblest of human attitudes, it is also 
one of the most important of Christian 
virtues. All through the literature of 
our religion that word “thankfulness” 
stands out. The central worship service 
of the church, the Holy Communion 
was named in the early days the 
“Eucharist,” a Greek word meaning 
thanksgiving. How many of us in our 
worship of God really give thanks to 
Him. We should be grateful unto God 
in the spirit of the Psalmist of old who 
said, “Let us give thanks unto God for 
He is good and His mercy endureth 
forever.” “Praise the Lord, O my soul, 
and all that is within me praise His 
Holy Name.” 

Jesus said, “Were there not ten 
cleansed, but where are the nine that 
they returned not to give thanks unto 
God, save this stranger ?” 

Ingratitude is one of the blackest fail- 
ings of man. Gratitude is one of his 
noblest attitudes and one of the noblest 
of Christian virtues. 
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COMMON STOCK OUTLOOK 
When the New York State Joint Leg- 
islative Committee held a hearing in New 
York City last Fall matter of 
stocks as investments for life 
it heard many wit- 


on the 
common 
insurance companies, 
nesses present a vast amount of statis- 
tical material to that common 
stocks were an excellent investment me- 
such companies. Based largely 
on hindsight, the factual records of the 
investment results of a given sum in- 
rested at a picked moment were most 
attractive. They always are. 

More important at this time is whether 
equities have any investment future in 
the light of various government actions 
that affect private capital. Dr. Kenneth 
Field, head of the department of eco- 
nomics of Carnegie Institute of Tech- 
nology, speaking before the American 
Association of University Teachers of 
Insurance here this week, found the out- 
look for equities in most categories as 
either dangerous or of little merit and 
even at best distinctly limited. These 
were his conclusions without taking into 
consideration fundamental economic 
changes now at work, nor the effect 
of crushing taxation of the middle classes 
our institutions of private property, 
nor the ultimate results of government 
policies such as that of SEC. “But the 
point of all this,” said Dr. Field in clos- 
ing, “is that common stocks have a dan- 
gerous future. Life insurance companies 
are not the place for the rank and file 
of them.” : 

If such conclusions are even but par- 
tially accurate no wonder there are pow- 
erful interests at work to channel life 
insurance funds into the equity invest- 
ment field. This would seem to be no 
time to look at the statistical past for 
light on the future of equity investments. 


show 
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NOT LIABLE PREMIUMS 

A law general interest to 
producers has been rendered by the Su- 
perior Court of Pennsylvania which re- 
cently affirmed a decision absolving a trus- 
tee mortgagee from liability for fire pre- 
miums to a broker after the original as- 
sured had failed to pay them. A corpora- 
tion gave a mortgage to a trust company 
to secure a bond issue and delivered to 
the trustee fire policies with loss payable 
to the trustee as interest may appear. 
Ultimately the trustee bank foreclosed 
but had not knowledge that the premiums 
on the policies were unpaid until more 
than six months after the bankruptcy. It 


FOR 
decision of 





thereupon assumed payment of all premi- 
ums accruing subsequently but declined li- 
ability for $530 

prior to that date. 

The insurance broker on the risk sued 
the trustee bank and others for the un 
paid premiums, but did not contend that 
the trustee ordered the policies or agreed 
to pay any of the premiums. ‘He sought 
to impose liability on the trustee 
on the basis that the policies in its pos- 
session inured to its benefit by virtue of 
the loss clauses in its favor as mortgagec. 

The Superior Court of Pennsylvania 
affirmed a judgment absolving the trustee 
from liability and granting a new 
as to the other defendants the 
lowing reasons: 

The indorsement of a loss clause in a 
policy payable to one as his interest may 
appear is no more than the designation 
of a person to whom the loss is to be 
paid for the benefit of the owner by pay- 
ment of the mortgage debt, and is not in 
any an assignment of 
the policy. The insurance remains 
the interest of the owner and does not 
become a contract assuring the mortgagee’s 
interest. The clause does not increase, 
or otherwise change the 
assumed by the insurance company, 
fore, the court said: 

“No liability for the payment of in- 
surance premiums is imposed upon a mort- 
gagee merely because he retains policies 
for his protection under a loss payable 
clause. Liability to pay premiums results 
only from contract, express or implied, 
and no duty is cast upon the mortgagee 
to inquire whether the premiums are paid. 
Insurance premiums are payable on deliv- 
ery of the policy and if a broker makes 
delivery without payment, credit for the 
premiums must be regarded as_ having 
been extended to the owner and not to 


the mortgagee, in the absence of an agree- 
ment imposing liability on the latter.” 
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Louis W. Foster, Scott-Foster Co., 
Los Angeles insurance agency, has joined 
the hole-in-one club, playing on the 
Brookside Park Course, Pasadena. 

* * * 

E. D. Lacy, assistant actuary, North- 
western National Life, is recovering 
from a serious operation at Mayo Clinic. 
Mr. Lacy is manager of the division of 
research and audit, and has supervised 
for a number of years the preparation 
of the company’s statement. 

* ok x 


John R. Hardin, president, Mutual 

3enefit, celebrated his fiftieth anniver- 

sary as a Mason December 3 at a meet- 

ing of St. John’s Lodge No. 1 in Newark. 
: = @ 


R. H. Ensign of Seattle has resigned 
as manager of the insurance department 
of John Davis & Co. general agency to 
join the staff of Johnson & Higgins. 





W. L. Hadley, vice-president of The 
Eastern Underwriter, and Mrs. Hadley, 


announce the engagement of their 
daughter, Amy Ruth, to Robert Lee 
Chesser, son of the late Mr. and Mrs. 


Robert Lee Chesser of St. Petersburg, 
Fla. Miss Hadley was graduated from 
the Plainfield, N. J., high school in 1937 
and attended the Art Career School in 
New York. She was a member of the staff 
of The Eastern Underwriter for a short 
time, and some of her drawings ap- 
peared in The Gold Book of Life Insur- 
ance Selling last Fall. Mr. Chesser is a 
graduate of the Florida Military Acad- 
emy and Stetson University. In Sep- 
tember he enlisted in the United States 
Air Corps and has completed his train- 
ing at Lodwick Aviation Military Acad- 
emy at Avon Park, Fila. 

* ok x 


Mr. and Mrs. John pre Mc- 
Manus have announced the marriage of 
their daughter, Laura Eunice, to Albert 
Menard, Jr., of the Second Infantry of 
the Army of the United States, on Sat- 
urday, December 27, at Flushing, INS Ye 
Mr. Menard, before he was called into 
service, was with the legal department of 
the Association of Casualty & Surety 
Executives. His father, former direc tor 
of the Business Development Office, is 
vice-president of Pendleton & Pendleton, 
Brooklyn agency. 

x Ox 

Major Emmett O’Donnell, Jr., New 
York flier who is credited with shooting 
down four Japanese planes in fighting 
in the Philippines, and is called New 
York’s first hero in the Japanese war, 
is the son-in-law of Lieutenant Colonel 
Nicholas W. Muller, executive director 
of the New York State Insurance Fund. 
Major O’Donnell was married to Col. 
Muller’s daughter, Lorraine, in 1930, soon 
after his graduation from West Point. 


They have two sons, Dale, 8, and Pat- 
rick, 4. ‘ + = 
W. Frank Marshall, P hiladelphia 


broker, who is particularly active in 
surety circles, has been made head of 
the liquidation division, insurance de- 
partment of the Pennsylvania Banking 
Department. He is a graduate of the 
law department of University of Min- 
nesota and entered insurance through 
claim department of the Travelers which 
company he served in Minneapolis and 
Milwaukee and was then transferred to 
Philadelphia. He formed W. F. Mar- 
shall & Co. in 1924 and in 1939 his 
company became associated with Henry 
W. Brown & Co., Inc. He will continue 
to operate under the name of W. F. 
Marshall & Co., in addition to his state 
banking department post. 

* * x 

Arthur C. Humphrey, Bankers Life 
of Iowa manager in St. Louis, has been 
appointed a member of the Board of 
Education ‘of the school district of Uni- 
versity City, a suburb of St. Louis. Mr. 
Humphrey is also president, University 
of Illinois Alumni Association of St. 
Louis. 

Clare I. Long, vice-president of Marsh 
& McLennan, Minneapolis, has been ap- 
pointed regional director to coordinate 
tire rationing in Minnesota, North and 
South Dakota and Iowa. He will serve 
as volunteer liaison man between Federal 
control agencies and state and _ local 
boards. 

x ok x 


Andrew Miller of the Travelers spoke 


before the Des Moines Casualty & 
Surety club on “Keep ’em Selling,” last 
week. He urged that local agents be 


told about new policies, such as medical 
endorsements, and others with which he 
said few are well acquainted. © ° 

James Tierney of U. S. F. & G. also 
spoke, comparing casualty business in 
the East and the Middle-west from the 
company, agent’s and customer’s view- 
point. 





































































































































































































Greystone Studios, Inc, 
SCOTT HARRIS 


Scott Harris, executive vice-president 
of Joseph Froggatt & Co., Inc., has been 
appointed chairman of the E ast Orange, 
N. J., Defense Council and will give con- 
siderable time to this activity. Mr. Har- 
ris succeeds Lieut.-Colonel C. Roy Dick- 
inson, president of Printers’ Ink Publi- 
cat‘ons, whose Army activity necessi- 
tated his resignation. Accepting the ap- 
rointment Mr. Harris paid tribute to Col, 
Dickinson’s service to the community 
and said that “the Army’s gain in having 
his services was East Orange’s loss.” 
For years one of the city’s most active 
citizens, Mr. Harris is a member of the 


board of education and active in civic 
movements. 
x ok Ok 
Dr. William R. Ward, chief medical 


director of Mutual Benefit Life, has been 
named Newark’s outstanding citizen for 
1941, the selection being announced by 
the awards committee of the Newark 
Advertising Club. Native of Newark, Dr. 
Ward has been medical director of Mu- 
tual Benefit since 1912. In 1939 he was 
chosen president of the New Jersey His- 
torical Society and is also a director of 
China Farm Relief. 
x * * 


Arthur L. Zimmerman, well known 
New Jersey agent and president of the 
Essex County Insurance Agents Associa- 
tion, has written letters to twenty-two 
cities in Essex County saying that or- 
ganized insurance agency forces are at 
the service of their communities for the 
duration of the war and are ready to 
serve in any capacity, including accident 
and fire prevention control. 

x * x 
William R. Shands, counsel, Life of Vir- 
ginia, is a member of a commission 
which is drafting a plan of retirement 
for state employes, to be submitted to 
the General Assembly. Mr. Shands was 
long associated with the state govern- 
ment as director of the division of statu- 
tory drafting and research. 

a oe 


Corporal Frederic Fischer of the 96th 
Coast Artillery regiment at Camp Davis, 
N. C.,, has been made a sergeant in the 
band section. Before entering the serv- 
ice he was with the American of New- 
ark at the home office. 

* * Ok 

Rex B. Magee, advertising manager of 
the Jamar Life Insurance Company, re- 
cently was the speaker before the Ex- 
change Club of Starkville, Miss. His 
subject was “Life Insurance and Home 
Defense.” 
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Agency Formed in Springfield, Mass., 
After Civil War 


Goldthwaite, Preston & Olmstead, 
Springfield, Mass., one of the leading 
weneral agencies of the United States, 
is also one of the oldest as it started 
a year after the termination of the Civil 
War. Under several names it has rep- 
resented the Travelers for seventy-three 
vears. It is one of the highest ranking 
general agencies the Travelers has in 
casualty insurance and also writes the 
Travelers’ other lines. G. P. & O. are 
veneral agents also of the National 
Surety and Fidelity & Deposit. Among 
their fire companies are New York Un- 
derwriters, which has been in the agency 
forty years; Maryland Fire and City of 
New York. 

President of the agency since 1932 is 
Harvey Russell Preston. He attended 
the home office training school of the 
Travelers in 1919 and later served as its 
assistant cashier in Richmond, Hartford 
and Reading, Pa. In August, 1924, he 
became office manager of the company’s 
eeneral agency there of Goldthwaite & 
Summers at Springfield, Mass., later be- 
coming associate manager and then a 
member of the firm. 

In 1933 Mr. Preston was elected presi- 
dent of the Springfield Board of Fire 
& Casualty Underwriters and was re- 
elected for five years. It has done much 
to raise standard of insurance practices 
in Springfield. He was president of the 
Massachusetts Association of Insurance 
Agents for two years; and is president 
of the Associated Insurance Agents & 
Brokers of Massachusetts. He is also 
a vice-president of the Insurance Fed- 
eration of Massachusetts; he is a mem- 
ber of the board of the Hampden Sav- 
ings Bank, and a member of the Colony 
Club of Springfield and of the Long- 
meadow Country Club. 

This agency was started by Major 
Homer G. Gilmore in 1866 when he was 
appointed a general agent of the Trav- 
elers. He won his title in the Civil 
War. The Major conducted it largely 
until 1908, when Edward Stuart Gold- 
thwaite, who had been a member of 
the home office staff of the Travelers, 
became his full partner and name of 
agency was changed to Gilmore & Gold- 
thwaite. Present name was adopted in 
1930. Mr. Goldthwaite relinquished his 
holdings in the agency in 1932 when 
Mr. Preston was made president. George 
E. Olmstead joined the agency in 1929. 
A graduate of Yale, he also graduated 
from the Travelers School and then 
served an apprenticeship as an insurance 
broker in Springfield. 

In the issue of the National Fieldman 
of the National Surety published in Sep- 
tember, 1937, a two-page story about 
Goldihwaite, Preston & Olmstead, Inc, 
was published, including a picture of the 
interior of the agency. 

Springfield, by the way, is now one 
of the busiest of the cities making ma- 
terial In connection with the war and 
National Defense. With a present popu- 
lation of 160,000, thousands of employes 





























are working in the plants of Smith & 
Wesson, Inc., Fisk Rubber Corporation, 
Indian Motorcycle Co., Prest-O-Lite Co. 
and other industrial factories there. 
Among its industries are A. G. Spald- 


ing & Co. and Diamond Match Co. 
plants. 

Mr. and Mrs. ‘Harvey Preston were 
married in 1937, and on the evening of 
their wedding day sailed for Europe on 
the S.S. Statendam for a month’s honey- 
moon in Europe. They were fortunate 
in making this visit before the tension 
period leading up to the World War 
started to mount. When in Europe they 
took 2,000 feet of color moving pictures, 
on the Riviera, in England, Paris, Switz- 
erland and Italy. 

* ok ke 


Helene D. Wagner 

In his human interest sidelights of the 
Commissioner’s New York meeting, Spen- 
cer Welton, “peripatetic” vice-president 
of the Massachusetts Bonding Co., spoke 
of “the tall and willowy Mrs. Frank Wag- 
ner,” and said she is often mistaken for 
the actress, Katharine Cornell. 

Mrs. Wagner was one of the most in- 
teresting of the women attending the 
meeting. Her husband is claims super- 
visor of the Connecticut Insurance Depart- 
ment. Mrs. Wagner herself conducts the 
Wagner Realty Co. at Clinton, Conn. 

Helene JD. Wagner was born in New 
York City. When she was one year old 
she was kidnapped out of her perambulator 
by an unknown woman and was left next 
day propped against a lamp-post. 

She started to work as a telephone op- 
erator, and subsequently tried her hand at 
the following: Acting, typing, modeling, 
selling, bookkeeping, teaching, gover- 
nessing, receptioning, managing tea- 
rooms, Summer hotels. She even oper- 
ated a small tools factory, and now she 
has a secret formula for tempering steel. 
Then she took up advertising writing 
and then a statistical job. 

Mr. and Mrs. Wagner will have been 
married twenty years next May and they 
have two sons. 

In addition to operating the thriving 
real estate company in Clinton, Mrs. Wag- 
ner is program chairman of the Parent- 
Teacher Association, was vice-chairman of 
the Democratic Town Committee and is 
a member of the League of Women Voters. 

* * £ 


Travelers Has Full-Time Radio 
License 

W53H, the Travelers station, went on 
the air Monday of this week, at seven 
o'clock, under a full time license which 
permits the selling of radio time to com- 
mercial sponsors. The station remains on 
the air until eight o’clock, returning at 
three in the afternoon with a complete 
and uninterrupted program until nine in 
the evening. 

W53H is an outgrowth of WIXSO, 
which has been in operation by the Trav- 
elers under an experimental license for 
two years, and has now fulfilled all re- 
quirements of the Federal Communications 
Commission. 

The program, under management of 
Leonard J. Patricelli, comprises music 
by the WTIC string orchestra, readings 











by Bernard Mullins, children’s features 
and symphonic music. 

Formal dedication of the station will 
not take place until March, when its new 
antenna will have been placed in opera- 
tion. The new tower, now under course 
of construction, will be erected on a site 
adjacent to WTIC’s power plant on Avon 
Mountain, near Hartford. 

It will have a power output of approxi- 
mately 4,000 watts, and will give good 
coverage to an area embracing a radius 
of fifty miles from Hartford. 

* * x 


Defines Insurance Broker 


Ralph Day, attorney, Judge Advocate’s 
Office, U. S. Navy, recently wrote a 
letter to one of the leading insurance 
brokerage offices, defining an insurance 
broker as follows: 

“An insurance broker is the represen- 
tative and advisor of the insured. He 
makes analysis of the risks and ad- 
vises his client as to the proper lines 
of coverage that should be placed. He 
procures the protection desired by his 
client at the least cost consistent with 
sound insurance. He furnishes loss pre- 
vention information, and often furnishes 
loss prevention engineering services. He 
checks all policies in detail. He repre- 
sents the assured in the adjustment and 
settlement of all losses. He keeps 
abreast of the market and seeks better 
rates and broader coverages. He keeps 
all policies in full force and effect by 
renewals or replacements upon their 
expiration.” 

* * * 


Agent’s Debts Do Not Prevent Wife 
from Getting License 


In October, 1941, Commissioner Blac‘- 
all of Connecticut sent an announcement 
to all companies interested in the appli- 
cation of a woman for a license as an 
agent in the fire and casualty field. She 
lives in Greenwich, Conn., and in this 
article will be designated as Mrs. Blank. 
She passed the required examination in 
both branches and is a woman of good 
character and reputation. Question, 
however, arose as to whether it is against 
the public interest to appoint her in view 
of the fact that she is the wife of, and, 
presumably, is living with an insurance 
agent who has been in some financial 
difficulties in his own agency. 

The application for an agency license 
for Mrs. Blank was made in 1940. In 
December, 1940, Commissioner Blackall 
conferred in Greenwich with representa- 
tives of several companies to whom the 
husband was substantially indebted. As 
to what followed after that Commis- 
sioner Blackall in his letter to the com- 
panies in October gave this statement: 

“I was impressed with the social de- 
sirability of aiding the family of the 
agent. The day after I saw the compa- 
nies I went to the office of the attor- 
ney of Mrs. Blank and had a confer- 
ence in regard to her own situation, 
and felt that the agency might be saved 
by her being licensed. The companies 
to whom the husband has been indebted 
arranged to pay her a definite salary to 
come into the office, which she did for a 
substantial period of time, but later this 
arrangement terminated. The companies 
then turned over the agency to new 
owners, without any down payment 
whatever, under which the new owners 
were to work out the indebtedness 
through any renewals held. There, ap- 
parently, was no agreement on the hus- 
band’s part in the written arrangement 
to refrain from entering the insurance 
business at any time in the future. In 
fact, there was no arrangement that he 
should even get out of it. 

“Prior to 1878, the date of passage 
of the Married Women’s Act in Con- 
necticut, a married woman’s identity was 
quite quite completely merged with that 
of her husband. Since the passage of 
that Act she could hold property in her 
own right and our courts rule: first, that 
she could sue her husband in contract, 
even during coverture, and that she 
could sue her husband in tort, even dur- 
ing coverture. In fact, there is no state 


in the union where a married woman sota. 


HARVEY R. PRESTON 





enjoys more complete civil rights of her 
own than in Connecticut. 

“There is no information before me 
that this wife, who is under review, 
directly or indirectly was responsible 
for any of the debts of her husband, 
so far as the insurance business is con- 
cerned. 

“The use of the word ‘public interest’ 
in Section 4219 of the statute obviously 
means the interest of the policyholder, 
the interest of any third party claimant 
and, one might say, the interest of the 
institution of insurance as a whole. The 
only question to be answered here is 
whether or not the statutes by the use 
of that phrase means the selfish finan- 
cial interest of an insurance company 
domiciled in Connecticut or-admitted to 
do business in Connecticut ? 

“Without ruling absolutely on this 
question, I am of the opinion that public 
interest does not mean the interest of 
the insurance company in a situation of 
this kind and, therefore, I have reluc- 
tantly come to the conclusion that the 
applications should be granted. 

“Complaint is made that possibly the 
business of the husband might be raided. 
If this situation should occur and should 
be called to the attention of the Depart- 
ment, it, naturally, would be the subject 
of a hearing.” 

I asked Commissioner Blackall this 
week if there has been any change in 
this situation since he wrote the letter 
of October 1. He informs me that there 
is no change. In other words, no ob- 
jection to this license being granted has 
been sustained. 

a 


American Reserve’s Original Draw- 
ings of U. S. Navy Fighting Craft 


For originality and timeliness, the 
American Reserve’s holiday remem- 
brance to friends and clients of origi- 
nal water color drawings of United 
States Navy fighting craft has received 
wide commendation. The drawings, made 
especially for American Reserve by an 
outstanding artist, trace the evolution 
of the Navy’s progress from the days 
of the Revolutionary War to the present 
high degree of perfection in aircraft car- 
riers. The originals of the drawings are 
to be on display in the company’s head 
office at 99 John Street, and are certain 
to be a center of attraction. Because 
of the declaration of war with Japan 
early this month American Reserve’s gift 
to its friends was doubly appreciated. 

a 
Compensation Trends 


Compensation insurance trends and 
statistics on accidents in Minnesota since 
1920 were discussed by Eugene Dahl, 
chief, accident prevention division, Min- 
nesota Department of Labor and Indus- 
try, in a talk recently before the 
Insurance Buyers Association of Minne- 
His talk was timely. 
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Culver Honor Guest at 
Anniversary Luncheon 


F. A. CHRISTENSEN IS THE HOST 


America Fore President Celebrates 
Twenty-Five Years of Service; 
His Activities 


Bernard M. Culver, president, America 
Fore Insurance and Indemnity Group, 
was guest of honor at a luncheon given 
by Executive Vice-President Frank A. 





BERNARD M. CULVER 


Christensen at the Bankers Club, New 
York City, December 30, in commemora- 
tion of his twenty-fifth anniversary with 
the companies of the group. 

Mr. Culver was presented with a gold 
medal marking his entry into the “Old 
Guard” of the organization and received 
a handsome clock as a gift from the 
officers of the America Fore Group. 


Guests included Otho. E. Lane, presi- 
dent and director of the Fire Association 
of Philadelphia Group who for many 
years was closely associated with Mr. 


Culver in the Niagara Fire Insurance 
Co.; Frederick S. Pendleton of Pendle- 
ton & Pendleton, Inc., a director of the 
Niagara Fire Insurance Co.; Wilbur E. 
Mallalicu, general manager, National 
Board of Fire Underwriters; Claude W. 


general manager, Association 
of Casualty & Surety Executives, and 
Herbert E. Maxson, former vice-presi- 
dent of the companies, now retired. 


Fairchild, 


Some of the most important posts 
which Mr. Culver now occupies in the 
insurance field, in addition to being 
president and director of all the America 
Fore Companies are: treasurer and 
member of the finance committee, Na- 


tional Board of Fire Underwriters; 
treasurer and trustee, Insurance Execu- 
tives Association; treasurer, Eastern 
Underwriters Association; member, joint 
committee on interpretation and com- 
plaint; director and member of the 
executive committee, Fire Companies 
Adjustment Bureau; treasurer and mem- 


ber of the governing committee, Inter- 
state Underwriters Board; director, 
Sanborn Map Co.; member, arbitration 
committee, Cotton Fire & Marine Un- 
derwriters; treasurer, Stock Company 
Association and treasurer, the Texas 
Conference. He is on the governing 


bodies of the Underwriters Laboratory 
of Delaware; the Marine Office of 


America and the United States P. & I. 
agency. 
He is also a trustee, Central Han- 








over Bank & Trust Co.; director, Home 
Life Insurance Co.; director, Shell Union 
Oil Corp.; member, advisory committee, 
Chase National Bank, Produce Exchange 
Branch; director, Reinsurance Corp. of 
New York; president and director, Na- 
tional Board of Fire Underwriters Build- 
ing Corp. 

Mr. Culver was born in Sandwich, IIl., 
and was graduated from Grinnell Col- 
lege, Grinnell, Iowa. 


Acquired Local Agency 
After graduation he occupied himself 
in activities outside of the insurance 
business until 1900 when he acquired a 
small local agency in Superior, Wis. 
A year later he became a special agent 
of the Citizens Insurance Co. of Mis- 


souri, travelling several m/‘d-western 
states. About two years afterward he 
joined the Scottish Union & National 


Insurance Co. 


In 1907 he entered the home office of 
the Scottish Union at Hartford, and 
later became assistant to the United 
States manager. 


Came With Niagara 
Mr. Culver came to New York in 1917 


as vice-president of the Niagara Fire 
Insurance Co. and in this aga as- 
sumed with the president, Otho E. Lane, 


joint managerial control of the company’s 
affairs. 

When the Niagara joined the other 
companies of the America Fore organiza- 
tion in 1929, Mr. Culver was elected 
vice-president of all the fire companies 
in the group and assisted in the under- 
writing problems of all the affiliated 
companies. 

In 1932 Mr. Culver was elected presi- 
dent of all the companies of the America 
Fore Insurance and Indemnity Group. 
In January, 1937, following the death of 
Ernest Sturm, chairman of the boards, 
the office of chairman was abolished and 
the duties and authority heretofore dele- 
gated to the chairman were lodged in 
the person of the president. 


On January 1 the fire companies of 
the Royal-Liverpool Groups rearranged 
the operations of their New York metro- 
politan, Brooklyn branch office, and 
suburban business, looking to a more 
efficient and prompt service to the com- 
panies’ representatives in that area. 
C. A. Nottinghom, assistant United 
States manager, will be the senior execu- 
tive officer in charge, with Walter C. 


Howe acting in an advisory capacity. 


John W. Nichols, local secretary of 
the Queen, is retiring after more than 
forty-four years of service with that 


which has made suitable pro- 


colpany, 





CHARLES A. NOTTINGHAM 


vision for his leisure years. His friends 
on the staff have presented him with a 
handsome grandfather’s clock and the 
management with a beautiful gold watch 
suitably inscribed. He leaves with the 





Capital 


STANDARD ae COMPANY 
F NEW YORK 


Pens June 30th, 1941 


aces $1,500,000.00 





Premium Reserve 


3,590,000.00 





Other Liabilities 


542,705.45 





Surplus to Policyholders 


4,203,943.29 





*Total Assets 


8,336,648.74 





in various States as required by law 
On the basis of December a 
and stocks owned, this 


A. J. Couch, Vice-President 


Capital 


*New York Insurance Department Valuation Basis. 
Securities carried at $245,465.99 in the above statement are deposited 


1940 Market Quotations for all bonds 
Company’ s 


$8,451,263.86 and the Surplus to Policyholders $4,318,558.41. 
Geo. Z. Day, President 





“TWO STANDARDS” OF THE AETNA FIRE GROUP 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD peg & CASUALTY CO. 
F NEW YORK 
a June 30th, 1941 





total Admitted Assets would be 


S. C. Kline, Secretary 


$1,000,000.00 





Premium Reserve 


Claims and Claim Expense Reserve............................ 


1,965,364.57 
1,596,837.84 





Other Liabilities 


311,400.93 





Surplus to Policyholders 


2,251,326.08 





*Total Assets 


6,124,929.42 





On the basis of June 30, 
Stocks owned the Total 


Geo. Z. Day, President 





*New York Insurance Department Valuation Basis. 

1941 market quotations for all Bonds and 
Admitted Assets 
$6,252,182.52 and Surplus to Policyholders would be $2,378,579.18. 


New York Offices: 80 John St. 


Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


would be increased to 


Fred J. Theen, Asst. Secretary 











Royal-Liverpool Fire Companies 
Rearranging N. Y. Area Personnel 


hearty good wishes of all his friends jy 
the company and in the business. 
Mr. Nichols has been active in the 
New York Fire Insurance E xchange, 
having served on many of its committees 
and at the present time is cha‘rman of 


the executive committee. He has filled 
the position of president of the Ney 
York Board of Fire Underwriters, and 


is now a member of the board of 4. 
rectors. He has also served on varioys 
committees of the New York Board, 


Thompson Metropolitan Manager 
JN. 


his position as superintendent of the 
general cover department, becomes met- 
ropolitan manager in charge of the com. 
panies’ agency operations in metropolitan 
New York. 

The counter business of the Royal 
Liverpool and Queen has been placed in 
charge of Joseph F. Murray, who has 
been appointed city manager of these 
companies, a position similar to that he 


has held for the Royal a number of 
vears. He will also be in charge of the 
Roval Brooklyn branch office. J. W. 


Richardson, manager of that office, re- 
mains in direct charge, and W. T 
Sniegelberg has been appointed produc 
tion manager there. 

Simmons Regional Manager 

O. T. Simmons, who has been special 
representative attached to the brokerage 
department, assumes the position of 
regional manager in suburhan New York, 
with headquarters at Flushing, Long 
Island. He will be assisted by State 
\gents Butler, Hymel, Jamieson, Lynch, 
Masterson, Melllroy, Paul and Woldt, 
located at various towns throughout the 
territory. 

The underwr'ting operations for these 
departments have been combined into 
one denartment under the direction of 
John W. Roy, agency superintendent. 

H. C. Pitot, a special representative in 
the service department, succeeds J. N. 
Thompson as superintendent of the gen- 
eral cover division. H. C. Baker of the 
brokerage division has been appointed 
superintendent of that division, and H. 
T. Lewis, superintendent of the special 
service division, the combined service 
department continuing under the gen- 
eral direction of W. L. Falk, manager, 
and Clarke Smith, assistant manager. 


S. R. HOWARD’S ANNIVERSARY 


New Jersey State Agent Thirty - five 
Years With North British Group 
of Companies 
S. R. Howard, New Jersey state agent, 
North British & Mercantile Group, is 
celebrating his thirty-fifth anniversary 
with the companies today. He has trav- 
eled New Jersey for twenty-seven years, 
and is widely known throughout the state 

as: “Cy.” 

He joined the North British Group on 
January 2, 1907, as office boy in the loss 
and statistical division departments at 
the New York home office. A year later 
he was made reinsurance clerk, and three 
years after that was promoted to the 
— of assistant counterman at the 
Brooklyn department. 

In January, 1913, he was made assist- 
ant examiner in the Central department 
and in December of that year was pro- 
moted to examiner of the Middle de- 
partment. He became special agent for 
New Jersey in 1915, and state agent in 
1931, 

Mr. Howard has been active in Blue 


Goose affairs for many years. He is 4 
past Most Loyal Gander of the New 
York City Pond and is now Deputy 


Most Loyal Grand Gander for New York 
State and New England of tne Honorable 
Order of the Blue Goose International. 
He is also past president of the New 
Jersey Special Agents Association. 





Thompson, who is relinquishing | 
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Praises North America 
Men in U. S. Services 


PRESIDENT DIEMAND' SPEAKS 


Over 100 Now in Army and Navy; Com- 
pany Now Giving All-Out Aid to 
the Government 


In a talk to officers and employes of 
the North America companies, gathered 
in the main hall of the company’s home 
office in Philadelphia for traditional 


Mr. Diemand. “It calls for sacrifice, this 
year especially. Even as I talk to you 
now, more than 100 young men who have 
gone from the North America ‘into the 
armed forces of the nation are at this 
very minute doing their utmost for the 
preservation of our American freedom. 
Full Cooperation Asked 


“Without question more of our young 
men will be called to the colors. That 
means sacrifice on their part and for us, 
too, because we must take over a share 
of their work. Many of our agents, too, 
now are or will be in the civilian de- 





North America Chorus Singing Christmas Carols 


Christmas Eve carols, John A. Diemand, 
president of the North America, urged 
cooperation in the Government’s program 
for national defense. This is the seventh 
American major war in the history of 
the Insurance Co. of North America’s 
150 years. The company will celebrate 
its sesqui-centennial anniversary in 1942. 

“The holiday season offers us not only 
an opportunity to exchange gifts,” said 





Home Glee Clubs Sing 


In Nation-wide Broadcast 


The 59 Maiden Lane Glee Clubs of 
the Home Insurance Co. broadcast 
Christmas carols on Wednesday, Decem- 
ber 24, over Station WJZ, of the Na- 
tional Broadcasting Company, and was 
offered from coast-to-coast over the 
blue network. The program consisted of 
Christmas carols sung by over 200 voices 
of both the men’s and women’s glee 
clubs. 

In addition to the broadcast, a public 
address system was placed on the out- 
side of the Home building, with loud 
speakers on William Street and Maiden 
Lane, so those of the insurance district 
were able to enjoy the program. The 
Men’s Glee Club was organized in 1937 
under the sponsorship of President 
Harold V. Smith and has sung Christmas 
carols each year on Christmas Eve. The 
group is a member of the Associated 
Glee Clubs of America. 





Pittsburgh School Risks 


Go to Fire Companies 


The Pittsburgh Board of Public Edu- 
cation, which for years underwrote its 
own fire insurance losses by means of a 
special fund of more than $1,000,000, on 
December 23 awarded an insurance con- 
tract for 1942 to Benswanger, Hast & 
Herzog, representing the Pittsburgh As- 
sociation of Insurance Agents. The 
award was on a low bid of $16,000 a 
year for about $50,000,000 coverage. 

The original fire insurance fund of 
the board has been consumed in the past 
year by part of it being used for the 
1941 budget and the rest for 1942 ex- 
penses, 


fense service and, very likely, in the 
Army and Navy. When the calls comes 
I know all will respond willingly just as 
the North America is responding with 
all-out war aid to our Government, as it 
has supported every war-time President 
of the United States since Washington.” 
Virtually every officer and employe of 
the North America companies gathered 
for the carol service. The North Amer- 
ica chorus, resplendent in choral robes, 
formed an attractive seasonal back- 
ground as it stood on a raised platform 
facing the main entrance of the building 
and sang old-fashioned Christmas carols, 
in which all of the employes joined. The 
soloists were Katherine M. Maas, Adele 
Lindenfelser, Margaret D. Murr, Carle- 
ton B. Doane, Jr., and Frederick W. 
Bayard. The singing was directed by 
J. A. Griffiths. The accompanists were 
Mildred H. Barth and F. Norman Darby, 
Jr. Special music was furnished by the 
Harmony Trumpeters. : 





Collision Premium 
Increases Are Made 


GENERALLY EFFECTIVE TODAY 





Higher Values of Old Cars, Rise in 
Repair Costs and Increase in 
Accidents Cause Changes 


Effective in the following states the 
National Automobile Underwriters As- 
sociation is announcing certain revisions 
in collision premium schedules: Eastern 


territory—Connecticut, Delaware, Dis- 
trict of Columbia, Maine, Maryland, 
Massachusetts, New Hampshire, New 


York, Pennsylvania, Rhode Island, Ver- 
mont and West Virginia. 

Southern territory—Alabama, Arkan- 
sas, Florida and Georgia. 


Western  territory—lIllinois, Indiana, 
Towa, Kentucky, Nebraska, North 


Dakota, Ohio, Oklahoma, South Dakota, 
Tennessee and Wisconsin. 

Rocky Mountain territory—Colorado, 
New Mexico and Wyoming. 

Pacific Coast territory—Alaska, Ari- 
zona, California, Idaho, Montana, Nevada 
and Utah. 

New Rates Effective Today 

These revisions become operative in 
the majority of states January 2. They 
are made necessary because of the en- 
hanced values of old cars due to scarcity 
of new models, rapid rise in labor and 
repair parts costs and increase in acci- 
dent frequency in many parts of the 
country. These upward revisions in 
premium levels have not been made by 
an arbitrary percentage of increase but 
rather by a rearrangement of relation- 
ships between new and old cars, thereby 
making the changes more nearly com- 
parable to the reasons requiring the 
revisions. 

Several unauthorized statements have 
been made wh‘ch indicate that these 
schedules are being augmented as much 
as 50%. Such information is not ac- 
curate. The overall effect of these 
changes is much more moderate and, 
yet, in the opinion of the majority of 
underwriters, they are adequate for the 
present to measure the increased loss 
burdens caused by the new conditions. 





FIDELITY-PHENIX D!VIDENDS 

Directors of the Fidelity-Phenix of the 
America Fore Group have declared a 
special year-end dividend of 40 cents a 
share in addition to the regular semi- 
annual dividend of 80 cents a share, 
both payable January 10 to stockholders 
of record December 31. The present 
declaration makes a total of $2.20 for 
1941 against $2 last year. 
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Fireman’s Fund Makes 
Four Vice-Presidents 


ALL TERRITORIAL MANAGERS 


Crafts in Boston, Lawson in Chicago, 
McBride in New York and Michael 
in Atlanta Advanced 


Directors of the Fireman’s Fund, Home 
Fire & Marine and Occidental insur- 
ance companies of San Francisco have 
elected as vice-presidents James F. 
Crafts, manager of the Eastern depart- 
ment in Edward D. Lawson, 
manager of the Western department in 
Chicago; Frederick B. McBride, mana- 
ger of the Atlantic marine department 
in New York, and Russell W. Michael, 
manager of the Southern department in 
Atlanta. 

In the announcement of these promo- 
tions it is pointed out that the advance- 
ment of these men is in recognition not 
only of the high regard of the compa- 
nies for their capable service and dem- 
onstrated ability, but also of the large 
measure of responsibility and authority 
with which each is vested in his super- 
vision of an important regional depart- 
ment. 


3oston; 


Crafts Eastern Manager 


Mr. Crafts has been manager of the 
Eastern department since September, 
1938, having joined the department as 
assistant manager in 1930 following four- 
teen years in the service of the North 
3ritish & Mercantile. 

Mr. Lawson was named manager of 
the Western department in March, 1938. 
He joined the Fireman’s Fund in April, 
1930, as manager of the marine branch 
in Chicago, having entered the marine 
insurance business in New York in 1913. 

Mr. McBride became manager of the 
Atlantic marine department in February, 
1932. He entered the marine insurance 
business in 1916 and joined the Fire- 
man’s Fund a few month prior to his 
appointment as manager. 

Mr. Michael has been manager of the 
Southern department since October, 1937, 
having joined the department in January, 
1911, as a junior clerk. In March, 1929, 
he was appointed assistant manager. 





THIS IS A “FIREMAN’S WAR” 


So Says Secretary Olmsted of the Auto- 
mobile Who Urges Reduction 
of Hazards 

The present world-wide conflict may 
be termed aptly a “firemen’s war,” said 
Theodore I. Olmsted, secretary of the 
Automobile, in a talk given December 22 
before members of the Aetna Life Men's 
Club in Hartford. “Fire defense is vital 
to national defense and one act of care- 
lessness may start a fire that can do 
much damage as one started by a sabo- 
teur’s torch. Add a high wind and we 
have a conflagration that will destroy 
just as much property as a whole fleet 
of bombing planes. 

“Until this war is over we will not 
know the truth about London,” he said, 
“but from all reports to date, the fire- 
men of London won many a victory in 
those dark hours. We are profiting by 
their experience.” 

In this connection Mr. Olmsted lauded 
the achievements of the National Board 
of Fire Underwriters which celebrated its 
seventy-fifth anniversary this year. 





Stuyvesant May Raise 
Capital to $1,000,000 


Stockholders of the Stuyvesant Insur- 
ance Co. will vote January 5 on a pro- 
posal that the present capital of $500,- 
000 be raised to $1,000,000. It is planned 
to issue 25,000 shares of 5% cumulative 
convertible preferred stock at $20 par. 
The new shares would be offered to com- 
mon stockholders and in two years would 
be convertible into common at one for 
two. 
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Bare Fraud in Hotel 
Fire Loss Litigation 


COURT FIN DS FOR COMPANY 
Van Kleeck, Aliostnnet Bureau, Helps 
In Investigation on Which 
Verdict Was Based 


The principals in » another fraudulent 
fire case have been brought to justice 
ipeuas the cooperation of fire adjusters, 


the Bureau of Criminal Investigation 
and attorneys. After two and a_ half 
weeks’ trial in the Supreme Court of 
Rensselaer County, New York, a jury 


rendered a verdict of no cause of action 


in favor of the Automobile Insurance 
Co. of Hartford. 
The suit was brought against the in- 


surance company by Helene Lockwood 
of Averill Park, N. Y., to recover $8,000 
damage to furniture in a fire that oc- 
curred in a hotel leased by the plaintiff. 
\n examination of the property imme- 
diately following the fire disclosed that 
the fire started near the ceiling level of 
the kitchen, away from the stove and 
below an unoccupied room. Although 
no accidental cause of the fire was ap- 
parent, no physical evidence of incen- 
diarism could be found. 
Insured Was in Cuba 

In spite of this, certain circumstances 
indicated that there was more beneath 
the case than appeared on the surface. 
An investigation revealed that the in- 
sured was on a trip to Cuba when the 
fire occurred and had left the hotel in 
the charge of her mother-in-law and her 
husband. She returned about a week 
following the fire. 

Proof of loss was filed by the 
her husband and her mother-in-law, and 
when it was found that the two latter 
ordered removal of furniture shortly be- 
fore and immediately after the fire, in- 
vestigators began to suspect that all was 
not as it should be. An examination of 
the issued indicated a questionable claim 


insured, 


and — investigation develoved evi- 
lence of fri aud. 
“wed mg other facts unearthed, it was 


found that articles not belonging to the 
insured were included in the claim, furni- 
ture was included in the proof of 
that was removed both before and after 
the fire, and furniture which was claimed 
» be new was in reality old, second-hand 
furniture. Also, it was developed that 
a complicated series of chattel mortgages 


loss 


involved part of the property for which 
claim a filed. 

Evidence was obtained from former 
employes and it was learned that the 


plaintiff's husband had borrowed the life 
savings of a deaf mute on representing 
that he owned the hotel. Also the nlain- 
tiff claimed to have made large purchases 
of good furniture in New York and also 
in Albany, which were disproved by the 
investigation. 

\side from the length of the trial, the 
is interesting because of the jury’s 
verdict in the matter of fraud and false 
testimony. This verdict was _ reached 
notwithstanding attempts by the plain- 
tiff’s attorney, Morris Simon of Troy, 
N. Y. to influence the jury by telling 
them that unless there was a verdict for 
the plaintiff, the creditors, including the 
deaf mute, could not be paid. 

The investigation as conducted by 
D. A. Van Kleeck of the Fire Companies 


case 


\djustment Bureau and the Bureau of 
Criminal Investigation. Nelson R. Pirnie 
of Ainsworth & Sullivan, Albany, con- 


ducted the defense for Automobile. 


David Hinckley Retires 


David Hinckley, veteran secretary of 
the committee on rates and rules of the 
Eastern Underwriters Association, re- 
on January 1. He held the 
for many years and is regarded 
widely as one of the best informed rating 
experts. 

Early 
eled in the 





tired has 


post 


trav- 
served the 


in his career Mr. Hinckley 

South and later 

Continental in Pennsylvania. For a time 

he was associated with the New Jersey 

Schedule Rating Office and he joined the 

E.U.A after it started operations 
1927. 


soon 















FIRE MUTUAL CUTS DIVIDENDS 


Union Mutual Pentibind Believes “Mu- 
tuals Will All Be Compelled to 
Cut Their Dividends” 


Mutual of 
voted to 


Providence, R. 
reduce 


The Union 
I, on December 10 
dividends on policies terminating Febru- 
ary 1 and thereafter from 25% to 20%, 
except upon dwellings in Class 10 of the 

Board which 
all dwellings seasonal 
houses and farm property. 
on Class 10 will remain 25%. In a state- 
ment to producers the president of the 


National classification, 


means except 


The dividends 


says in part: 
“Expenses of every 
will 
The tax question is very much before us. 


company 
description have 
continue to do so. 


increased and 


Propositions have come out of Washing- 


ton to increase social security taxes all 
the wav up to 10%, and an effort is 
being made to impose an income tax 
on all mutual companies, an effort that 
has been successfully resisted up to date 
but now that we are in a war, the sub- 
ject will receive much earlier and more 


careful attention. The newspapers state 
that Congress will immediately consider 
a new tax bill and the changes are that 
under existing conditions tax questions 
will be decided from the standpoint of 
exnediency. 

“Income from investments has steadily 
declined and in my opinion will decline 
further. It seems advisable to keep a 
larger proportion of our assets in cash 
than we have in the past because of the 
possible demands upon us and we do not 
want to find ourselves in a position 
where we might be obliged to sell securi- 
ties in a depressed market. 

“It is almost universally expected that 
the mutuals will all be compelled to cut 
their dividends but every company hates 


to be the first to do it. It is my 
prophecy that all will he ive to cut before 
the first of next July.’ 





ios a aii 
Move Newark Headquarters 


The fire insurance companies of the 
Royal-Liverpool Groups, also the Royal 


Indemnity and Eagle Indemnity Cos., 
terminated their occupancy at 41 Clinton 
Street, Newark, N. J., at the conclusion 
of business on Saturday, December 27, 
and over the week-end removed -to new 
and larger quarters on the grade floor 
at 20 Washington Place. 

At the same time the Globe Indemnity 
Co., which has been occupying quarters 
on the second floor, will remove to the 
grade floor. This rearrangement will 
bring the Newark operations of all the 
fire and casualty companies of the Royal- 
Liverpool Groups on one floor at one 
convenient location, 





Lloyd’s Denies Report of 
Writing Land War Risks 


Underwriters at Lloyd,s, London, are 
not “laying odds” on the possibilities of 
loss of property from aerial or other at- 
tacks on the Eastern seaboard, according 
to advices from London. 

Formerly, it was reported that the un- 
derwriters would lay odds of approxi- 
mately ninety-nine to one against total 
loss of property from attacks in the ter- 
ritory, and that property owners could 
obtain such insurance at £1 for £100. The 
chairman at Lloyd’s has cabled that this 
report was wholly untrue. 


LILLY’S DAUGHTER TO WED 





George W. Lilly, general manager, 
Fire Companies’ Adjustment Bureau, 
and Mrs. Lilly, Bronxville, N. Y., have 


the engagement of their 
daughter, Barbara Jean, to William C. 
Keefe, also of Bronxville. This an- 
nouncement is of interest in St. Paul 
as well as in the East, Miss Lilly being 
the granddaughter of T. J. Lilly, vet- 
eran Minnesota fieldman, who is re- 
ported recovering in a St. Paul hos- 
pital where he has been a patient for 

several weeks. 


announced 
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Adjuster Cannot Extend 


Assured’s Time for Suit 


A provision in a fire policy that any 
action on the policy must be brought 
within twelve months after the fire js 
valid and binding upon the insured. Ap 
action on a fire policy not brought until 
“fter the expiry of that period was held 
barred by the limitation in the policy, 
Plaintiff's petition failed to show that, 


in so delaying suit, the insured was 
lulled into any false security by the 
conduct of the adjuster amounting to 


fraud. It alleged that the company 
waived the contractual limitation by the 
act of its agent and adjuster in trying 
to make an adjustment with the insured 
and his attorney from time to time, lead- 
ing them to believe that a_ settlement 
would be made without litigation. 

The function of an adjuster, the 
Georgia Court of Appeals held, Gibral- 
tar Fire & Marine v. Lanier, 13 S. E. 
2d 27, is to adjust losses and damages 
and not to enlarge the time for suit 
beyond the term fixed by the insurance 
contract. Unless he perpetrates upon 
the insured or claimant some fraud in- 
ducing him to delay the bringing of the 
suit until after the bar of the contrac- 
tual limitation has attached, his con- 
duct cannot be pleaded as an excuse for 
the omission to sue within the pre- 
scribed time. 





BARS HOLC PACT IN OHIO 


Attorney General Holds Agreement with 
SCA Is in Violation of Ohio 
Statutes 

Attorney General T. J. Herbert of 
Ohio has delivered an opinion to Insur- 
ance Superintendent John A. Lloyd, 
holding that the agreement made by 
the Home Owners Loan Corporation 
and the Stock Company Association 1s 
in violation of several provisions of the 
Ohio insurance statutes. 

“Even though the Home Owners Loan 
Corporation,” he says, “is a Federal in- 
strumentality and is exempt from state 
regulation and taxation, except as per- 
mitted by Congress, I ‘believe, in view 
of the more recent decisions by the Su- 
preme Court, that it cannot be said that 
its immunity carries over to persons, 
associations or corporations with whom 
it contracts for insurance covering its 
interests in properties on which it has 
mortgages. It is clear that such insur- 
ers are subject to non-discriminatory 
state taxation and upon principle it is 
difficult to perceive why they would not 
be also subject to non-discriminatory 
regulation by a state in exercise of its 
police powers. As a matter of fact. 
Section 5439, General Code, is enacted 
in aid of the state’s taxing power with 
respect to the taxation of insurance 
companies and it would, therefore, seem 
clear that the provisions of this section 
do not violate any provision of the Fed- 
eral Constitution.” 





F. & G. Fire Changes 


President Harry F. Ogden of the Fi- 
delity & Guaranty Fire of Baltimore has 
announced the appointment of Richard 
H. Bland, Jr., as special agent for Mary- 
land and West Virginia, effective Janu- 
ary 1. Mr. Bland entered the service of 
the Fidelity & Guaranty Fire in 1930 in 
the fire underwriting ‘department, and 
later was inland marine special repre- 
sentative for Maryland, central Penn- 
sylvania and Virginia. 

President Ogden also announced that 
James E. Hackett, who has heretofore 
filled Mr. Bland’s new post, has been 
advanced to special work in the home 
office. 











+ pre 


~~ 


OO TPR ar 


& 
3 
y 
® 
z 
















a we yi 
TENTED THE EASTERN 
1942 January 2, 1942 yes UNDERWRITER 


Suit . 
t any ‘ 
ought § 


until fF 
> held 
olicy, 
that, 
was 
y the § 
1g to fe 
ipany 
y the 
rying 
sured 


: ee NOT SO DUMB! 


the 
bral- 


E : - 7 ‘ 
aes : ~~ x Save your clients money 


i ba “" by selling them 3 year 


1 in- 
f the § 


co we. " policies at 2% times 
: the annual premium. 


pre- j 


a | Br ‘ ‘ ) q Offer them the savings 


4 ee Tie Be provided in 5 year policies. 
ithe 


oan 


America Fore Insurance |@&<3) and Indemnity Group 


THE CONTINENTAL INSURANCE COMPANY , NIAGARA FiRE INSURANCE COMPANY 
FIDELITY-PHENIX FIRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 


AMERICAN EAGLE FIRE INSURANCE COMPANY — = THE FIDELITY AND CasuALTY COMPANY 
= g Y BERNARD M. CULVER, President 
First AMERICAN FirE INSURANCE COMPANY . FRANK A. CHRISTENSEN, Vice-President 


Eighty Maiden Lane, |AWRR| New York,NY. 


GROUP 





CHICAGO SAN FRANCISCO NEW YORK ATLANTA MONTREAL 











——___ 





—=:2 














NEWARK OPEN HOUSE 
Royal-Liverpool Groups Host to 300 
Agents, Brokers in New Offices; 
Company Officials Attend 
In a holiday spirit of good fellowship 
the Royal-Liverpool Groups held an 
“open house” party to their agent and 
broker friends in Newark, N. J. and 
surrounding area on Monday, December 
29, in connection with formal opening 
of their new offices at 20 Washington 
Place. Three hundred producers at- 
tended and enjoyed the groups’ hospi- 
tality. Executives of neighborly home 
offices, bureau and department officials 

and friends also were there. 

Chief host was Harold Warner, U. S. 
manager of the groups, assisted by H. C. 
Conick, assistant U. S. manager; retired 
president A. Duncan Reid of Globe In- 
demnity; F. J. O'Neill, Royal and Eagle 
Indemnity president; Kenneth Spencer, 
Globe’s president; Vice-Presidents H. C. 
Houlihan and T. Y. Beams; Secretary 
J. B. Clancy; Matt S. Reeves and Clin- 
ton Templeman, respectively Royal- 
Liverpool and Royal-Eagle Indemnity 
managers in Newark. 

The program, which ran from noon to 
5 p.m., embraced inspection of the offices 
and refreshments, served on the sixth 
floor. 


Camden Agents Pledge Aid 


Cooperation with the Federal Govern- 
ment’s new war insurance corporation to 
provide protection against losses from 
enemy attacks is favored by the Camden 
County Insurance Agents Association, 
according to announcement December 26 


in Camden, N. J., by Philip H. Rapp, 
president of the association. Carl R. 
Evered, Joseph Goldberg and A. W. 


Topkis were appointed by Mr. Rapp to 
offer the Camden County group’s help 
to Jesse Jones, Federal Loan Adminis- 
trator and head of the war risk cor- 
poration. 

Mr. Rapp also appointed Robert Har- 
mer, William Paul and Charles Stock- 
well as members of a sabotage commit- 
tee to cooperate with the Camden De- 
fense Council. It was announced that 
the association’s annual banquet will be 
held January 13. The committee in- 
cludes Elmer Brown, Joseph W. Gold- 
berg and William Paul. 





LUNCHEON TO B. A. JOCHEN 

United States Manager Harry G. 
Casper of the Eagle Star was host at 
luncheon on Tuesday at the Bankers 
Club in New York City to Assistant 
Manager Bert A. Jochen, who resigned 
his post December 31 to become assistant 
Western manager of the American of 
Newark. Twenty-eight persons were 
present, including Eagle Star depart- 
ment heads and several fieldmen. Mr. 
Jochen was presented with a fine travel- 
ing bag and onyx desk set. 


READ HEADS BUFFALO AGENCY 

Dexter P. Rumsey & Co. Inc. of Buf- 
falo, real estate and insurance, has 
changed its name to Rumsey, Read & 
Kimberly Inc. and Forrest G. Read, who 
has been with the company for ten 
years, has become president. Mr. Read 
succeeds Dexter P. Rumsey who is with- 
drawing from active participation in the 
real estate and insurance field. Mr. Read 
became vice-president of the firm last 
February. 





Broderick Companies End 


Service Fire Management 
David P. Dinwoodie, vice-president of 


D. F. Broderick, Inc., of San Francisco, 
Chicago, Detroit and New York, an- 
nounces that the Broderick companies 


had terminated their United States gen- 
eral agency and management relation- 
ship with the Service Fire of New York, 
effective December 31, and that general 
agency and management contracts had 
been terminated as of that date. 

It was pointed out by Mr. Dinwoodie 
that the Service Fire, since the com- 
mencement of its country-wide opera- 
tions in January, 1939, had been under 
the management of the Broderick com- 
panies, but that hereafter the company 
would conduct its administrative opera- 
tions directly from its home office at 
One Park Avenue, New York. 





Mass. Agents’ Course to 
Emphasize Loss by Fire 


discussion course to be 
the Massachusetts Asso- 
ciation of Insurance Agents early in 
1942 will have as its theme “Direct Loss 
by Fire.” Fourteen boards will conduct 
the course for the benefit of local agents 
and their office help. Group meetings 
will be held one night a week for five 
weeks under the direction of special 
agents. Robert M. Morrison, Boston 
attorney, has prepared the course. 


The agents’ 
conducted by 





BUFFALO AGENCY ANNIVERSARY 

The Wilhelm-Schabacker Agency of 
Buffalo, N. Y., is celebrating its seventy- 
fifth anniversary. The agency was 
founded in 1866 by Captain Michael 
Wiedrich following his discharge from 
the Union Army. In 1882 he formed a 
partnership with Edward M. Wilhelm 
and after the captain’s death in 1899 the 
agency was known as the Edward M. 
Wilhelm Co. In 1937 it was acquired 
by C. Edgar Schabacker from Arthur 
F. Wilhelm, the son, and the firm name 
was changed. 





NEW YORK AGENCY CHARTERED 


The Glenn Company, Inc., New York 
City, has been chartered by the Secre- 
tary of State with capital of 200 shares 
non par value stock to engage in the 
general insurance business. Clarence M. 
Glenn, 1324 Roosevelt Avenue, Pelham 
Manor; Robert L. Cookingham and F. 
H. Butehorn, 120 Broadway, New York 
City, are directors and subscribers. 
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Named by Quaker City F. & M.; Also 
Is U. S. Manager of Atlas and 
President of the Albany 
The Quaker City Fire & Marine of 
Philadelphia announces the appointment 
of Ronald R. Martin as underwriting 
manager to be in charge of its opera- 
tions in fire, automobile and inland 
marine lines of insurance as from Jan- 

uary 1. 

President Gilbert Mather, in explana- 
tion, advises that his firm, Mather & 
Company at 226 Walnut Street, Phila- 
delphia, will continue to operate the 
head office of the Quaker City as cus- 
tomarily and also directly supervise its 
Marine operations. The fire, automobile 
and inland marine business is being 
transferred to be under the direct super- 
vision of Ronald R. Martin who, as 
United States manager of the Atlas As- 
surance and president of the Albany, 
has arranged to make available to the 
Quaker City the entire office and field 
staffs of these companies in the United 
States, thus equipping the company with 
complete offices at New York, Chicago 
and San Francisco. 





Yount Leaves Eagle Star 


To Serve War Department 


United States Manager H. G. Casper 
of the Eagle Star Insurance Co. an- 
nounces the resignation of Howard W. 
Yount, state agent for Illinois and south- 
ern Wisconsin, who has been called into 
the United States Department of War 
in the Seventh Ordnance District, to 
assist in the protection of plants pro- 
ducing war material. 

Mr. Yount is a trained engineer, and 
Mr. Casper says of him: “The Seventh 
District covers an area which almost 
coincides with the territory he has been 
supervising, and he is well qualified to 
render this service to our Government 
in our present ordeal, and the Eagle Star 
is proud that he has been so elected.” 





Small Succeeds Ericson 


As Norwich Union Loss Head 


Charles A. Ericson has resigned as 
general adjuster of the Norwich Union 
Fire and Eagle Fire and has been suc- 
ceeded by Stanton E. Small, head of the 
claim department of the Norwich Union 
Indemnity. This change will unify man- 
agement of the loss departments of all 
companies in the group. 

Mr. Ericson has been in fire insurance 
since 1918 and joined the Norwich Union 
in 1928. Mr. Small entered insurance in 
1923 with the Fidelity & Casualty and 
ten years ago became head of the Nor- 
wich Union Indemnity claim department. 





COLLECTIONS ARE GOOD 

Virginia specials report that they have 
had little trouble collecting balances as 
1941 was drawing to a close. Money, they 
say, appears to have been plentiful with 
agencies ready in most instances to settle 
promptly. One special who supervises 
two other states in addition to Virginia 
said that only two agencies had failed to 
settle a week before the close of the 
year and he was expecting these to 
settle in full before 1942 was ushered in. 
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Cc. L. CASE GENERAL AGENT 
Son of Charles E. Case With Inland 
Marine and Special Lines Department 

of North British Group 

The North British & Mercantile ( Group 
announces that Charles L. Case is ap. 
pointed general agent of the inland ma- 
rine and special lines department at the 
New York home office. He will be as- 
sociated with Secretary A. Wesley Bar- 
thelmes. Mr. Case has had both field 
and office training. After leaving Ham- 
ilton College he was employed by a large 
group of fire companies as inland marine 
special agent traveling Ohio and Indiana, 
He joined the North British Group on 
March 1, 1941, and has been associated 
with underwriting matters in the home 
office inland marine and special lines de- 
partment. 

Mr. Case is carrying on a family tra- 
dition as his father, Charles E. Case, 
now retired, was assistant manager of 
the North British & Mercantile and vice- 
president of the four associated compa- 
nies for many years. 





Magrath Hits Inflexible 
Provisions of Policies 


Inflexible standard policies are as out 
of step with the times as the old- 
fashioned hoon skirt, Joseph J. Magrath 
of Chubb & Son states in an article on 
broad covers and modernized rates in 
the annual insurance number of the New 
York Journal of Commerce. This issue 
contains a wide variety of interesting 
and informative articles on all branches 
of insurance and reviews important de- 
velopments of the current year. Mr. 
Magrath, in his article, attacks inflexible 
regulations which hamper the develop- 
ment of better coverages. 

Minimum standard provisions for poli- 
cies give the public basic protection and 
leave the door open for progress, Mr. 
Magrath writes. Policy conditions and 
exclusions should not be called upon to 
do the job of the underwriter, he holds. 
If some statutory disabilities were re- 
moved many stock company underwriters 
would give the mutuals some real com- 
petition for business in rate-regulated 
states. Mr. Magrath, who was formerly 
chief of the rating bureau in the New 
York Insurance Department, has long 
been a leading exponent of broad cover- 
age and less drastic regulation of insur- 
ance rates and underwriting powers. 





James Ransom Dies at 71 


James Ransom, long a well known in- 
surance producer _ Jersey City, N. J, 
died Tuesday in Michael’s Hospital 
in Newark at the pe of 71. He was 
taken there Monday night when he be- 
came ill while driving along McCarter 
Highway. “Jim” Ransom was for years 
active in the New Jersey Association of 
Insurance Agents and in the Hudson 
County Board, and a familiar figure at 
agents’ conventions. 





ELBRIDGE GERRY SNOW DIES 

Elbridge Gerry Snow, Jr., 74, a mem- 
ber of Pennington, Calkit & Wisner, 
insurance brokers of 70 Pine Street, New 
York City, died Monday at the Roosevelt 
Hospital after an illness of several 
weeks. He was the son of the late El- 
bridge Gerry Snow, president of the 
Home, and Mrs, Frances Snow. In July, 
1893, Mr. Snow became assistant secre- 
tary of the Suburban Underwriters’ As- 
sociation and secretary of its executive 
committee, and in 1898 he became secre- 
tary of the association. Surviving are 
three daughters, 





WRITING LAND WAR RISK 

The General of Seattle is still writing 
a limited amount of land war risk insut- 
ance in the East and West. Its rates 
are 75 cents a year on dwellings and 
20 and 30 cents for sixty days, 50% co- 
insurance, on other risks. The com- 
pany’s New York offices are at 111 John 
Street. 
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Commissioner Larson of Florida 


Has Made an Impressive Record 
By Harvey W. Laird 


In his attitude toward insurance super- 
vision, Insurance Commissioner J. Edwin 
Larson of Florida is a student, and, a 
vigorous and courageous administrator. 
He holds that “the thought of a better 
service to the public should be upper- 
most in our minds,” but is none the less 
determined that when he authorizes com- 
panies and agents to do business with 
Florida citizens these functioneers of 
insurance shall be protected in their 
rights and against any violation of such 
rights. 


One of the first big questions he 


faced when he came into office a year 





JOHN EDWIN LARSON 


ago was the fire loss record, which, 
though much reduced in recent years, 
still needed attention. He inherited a 
program of rate reduction and recog- 
nized in it a new responsibility to keep 
losses down by preventing fires from wil- 
ful intent and carelessness, as well as to 
prevent destruction of fixed values. A 
fire marshal law, with his backing, and 
highly enforceable, was the answer of 
the legislature to his interest in the 
matter. 
Fire Control Regulation 

He immediately elevated the new fire 
control regulation to high prestige by 
assuming personally the responsibility 
for its enforcement and printing on his 
office stationery the dual title of Insur- 
ance Commissioner and Fire Marshal. 
He listed the act as a national defense 
weapon as well as a vigorous new move- 
ment for better fire prevention, and let 
it be known that every potency of the 
state and his Department would be 
poured out to assure obeisance. To this 
end he sought cooperation from munici- 
pal bodies, fire department chiefs, state, 
county, city and school officials, and has 
had wide response in new fire prevention 
and arson punishment laws, and brought 
about a new recognition of the duty to 
prevent fires on the part of the public. 


Florida casualty company agents were 
losing an estimated $2,000,000 a year in 
premiums on installment finance con- 
tracts written other than by licensed 
Florida insurance agents. “This is illegal 
and must, be stopped,” he announced in 
a series of rulings some weeks ago. No 
person, he said, could legally handle, 
place or receive premium payments on 
such contracts without being licensed as 
an agent of companies licensed in the 
State; also, that every finance related 
insurance policy must be in the name 
of the purchaser of the commodity upon 


which the financed 


made. 


arrangements are 


Presentation of Facts 

Speaking to a life underwriters group 
in Tampa a few nights ago Mr. Larson 
said that everybody engaged in the busi- 
ness of insurance should accept con- 
structive criticism, but should, at the 
same time, fight biased critic’sm by in- 
telligent and vigorous presentation of 
facts. In this protective activity of the 
insurance fraternity he intimated his full 
support at all times. 

“Life insurance now protecting the 
families of this country is a powerful 
instrument for defense, and insurance 
dollars saved by the American people 
will provide funds to arm the Nation,” 
said the Commissioner. “A well insured 
people is always a well protected people, 
and a well protected people will face the 
future unafraid.” While talking to life 
insurance agents at the moment it was 


very evident from his record that he in- 
cluded in such thinking protection of 
properties and values in other lines of 
coverage than life. 

Legislation adopted at the 1941 session 
of the law making bodies with his advice 
and approval has strengthened the 
security of both underwriters and the 
insured public. “Always,” he said, “the 
thought of better service to the public 
should be uppermost in our minds. The 
heart of any sound public program is 
the constant effort to anticipate public 
desire and meet it before it becomes 
public demand.” 

This being true, and as furthering of 
this sound public pol'cy Mr. Larson 
keeps ever in mind the equal importance 
of full conservation of the interests of 
those companies and agents who nurture 
this high level of public service honestly 
and efficiently under the laws. 

Thus one may see that with the pro- 
gram of rate reduction already author- 
ized there is a duty of the state and 
insurance officials of the state to foster 
fire prevention in deed and action; not 
simply in once a year celebrations and 
interest, but in every day watchfulness. 

If, having made stringent laws for 
agency regulation the Commissioner has 
recognized an obligation on the part of 
the state and his office to protect agents 


from business-losing competition that is 
unlawful and perhaps dominantly ineffi- 
cient as insurance service either to car- 
riers or the insuring public. 

In these two positions Commissioner 
Larson has made it definitely plain that 
in his thinking the public, the carriers 
and the agents are a trio that must 
function as’a group, that neither shall 
be served at the expense of either or 
both of the other two. Or, plainly speak- 
ing, if the state reduces the income of 
the companies it must, to be fair, do 
something to reduce company losses; if 
agents are required to observe stringent 
laws they have a right to expect, to de- 
mand, that they be protected in their 
operations and observance of these laws. 





Expect War Risk Bureau 
To Be Operating Room 


The Maritime Commission is about 
ready ot underwrite war risk insurance 
on hulls and cargoes under the $40,000,- 
000 revolving fund set up some time ago. 
This fund will provide additional facili- 
ties to the private market and will tend 
to keep rates down as it is expected that 
the United States Government will fol- 
low the course of the British Govern- 
ment and offer rates upon a_ subsidy 
basis. 
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William T. Reed, Jr., assistant counsel, 
National Insurance 
Agents, in Washington 
service office, joined the organization in 
September, 1934. That was the time 
when the insurance angles of the Home 
Owners Loan Corporation, Commodity 
Credit Corporation and other Govern- 
ment bureaus were so acute. 

W. Owen Wilson, Richmond and Sid- 
ney ©. Smith, Gainesville, Ga., then on 
the executive”committee, General Coun- 


Association of 
charge of its 


sel Walter H. Bennett and Hamilton 
Arnall, representing the Southern 
Agents Conference, found themselves 


practically commuting between their 
homes and Washington. 

Mr. Reed, a Washington local agent 
with legal training proved to be in- 
valuable to them in their work, and as 
the necessity of opening a Washington 
office became increasingly evident, he 
was the obvious man to do the job. 

Retained Mr. Reed 

When the executive committee met at 
the Grand Rapids convention in Sep- 
tember of that year, the provosal, made 
in the report of Allan I. Wolff, Chicago, 
the retiring president, was endorsed by 
the committee and presented to the 
state officers by the late E. J. Cole, Fall 
River, Mass., who was elected president 
at that meeting. The officers approved 
the recommendation and the decision to 
retain Mr. Reed. 

His services cover a wide field. When- 
ever Congress has an appropriations bill 
before it, his first job is to study it and 
find out whether or not the nature of 
the bill permits insurance to be carried, 
and all details in regard to insurance 
coverage when it Having lived 
in Washington all of his life, he is 
familiar with the machinery of Govern- 
ment, and has a wide acquaintanceship 
among Government boards and bureaus. 
Much of his work is on an individual 
basis. Whenever a member of the Na- 
tional Association wants to know any 
detail of Washington his first 
act, as a rule, is to “write Tom Reed.” 
He is conscientious in carrying out these 
missions. 


does. 


doings, 


Born in Washington 

Mr. Reed was born in Washington 
August 13, 1900. He was educated in 
the public schools of the District, and 
received his degree of Master of Laws 
at National University in Washington 
in 1925. 

He was with the U. S. Department of 
State from 1917 to 1923, and then for a 
year was secretary to the trust officer 
of the Merchants Bank & Trust Co. 
He then went with the real estate de- 





Harris & Ewing. 
WILLIAM T. REED, JR. 


partment of the American Security & 
Trust Co., becoming manager of its in- 
surance department in 1926. 

From 1929 to 1933 he was manager of 
the insurance department of Boss & 
Phelps, realtors, and then operated his 
own insurance agency for a short time 
before going with the National Asso- 
ciation. He is a member of the Wash- 
ington Board of Trade. His offices are 
at 1001 Washington Loan & Trust 
Building. 





GET REGISTRY CERTIFICATE 


Certificates of registry have been is- 
sued to the Wellington Fire Insurance 
Co., Toronto, for inland transportation 
insurance in addition to the classes for 
which it was already registered. The 
Northwest Casualty Co. has been regis- 
tered to write automobile, plate glass, 
public liability and theft insurance, re- 
stricted to the provinces of British 
Columbia and Ontario. 





HILDEBRAND ON DEFENSE UNIT 


Waldo E. Hildebrand, secretary-man- 
ager, Michigan Association of Insurance 
Agents, a member of the Michigan de- 
fense council, in conjunction with the 
local agents and fieldmen of the state, 
is conducting a series of meetings to 
marshal agency forces and to offer full 
use of the inspection services of the 
fire companies to the defense authorities. 


FIGHTING INCENDIARY BOMBS 





Existing Water Type Fire Extinguishers 
Found Effective on Magnesium 
Factory Mutuals Say 

Assurance that certain existing types 
of fire extinguishers can be used effec- 
tively to cope with light magnesium in- 
cendiary bombs has been given by the 
Factory Mutual Laboratories of Boston. 
After exhaustive tests were made under 
a variety of conditions on actual bombs, 
Arthur B. Guise, engineer in charge, 
announced that water-filled and soda- 
acid types of extinguishers, common in 
most industrial plants, large mercantile 
establishments, institutions, and public 
buildings can be used to advantage to 
control incendiary bomb fires. 

“Repeated tests show that the very 
fine spray produced by samples of the 
English types stirrup pump observed and 
tested by the Factory Mutual Labora- 
tories is not necessarily the best spray 
for magnesium bomb fires. We found 
out, too, that British ‘snuffers’ can not 
really snuff out an incendiary bomb.” 

“Theoretically,” Mr. Guise _ said, 
“water is the wrong thing to use on 
burning magnesium; but as a practical 
matter it often is the best. None of 
the usual fire extinguishers can extin- 
guish burning magnesium, but, where 
there are enough extinguishers of the 
water-filled and soda-acid types avail- 
able, they can be used successfully to 
control incendiary bomb fires. 

“A solid stream of water from any 
source, when applied directly to a burn- 
ing magnesium bomb causes an explo- 
sive reaction, sending particles of metal 
for distances of from ten to twenty 
feet. But a spray may safely be directed 
upon the bomb, greatly reducing the 
time of its burning and wetting down 
the area around the bomb to restrict the 
spread of fire. 

“This spray can be produced from 
water-filled or soda-acid fire extinguish- 
ers by inserting the ball of the thumb 
into the stream. The adjustable nozzle 
of a garden hose or the English type 
stirrup pump also will produce a spray.” 





ADOPTS FIRE 
Bremerton, Wash., has adopted the 
new fire prevention ordinance of the 
National Board of Fire Underwriters as 


ORDINANCE 


- a result of joint efforts of the local 


agents’ association and the fire de- 


partment. 





BURNS HEADS ADJUSTERS’ CLUB 


Gordon Burns has been elected presi- 
dent of the Insurance Adjusters Club 
of Rochester, N. Y. Other officers are 
vice-president, Emmet J. O’Neill, and 
secretary-treasurer, John J. Feeney. 
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NEW TENNESSEE COMMITTEES 





President Sharpe, Agents’ Association, 
Names McMillan, Moughon and 
Bandy to Conference Posts 
President Vernon Sharpe, Jr., Nash- 
ville, has appointed the following com- 
mittees for the Tennessee Association of 
Insurance Agents to coordinate this or- 
ganization with special agents and casu- 

alty and surety men: 

Casualty conference, to cooperate with 
Casualty & Surety Association of Ten- 
nessee—Henry G. McMillan, Knoxville; 
Morris Moughon, Nashville, and Joe 
Bandy, Nashville; fire conference, to co- 
operate with Tennessee Fire Underwrit- 
ers—H. Phelps Smith, Nashville; Charles 
Byron, Jr., Nashville, and R. Douglas 
Hall, Nashville. 

Charles B. H. Loventhal, Loventhal 
Bros., was appointed chairman of the 
legislative committee, a position he has 
held for about twenty years. 

Chairman of other committees are— 
conservation, Webb C. Brown, Chatta- 
nooga; public relations—L. C. Cox, Knox- 
ville ; rural agents—E. L. Adamson, Shel- 
byville; educational — W. D. Pettigrew, 
Knoxville, 





NATIONAL UNION MEETING 

The annual meeting of stockholders of 
the National Union Fire of Pittsburgh 
will be held at the home office on 
Monday, January 12. at 2 p.m. for the 
election of directors. 
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Stock Insurance Agents ae 
ADVOCATES OF 
AMERICAN PREPAREDNESS 


EEP THE WHEELS TURNING! Trucks... trains...every available method 
kK of transportation... moving at maximum speed to aid National Defense. 
Demand for the materials they convey is great—protection against risks 
more vital than ever! @ Insurance agents 
cooperating in the National Emergency 
make certain that important shipments are 
properly insured — at today’s replacement 
costs! Losses during these critical times have 
a greater significance to all loyal Americans. 
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Shipment Coverage Rider Held 
Not to Extend Liability Limit 


A transportation policy in the stand- 
ard form insured an industrial company 
avainst loss caused by fire, tornado, 
flood and other risks cand perils _of 
transportation. The petition in an action 
on the policy alleged that while the pol- 
icy was in effect there occurred an un- 
usual and unprecedented flood in the 
Olio River in January, 1937, which in- 
undated property of the plaintiff at 
Louisville at its manufacturing plants 
No. 1 and No. 3 and railroad cars and 
other transportation conveyances. 

Recovery was sought for $170,183 for 
merchandise awaiting shipment lost at 
plant No. 1, for $14,120 for merchandis- 
ing awaiting shipment at plant No. 3, for 
$2,304.40 for property in the course of 
transportation to or from the plaintiff's 
plants and for $35,000 for property held 
or stored at the two plants. 


Admitted Flood Peril 


The parties admitted that loss caused 
by flood was one of the perils insured 
against. But the defendant contended 
that the maximum limit under its policy 
was $35,000 and moved to dismiss the 
action as to any claim in excess of that 
amount. 

There was a controversy between the 
parties as to whether or not the cover- 
age under the policy included all four 
types of losses above referred to, but 
they agreed that this question be re- 
served for later decision. The only ques- 
tion presented to the court at the time 
was whether or not total liability under 
the policy was limited to $35,000. 

The policy contained a clause by which 
the insurance company insured the plain- 
tiff to the amount of $35,000 for a pre- 
mium of $1,425. Two separate type- 
written riders were attached to the pol- 
icy, a shipment coverage rider and a 
storage coverage rider. The former pro- 
vided (paragraph 3) that the policy cov- 
ered “any and all physical loss and/or 
damage from any external cause” and in 
another paragraph (8) that the policy 
should not “cover, attach or contribute 
in any amount exceeding $35,000 on any 
one shipment, unless otherwise stated 
and/or endorsed hereon.” 

Court Dismisses Action 

The Federal District Court for West- 
ern Kentucky, Reynolds Metals Co. v. 
Insurance Co. of the State of Pennsyl- 
vania, 41 F. Supp. 129, sustained the in- 
surance company’s motion and dismissed 
the action as to any claim in excess of 
$35,000. 

The court held that there was no such 
conflict between the printed standard 
form portion of the policy and the type- 
written rider, nor any ambiguity there- 
in, as would require construction of the 
contract under the rule governing in- 
surance contracts which are ambiguous. 

“The printed portion of the contract,” 
the court said, “is a standard form, 
transportation policy. Its coverage was 
evidently not broad enough as to kinds 
of risks insured against to meet the 
wishes of the plaintiff. Accordingly, the 
two riders were attached. The evident 
purpose of this was to extend the cover- 
age to other risks not included in the 
standard transportation policy.” 


‘ Rider Extended Coverage 

Paragraph 2 of the rider extended the 
coverage to any and all physical loss or 
damage from any external cause. This 
merely extended any existing limitations 
as to damage from external causes, but 
still excluded any kind of damage from 
external causes. 

This phrase was therefore held to 
reter to the character of the damage 
rather than the amount of the damage. 
Another paragraph of the rider was held 
to be designed to extend the coverage 
to goods at places other than in actual 
transportation, such as in terminals or 
on platforms and sidewalks, which were 
not included under the straight trans- 
portation policy. 

This paragraph was therefore held to 





extend the coverage as to location but 
was not to be construed as attempting 
to increase the minimum liability. An- 
other paragraph merely providing a 
method of computing values when and 
if a loss should occur, providing differ- 
ent methods for different kinds of losses, 
was held not to indicate any intention 
to increase the insurance company’s lia- 
bility. 
Repetitious of Amounts 

Paragraph 8 of the shipment cover- 
age rider was held to be merely repeti- 
tioiis of the amount of coverage, in- 
tended to emphasize the previously ex- 
pressed limit of liability, and not in 
conflict with the express insurance pro- 
visions on page 1 of the policy. 

If the plaintiff's construction of the 
policy were accepted, it could recover 
for loss on one shipment, five shipments, 
ten shipments, or any number of sepa- 
rate shipments. On this point the court 
pointed out that the fixed premium of 
$1,425 did not contemplate unlimited lia- 
bility. There was no provision in the 
policy for providing that the premium 
would be based on inventory or rede- 
termined from time to time as inven- 
tory might change. 

Permitted Other Insurance 

The shipment coverage rider per- 
mitted other insurance without notice. 
If the policy was unlimited in amount 
there would be no necessity for taking 
other insurance of the same character. 

The printed policy conditions provided 
that every claim paid would reduce the 
amount of insurance by the sum so paid 
and in the event of loss and on pay- 
ment of an additional premium the sum 
insured under the policy would be re- 
instated and put in force to the full 
amount, a common provision in such 
policies. If the policy was for unlimited 
liability, there would be no need for 
such a reinstatement provision. 





Winter on Losses 


(Continued from Page 25) 


ings in the shelter deck bulkheads closed 
or at least covered with fire resisting 
wood, or wood covered with asbestos 
sheets. In vessels without bulkheads, 
bulkheads either permanent or of tem- 
porary construction were fitted as fire 
stops. 
Sprinkler Systems 


Sprinkler systems are of little value 
on cargo ships as the holds are very 
deep and are completely filled, when 
loaded with ordinary cargo, so that 
sprinklers would be of little service if 
installed. On passenger ships where 
there are many public spaces and corri- 
dors, the use of sprinklered systems has 
increased on modern vessels. Another 
fire preventive measure is the use of 
high ventilator cowls, too high to catch 
a lighted cigarette tossed away by a 
passenger or a member of the crew. 

Undoubtedly the largest protective 
measure for the safe preservation of 
ships and cargoes is the work of the 
inspection bureau of the Board of (Ma- 
rine) Underwriters. For several decades 
this board has pioneered in the compil- 
ing and promulgation of rules for the 
safe loading and stowage of cargoes. 
For instance, grain is an unstable cargo, 
and if merely poured into the holds of 
a vessel would shift with the rolling of 
the ship and under extreme conditions 
would list and sink the vessel. Accord- 
ingly, rules provide that the holds must 
be divided fore and aft with shifting 
boards; that double deck vessels must 
have wing feeders to trim the cargo; 
that the bulk grain must be held down 
by boards on which are stowed tiers of 
bagged grain. Unless grain is so loaded 
underwriters will not insure grain car- 
goes. 

The 


proper packaging of cargo to 


withstand the hazards of the contem- 
plated voyage is an important element 
in the prevention of loss in overseas 
carriage. The goods must be properly 
protected against moisture, breakage, 
leakage and theft. Some kinds of goods 
will not warrant the cost of a package 
that will prevent’ minor losses and so 
the underwriter insures only against loss- 
es due to stranding, s'nking, fire or col- 
lision. Less perishable goods, properly 
protected by packing, will be insured 
against any loss due to an external cause. 

In the last analysis the safety of ships 
and cargoes depend in large measure on 
the knowledge and skill of the moster 
and crew. After a vessel sails there is 
little. moral hazard involved. The cargo 
is out of the custody and control of its 
owner; the ship is solely in the control 
of the master. There is no opportun ty 
for the cargo owner to injure or destroy 
the cargo, and without collusion between 
owner and master the ship is not exposed 
to moral hazards to wh‘ch fixed property 
on shore is subject. It is therefore very 
unusual when any question of moral 
hazard arises in a marine loss. 





Lamar C. Sledge Joins 
Chubb & Son in Atlanta 


Lamar C. Sledge, who has been a 
member of the staff of the South East- 
ern Underwriters Association for the 
past fourteen years, joined Chubb & Son, 
New York underwriters, on January 1. 
Mr. Sledge will take up his new duties 
with the Atlanta office of the firm as 
an assistant to A. C. Wall, manager of 
that Office. : 

Mr. Sledge is a graduate of the Uni- 
versity of Georgia with a B.S. degree in 
civil engineering and a commission as a 
reserve cavalry officer in the United 
States Army. He is also a graduate of 
Woodrow Wilson College of Law in At- 
lanta with an LL.B. degree and has been 
admitted to. the bar. In addition, Mr. 
Sledge holds a license as a professional 
engineer. 





Montana Hail Proposals 


Montana State Hail Insurance board 
has proposed several changes in hail in- 
surance coverage and premiums designed 
to offer the grain farmers of the state 
beter service. The proposals will be 
submitted to state farm groups in time 
to secure their reactions before the leg- 
islature convenes in 1943, according to 
Chairman E. K. Bowman. 

One program proposed would 
the minimum allowable loss from 5 to 
10%, thus eliminating many small loss 
claims and saving about $10 for each 
claim requiring invest'gation. The board 
also proposed giving farmers with 85% 
or greater loss the full payment for 100% 
loss. A third proposal would provide for 
lower premium rates on farms where 
machines other than combines are used 
in harvesting grain. 

VIEW NATIONAL BOARD FILM 

Fire department and other municipal 
officials in Baltimore, a large number of 
fire insurance men and many others in- 
terested in fire prevention were guests 
of the Fidelity & Guaranty Fire on 
December 12 at the Southern Hotel when 
the National Board of Fire Underwrit- 
ers’ motion picture, “Safeguarding Amer- 
ica Against Fire,” was displayed. Harry 
K. Schauffler, assistant manager of the 
National Board, was on hand for the 
event. The Fire Underwriters Associa- 
tion of Baltimore was represented by 
Carl Wheelock. All the officers and 
employes of the Fidelity & Guaranty 
Fire Corporation and many of the offi- 
cials of the United States Fidelity & 
Guaranty Co. were present. 


raise 





N. B. & M. EMPLOYES PARTY 

Members of the Employes Club of the 
North British & Mercantile Group held 
their annual Christmas party December 
18 at Childs’ Fulton Street Restaurant. 
More than 265 attended. During the fes- 
tivities ten prizes of $5 worth of defense 
stamps were awarded to winners. Paul 
R. Sprague is president of the Employes 
Club. 





“BLACKOUT?” 





1k ee THE PAST TWO CENTURIES, 
through wars, conflagrations, 
disasters ... there has never been a 
“blackout” of insurance. 

Once more we are in the midst of a 
world crisis. Once more industry and 
the public look to established institu- 
tions with long records of continuous 
service, to play their role as always, 
during a time of emergency. 

The Norwich Union is proud of its 144 
year old record of continuous service. 
The Norwich Union and its agents are 
proud of the part they are playing—in 
keeping the wheels of American indus- 
try turning—in helping speed the 


National Defense effort. 
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Royal-Liverpool Glee Club Sings 
Christmas Carols and Anthems 





On December 24 carols and Christmas 
anthems were sung in the Royal Build- 
ing, 150 William Street, by the Royal- 
Liverpool Glee Club, an organization ot 
approximately fifty mixed voices recruit- 
ed from the staffs of the fire, casualty 
and marine companies and under the 
direction of George A. Bernard, marine 
secretary. : 

The club rendered a program of music 
on the grade floor of the buildings first 
and from 10:30 to 11:30 a. m. the concert 
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and president of the National Board of 
Fire Underwriters; Burton S. Flagg, pres- 
ident, Merrimac Mutual Fire Insurance 
Co.: A. V. Gruhn, general manager, Amer- 
ican Mutual Alliance; Chester Jennings, 
Mutual Insurance Agency, Baltimore ; John 
L. Train, president, Utica Mutual Insur- 
ance Co.; J. J. Fitzgerald, president, Grain 
Dealers Mutual Fire Insurance Co., and 
Dr. Huebner, ex-officio. 
On Legal Committee 

Clinton L. Allen, assistant secretary, 
Aetna Insurance Co., and Oliver Beck- 
with, counsel, Aetna Casualty & Surety 
Co., are the stock company representa- 
tives on the legal committee, and Charles 
F. Goodale, attorney, American Mutual 
Liability Insurance Co., and Chase M. 
Smith, counsel, National Retailers Mu- 
tual Insurance Co., represent the mutual 
Dr. Huebner serves ex- 





companies. 
officio. ; 

Dr. McCahan serves as chairman ot 
the committee on curriculum and educa- 
tional procedure, with the following com- 
mittee : 

John H. Eglof, agency field service, 
Travelers Insurance Co.; G. F. Michel- 
bacher, vice-president and secretary, Great 
American Indemnity Co.; Arthur C. Goer- 
lich, educational director, Insurance Society 
of New York; Wade Fetzer, Jr., vice- 
president, W. A. Alexander & Co., Chi- 
cago; L. P. McCord, Jacksonville, Fla., 
chairman, committee on publicity and ed- 
ucation, National Association of Insurance 
Agents; M. L. Landis, counsel, Central 
Manufacturers Mutual Insurance Co.; 
Franklin J. Marrvyott, assistant general 
counsel, Liberty Mutual Insurance Co.; 
Tohn M. Breen, chairman, educational 
committee, Kemper Insurance; Charles M. 
Boteler, secretary, Mutual Insurance Agen- 
cy, Washington, D. C., and J. W. Hunting- 
ton, manager, the Mill Mutuals, Columbus, 
Ohio. 

Bowers on Committee 
Also on this Edison L 


Bowers, chairman, department of educa- 


committee are 


tion, Ohio State University, Columbus, 
Ohio; Harry J. Loman, dean, Graduate 
School of Business Administration, Uni- 


of Pennsylvania; Edwin W. Pat- 


versity 


was repeated on the fourteenth floor and 
heard in the general vicinity of the 
building through a system of sound pro- 
jectors mounted on the building setbacks, 
this being a repetition of a plan first 
tried out last year and which occasioned 
many favorable comments. Telephone 
calls received during the program inter- 
mission, and letters subsequently re- 
ceived, indicated that the Christmas mu- 
sic was heard at some distance from the 
building, and generally enjoyed. 





terson, School of Law, Columbia Uni- 
versity; Robert Riegel, University of Buf- 
falo, Buffalo, N. Y.; Milton W. Mays, 
director, Business Development Office, and 
Dr. Huebner, ex-officio. 

This committee, purposely a large one, 
undertook a preliminary study which, ac- 
cording to its report, sought “to define 
the scope of the committee’s activities and 
to plan a practical procedure for its op- 
erations. This preliminary study indicated 
the importance of determining (1) the 
basic objective for which professional 
standards of education should be estab- 
lished and (2) whether we should formu- 
late a single unified educational program 
leading to one designation, or a divisional 
program leading to two or more designa- 
tions. As these were important questions 
of policy on which it was essential to have 
some agreement in order for this com- 
mittee to proceed in an intelligent and 
clear-cut manner, but as the determination 
of such policy presumably lay with the 
advisory committee, the chairman of the 
committee on curriculum and educational 
procedure sought your permission to have 
its members express their views on these 
matters and predicate their report upon 
the conclusions which should be reached. 
Consent having been granted, this com- 
mittee proceeded accordingly.” 


Professional Designation 


With respect to the establishment of an 
educational program leading to a profes- 
sional designation, the committee on cur- 
riculum and educational procedure made 
the following recommendation: 

“The proposed college which would ad- 
minister the standards for awarding a 
professional designation in the field of 
property and casualty insurance could, and 
doubtless should, have a number of aims. 
As respects that which is associated with 
establishment of an educational program 
leading to a professional designation, this 
committee recommends the following state- 
ment thereof : 

“The primary purpose of this educa- 
tional program is to prepare men and 
women engaged in the property or casualty 
insurance business, (1) to understand the 
changing economic, social and government- 
al background in which the insurance in- 
stitution operates, its relationship to other 
institutions in this background as well as 
the constructive and stabilizing services 


which it renders in the progress of civili- 
zation ; (2) to comprehend more clearly the 
risks to which the members of the public 
are exposed in light of all the circum- 
stances surrounding them, the most effi- 
cient ways of minimizing these risks, and 
the sound methods of effecting dependable 
insurance coverage to protect against the 
financial consequences of the risks; (3) to 
develop the necessary skills, techniques and 
procedures for making this broad knowl- 
edge available to the public through the 
medium of high quality service and to 
foster the sound use of that service.” 


Professional Examinations 


In order to be eligible to take the pro 
fessional examinations in property and 
casualty insurance, the applicant must be 
at least twenty-one years of age and of 
good moral character, have at least three 
years satisfactory insurance experience, or 
be a graduate of a university or college, 
and submit credentials in proper form. 
The applicant must pass five comprehen- 
sive examinations, the advice being to take 
them in installments. 

The advisory committee has adopted a 
resolution providing for creation of a 
standing cooperative committee, consisting 
of five members, three university profes- 
sors, one stock and one mutual company 
representative. 

Robert Dechert, of Dechert, Smith & 
Clark, Philadelphia, who has been counsel 
for the American College of Life Under- 
writers for a number of years, is handling 
the legal affairs of the new organization. 
Incorporation is to be effected after the 
next meeting, January 16. 

The advisory committee has decided 
that the first examinations should be held 
in June, 1943, at the same time and in the 
same centers in which the C. L. U. exam- 
inations are held. 





HOLDS COMPANY NOT LIABLE 


Court Says Fallen Building Clause At- 
taches to Rent Rider With 
Policy 

A rider attached to a Georgia standard 
form fire policy indemnified the as- 
sured against loss of rents not exceed- 
ing a specified amount upon a described 
building as the result of loss or damage 
by fire. 

It was held that this insurance against 
loss of rents constituted insurance on 
the building in the sense of the fallen 
building clause contained in the stand- 
ard form policy which was part of the 
contract and which read: 

“If the building or any part thereof 
fall, except as a result of fire, all insur- 
ance by this policy on such building or 
its contents shall immediately cease.” 

The building was damaged by a tor- 
nado which caused 25% of it to fall. The 
policy, including the rider, thereby ceased 
to be in force. When a fire afterward 
occurred which destroyed the remaining 
portion of the building which had not 
been destroyed by the tornado, it was 
held that there was no liability for loss 
of rents on the building resulting from 
the fire. Aetna Insurance Co. v. Martin, 
64 Ga. App. 789, 14 S.E. 2d 161. 


Smokers’ Caused 30% of 
1940 Fires in Canada 


Smokers’ carelessness caused by far 
the largest percentage of the 46,629 fires 
in Canada which destroyed property 
worth $22,735,264 in 1940 and this fact 
again emphasized the need for greater 
vigilance in the battle against this need- 
less waste by fire. This assertion is con- 
tained in a statement just released by 
the Canadian Underwriters Association. 
Nearly 30% of the total fires in the year 
reviewed were attributable to this cause. 
The property lost was $1,118,605. 

Apart from fires originating from un- 
known causes, (5,876 involving the de- 
struction of property worth $10,560,212), 
stoves, furnaces, boilers and stove pipes 
started 4,988 fires and the property loss 
from this cause was $2,057,428. Third 
on the list of causes were defective and 
overheated chimneys and flues. Under 
this heading were listed 4,321 fires with 
property loss at $1,220,864. 





NEW YORK CENSURES PEARL 


Company Criticized in Connection With 

Writing of State Business in Mon. 

tana Some Years Ago 

As a result of hearings on a report 
on an examination the United States 
branch of the Pearl has been censured 
and reprimanded by Superintendent of 
Insurance Louis H. Pink. The censure 
and reprimand were occasioned by the 
activities of its former Pacific Coast 
manager, Alfred L. Merritt, and its 
former Montana agent, the Miller Ip. 
surance Agency, in connection with the 
writing of state business in Montana, 
Deputy Superintendent Edward Me. 
Loughlin, of New York, before whom 
the hearings were held, emphasized that 
the company was strong financially and 
that the censure in no way reflected 
upon its soundness, 

During 1935 and 1936 the United States 
branch, through its general agent 
Charles E. Miller, president of the Miller 
Insurance Agency, engaged in numerous 
activities in Montana with the object of 
retaining the business of insuring the 
property of the state. In order to retain 
this business the Miller Agency spent 
a sum in excess of $55,000, it is said, 
The agency was successful in retaining 
the business but at a cost to the Pearl 
of over $23,000, exclusive of commissions 
to the agency. 

Return Premium Entry 

The property of the state was first 
insured under a policy issued to the 
Montana State Insurance Fund. This 
fund was abolished in 1936. The policy 
was then cancelled and a new policy 
covering practically the same items was 
issued to the state. In a_ transaction 
of this nature cancellation as a rule 
would be on a pro rata rather than a 
short rate basis but by reason of the 
terms of the contract and the company’s 
claim that it was legally entitled toa 
short rate cancellation an agreement was 
made by the state and the Pearl to the 
effect that a short rate return premium 
would be paid. This agreement was 
later sustained by the Supreme Court 
of Montana. 

“Although cancellation was effected 
and the return premium paid on a short 
rate basis the company entered on its 
books a pro rata return premium,” ac- 
cording to the New York Department. 
“While the company contended that 
when this entry was made it was a true 
entry because of the difficulties which 
were involved at the time, it was al 


lowed to remain on the books even after } 


the Pacific Coast manager, the United 
States manager and the home office be- 


came fully aware of all the facts and ' 


of the disposition that was made of the 
difference between the short rate and 
pro rata cancellation. This difference, 
which amounted to approximately $23; 
875 after deducting commissions, has 
never been accounted for in any way 
upon the records of the United States 
branch. Actually it was allowed to 
Charles E, Miller, the agent, to be ap- 
plied against his expenses in Montana. 

Superintendent Pink states that 10 
attempt had been made to determine 
whether or not violations of Montana 
law are involved. 





DEMANDS EXPLOSION COVERAGE 


The Half Dime Savings Bank of 
Orange, N. J., is now insisting that 


mortgagors carry explos‘on insurance for | 


the amount of the mortgages on build 
ings, due to explosions which have 0c: 
curred in the vicinity. The bank itsel! 
has taken out explosion coverage, which 
will not cover explosions from steam 
boilers or from direct war causes, but 
would cover if a plane crashed into 4 
building. 





MORAN SPEAKS IN CHICAGO 

E. B. Moran, manager central divisiot, 
National Association of Credit Men, was 
guest speaker recently before _ the 
monthly meeting of the Insurance Clu 
of Chicago. Mr. Moran talked on the 
subject Business Needs Insurance. 
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Winter Reviews Loss Prevention 
Steps in Ocean Marine Insurance 


Overloading of Vessels, Poor Construction, Fire Held to Be 
Three Greatest Hazards; What Has Been Done to Control 
These Risks; Loading and Stowage of Cargo 


As new hazards arose in the field of 
marine insurance over the years meth- 
ods were devised ultimately to control 


them and the same applies to the new 
dangers arisine out of the nresent war, 
William D. Winter, president of the 
Atlantic Mutual, said when addressing 
the annual meeting of the American 
Association of University Teachers of 
Insurance in New York City on Monday. 
Loss prevention naturally receives a set- 
back during a war. In a world at war, 
he said, merchants must still play their 
part and carry on trade in waters sub- 
ject to all the marine hazards of peace- 
time and the many additional hazards 
of the present. 

‘Mr. Winter’s excellent review of what 
has been done to control non-war risk 
hazards follow: 

Risks That Cannot Be Insured 

It is not a happy picture and is one 
that results in commercial underwriters 
being in the position where they must 
say: “There are certain hazards too 
great for us to insure at commercially 
usable rates.” And so we find subsi- 
dized government agencies assuming the 
burden of these uninsurable hazards, or 
commercial underwriters limiting the 
scope of their insurance to cover only 
those hazards that they believe they 
can reasonably assume. 

Accordingly, in a world at war the 
marine underwriter refuses to insure 
goods against war risks before they are 
on board the ocean vessel and after 
discharge from the overseas vessel at 
destination. He refuses to insure against 
capture or seizure by the British gov- 
ernment or its allies in certain geographi- 
cal areas. He refuses to insure against 
confiscation, requisition or preemption by 
government decree. 

In short, he honestly says that he 
can not insure against hazards the im- 
pact of which is of catastrophic pro- 
portion; or in other words, which in- 
volve many risks at the same time and 
in the same event. This is loss pre- 
vention of a kind but from the under- 
writer’s point of view it is loss avoid- 
ance, because loss prevention is not 
possible. 

It is true that as the perils of war 
develop counter-measures to prevent or 
avoid loss are devised. Thus the mag- 
netic mine—a new device of this war— 
is quickly followed by the De Gaussing 
of ships to neutralize this type of mine. 
On the other hand the radio, with its 
many applications in the safe navigation 
of ships, is ordinarily sealed, and light- 
houses and beacon lights are blackened 
out, and the clock of navigation is turned 
ack a hundred years. Voyages are un- 
duly prolonged and customary routes, of 
necessity, are abandoned and longer and 
less satisfactory routes are substituted 
to the detriment of cargoes perishable 
in their nature. 

The war will end some day and out 
of the wreckage of a broken world will 
be gathered the fragments that remain. 
Some of these fragments will be lessons 
learned in the carrying on of overseas 
commerce in times of stress that can 
be translated into improved operation 
of ships in the peacetime that will follow. 
Preventive Measures of This Century 
It will therefore be profitable for us 


to examine some of the loss preventive 


measures that have been developed dur- 
ing the present century, many of which 
were conceived or developed during the 
last World War. 

Marine insurance falls into three gen- 
eral classes: first, hull insurance; sec- 
ond, cargo insurance; and third, freight 
insurance or the insurance of risks per- 
taining to the money paid for the car- 
riage of the cargo. As there are no loss 
preventive measures that apply solely 
to these freight interests, the discus- 
sion will be confined to hazards to which 
hulls and cargoes are exposed. Loss 
preventive measures applying to the null 
will be considered first. 

Overloading of Vessels 


As far back as recorded history re- 
lates the outstanding cause of loss at 
sea was the overloading of vessels. The 
first known form of marine indemnity 
was general average, a system which in 
its first application provided for the 
sharing of the loss of cargo jettisoned 
in order to lighten the ship and so save 
the whole venture. This desire on the 
part of shipowners to earn more freight 
money by carrying more cargo than the 
ship would safely bear, persisted through 
the years until Samuel Plimsoll con- 
vinced the English Parliament that ves- 
sels were putting to sea dangerously 
overloaded, with consequent loss of life 
and property. 

Legislation was passed in 1876 provid- 
ing that all British vessels over a cer- 
tain size should be measured for free- 
board and a mark, now known as the 
“Plimsoll Mark,” be cut in and painted 
on the side of each vessel at the middle 
of its length. Other countries slowly 
adopted similar regulations, but it was 
not until March 2, 1929, that an Amer- 
ican load line law was passed which be- 
came effective eighteen months later 
with respect to vessels of 250 gross 
tons or over, loading for foreign voy- 
ages by sea. Since that time further 
legislation has been enacted extending 
the application of the load line to prac- 
tically all American vessels in all trades. 


Poor Construction 

Perhaps the second great cause of ma- 
rine loss over the years was the build- 
ing of ships poorly constructed to with- 
stand the perils to which they were ex- 
posed on the high seas. In the early 
days of overseas commerce there were 
no standards to which ships were built. 
In 1764 the first “book” that gave under- 
writers’ opinions of vessels in coded 
form was brought out by British under- 
writers. 

Since then in England, America and 
other commercial nations, government- 
sponsored organizations, known as “Clas- 
sification Societies,” have established 
rules for the building of ships and for 
the testing of the materials used, and 
for the supervision and upkeep of ves- 
sels so that they may be “classed” and 
maintained in class. This supervision 
extends to the motive power of classed 
vessels. Thus the classification of a 
vessel corresponds in some measure to 
the laboratory approval of fire under- 
writers. 

The listing of a vessel in one of the 
classification books, such as the Amer- 
ican Record or Lloyd’s Register, certify- 
ing that the vessel has been built to the 
requirements and under the inspection 
of the Classification Society issuing the 


Record or Register, is prima facie evi- 
dence of satisfactory construction. 
Hazard of Fire 

The third great cause of marine loss 
is fire. Perhaps in no field of marine 
loss prevention had less progress been 
made until very recent years than in fire 
prevention at sea. The bulkheading of 
ships and the dividing of them into nu- 
merous compartments, in order to pre- 
vent sinking in the event of collision, 
had, it is true, accomplished a secondary 
purpose in the confining of fire to a 
single hold in many cases. 

However, a fire well started in a hot 
burning cargo frequently burned through 
a wooden bulkhead or carried through a 
steel bulkhead. In the case of passenger 
vessels, where there were no fire stops 
in the passenger quarters, a vessel once 
well on fire was apt to become a total 
loss. 

Various devices were considered and 
tried for the prevention of fire, but in 
many cases, as in that of the use of fire- 
proofed wood, the expense of installation 
and the increased weight of the struc- 
ture made such efforts commercially im- 
practicable. It must always be remem- 
bered that an added ton in the weight 
of the vessel itself means one less ton 
of cargo that can be carried. Ships are 
built to earn money and not merely to 
sail the seas. 

The loss of the steamer Morro Castle 
in 1934 drew particular attention to the 
hazard of fire at sea, following closely 
as it did the construction by fire of a 
number of other large passenger ships 
of foreign flags, such as L’Atlantique and 
the Georges Philippar. Legislation was 
passed requiring new standards for the 
building of ships. To satisfy these new 
standards improved methods of construc- 
tion and fireproofing have been devised, 
so that the new American fleet being 
built for the Maritime Commission rep- 
resents the safest ships afloat today. 

Navigation Aids 

In addition to these improvements in 
the construction of ships many devices 
have been perfected for the safer navi- 
gation of vessels. Most important of 
these is the application of radio to direc- 
tion finding. The submarine signal, a 
device for picking up the location of 
sound buoys, has been used for many 
years, while the fathometer, an instru- 
ment for determining the depth of water 
under a ship, has proved of great value 
in the navigation of shoal waters. The 
gyroscope compass, or the metal mike, 
has enabled the ship to be kept on a 
true course without human aid. Per- 
haps the least explored hazard is that 
of fog, but some progress has been made 
in piercing this veil through the use of 
infra-red rays. 

These are but some of the devices that 
have made navigation by sea less dan- 
gerous than it was at the beginning of 
the twentieth century and doubtless 
many additional aids are being developed 
in the present search for protection 
against the enemy at sea. Much could 
also be told of the improvement that 
has been made -in the power units of 
vessels with the perfection of high pres- 
sure steam, turbines, electric drives and 
Diesel powered vessels. These devices, 
too, add to the safety of life and prop- 
erty at sea. 

Controlling Fires 

While the various improvements al- 
ready mentioned benefit cargo as well 
as hull, certain other devices have been 
perfected, primarily for the safety of 
cargo which also aid in the protection 
of the hull. Fire is the chief peril to 
which cargo is subject. Much debate 
has been carried on as to whether this 
or that type of cargo is subject to spon- 
taneous ignition. It is probably true 
that some rough cargoes such as fish 
scrap and soft coal will on long voyages, 
or if improperly ventilated, heat and ig- 
nite. 

It may be stated, however, that in 
general most cargo fires originate out- 
side of and not from within the cargo. 
Perhaps no single cause is more respon- 
sible than the lighted cigarettes care- 
lessly thrown aside by the stevedore or 
crew member when the foreman or mate 
approaches. 

It was assumed for many years that 
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the numerous fires in burlap and jute 
cargoes from Calcutta were due to spon- 
taneous combustion. When the plan of 
discharging these cargoes under the vig- 
ilance of underwriters’ inspectors was 
instituted, the fires ceased. 

The secret of controlling fires, whether 
on land or sea, is quick detection. To 
accomplish this end at sea, modern ships 
are equipped with a fire detection sys- 
tem which connects, by means of piping, 
all holds and enclosed spaces directly 
with a smoke detecting device located on 
the bridge in the navigating room. By 
means of continuous suction, air is drawn 
from each hold, paint locker and other 
enclosed space. This column of air 
passes in front of a light. If a fire 
should break out in any space, the smoke 
would quickly appear in front of the 
light—on some models an alarm would 
sound—and the captain would know im- 
mediately that there was a fire on board 
and its location. He would then apply 
the second part of this wonderful device, 
namely, a stream of carbon dioxide gas 
which would be turned into the burning 
section and the fire quickly smothered. 

Sometimes the vessel is not equipped 
with CO, gas, particularly if she is pro- 
pelled by steam power, in which case 
steam is turned into the affected area 
and in time the oxygen content of the 
air will be so reduced that the fire will 
be smothered. In a number of cases 
while fires at sea have not been extin- 
guished by CO, gas or steam, they have 
been kept under control until the vessel 
could make a safe port and the fire ex- 
tinguished with water by the local fire 
department. 

Use of Compartments 

It is, of course, easier to control a fire 
if the ship is divided into many com- 
partments. The modern multi-compart- 
ment ship is not only safer from the 
point of view of sinking, but also from 
a fire hazard standpoint. Following the 
last war many ships using the then new 
Diesel engine were constructed on what 
is known as the shelter deck plan. This 
shelter deck is of lighter construction 
than the rest of the ship and in many 
cases: this shelter deck had no bulkheads. 

If it had bulkheads, there were so- 
called “tonnage openings” which permit- 
ted a fire starting in a lower hold to 
eat into the shelter deck, through which 
it would spread without interruption and 
imperil the whole vessel. These “ton- 
nage openings” are unprotected passage- 
ways through the bulkheads, which make 
the bulkhead of little use, but from the 
owner's point of view save him tonnage 
dues in passing through the Panama 
Canal. ’ 

These decks, when not fully bulkhead- 
ed, are not counted in tonnage measure- 
ment of the vessel for assessing Canal 
transit charges. As these vessels were 
powered with Diesel engines they had 
no steam and were without any means 
of fighting fire. Through the efforts of 
underwriters, these vessels had the open- 
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Captain Hill of War Department 
Pays Tribute to Insurance Cooperation 


He and Superintendent Pink Share Spotlight at University 
Insurance Teachers’ Dinner; Both Talk on War Risk 
Problems and Casualty Rating Plan 


In the casualty insurance spotlight this 
week was Captain Reese F. Hill, chief 
of the insurance section, Under Secre- 
tary of War’s Office, Washington, Dp: ©... 
who was the dinner speaker at the an- 
nual meeting in New York of the Amer- 
ican Association of University Teachers 
of Insurance. The occas‘on marked Cap- 
tain Hill’s first formal address before an 
insurance gathering and his subject ap- 
propriately was The Role of Insurance 
in the Defense Program. 

Another speaker was Superintendent 
of Insurance Louis H. Pink of New York 
who was praised by Captain Hill for his 
helpfulness to the War Department in 
the formulation of its casualty insurance 
rating plan last Spring and ever since 
then. Significantly Captain Hill said 
that the New York Department’s co- 
operative attitude was of great help at 
a time when quick action was paramount. 
Dr. S. S. Huebner, University of Penn- 
sylvania’s insurance department head, 
and who is a member of the War De- 
partment’s advisory insurance commit- 
tee, introduced both speakers. He re- 
eretted the unavoidable absence of 
George S. Van Schaick, New York Life 
vice-president, who is chairman of the 
advisory committee. 


Pink in Complimentary Mood 
Pink indicated his 
pleasure at being with the university 
teachers saying: “You have helped us 
a great deal with your constructive ef- 
forts, and we look to you in these times 
of change to distinguish the good from 
the bad in insurance.” He referred par- 
ticularly to the helpfulness of Professors 
Patterson and Blanchard of Columbia 
University for their aid to the New York 
Department. 

Touching on the War Department’s 
rating plan “which some people regard 
as having great merit and others are 
afraid of,” Mr. Pink declared that the 
War Department and Captain Hill should 
be congratulated for having produced in 
such a short time a plan “which is fair 
and workable.” He predicted its future 


Superintendent 


usefulness in connection with overall 
rating. As to the determination of the 
fire companies not to write war insur- 


ance risks the Superintendent thought 
that the companies were quite right in 
this respect but that their method of an- 
nouncing their decision was not so good. 
He did not know what the future will 
bring forth but said “a close cooperation 
between companies and the Government 
in this connection is vital and neces- 
Sary.” 

Hill Hopeful on War Risk Solution 

Captain Hill later clarified the situa- 
tion by indicating that a committee of 
representatives of various governmental 
agencies was making a thorough study 
of the war risk insurance situat’on, which 
today has many entirely new aspects, 
and he was hopeful that “we shall be 
able to utilize the insurance industry in 
handiing this problem.” Coming at a 
time when the cas sualty-surety executives 
are in closed session on this very prob- 
lem, trying to work out a satisfactory 
program, Captain Hill’s remarks were 
heard with keen interest. 

His formal address was devoted en- 


tirely to the problems coped with by the 
War Department in setting up insurance 
protection for defense projects on a cost- 
plus-a-fixed-fee basis. Admittedly, the 
need for speed in so doing was of great 
importance and because of this “the use 
of the cost-plus-a-fixed-fee form of con- 
tract greatly assisted the War Depart- 
ment in attainment of the procurement 
objectives which had been established.” 
But with its advent and use came many 
problems not hitherto encountered which 
Captain Hill proceeded to tell about. 
Competitive Bidding Disadvantages 
Among them was the rates to charge 
and review of some policies purchased 
by fixed-fee contractors indicated that 
cost of defense project insurance at cus- 
tomary rates was excessive. Many fac- 
tors combined to distort drastically the 
customary premium rates; time was too 
short to work out a leisurely solution, 
so it was decided, said Captain Hill, 
that “in order to bring about some mod- 
ification of the rates and at the same 
time eliminate possibility of any alleged 
discrimination as between insurance car- 
riers,” to devise a system of competitive 


Central Surety Withdraws 


From All Associations 
Agents of Central Surety & Insurance 
Corp. of Kansas City were informed by 
President R. E. McGinnis this week of 
the withdrawal of the fidel- 
ity and surety department from member- 
ship in Surety Association of America, 
Towner Rating Bureau and affiliated or- 
ganizations, effective December 31, 1941. 
Central Surety has also resigned from 
Association of Casualty & Surety Ex- 
ecutives. ; 
This action, it is pointed out, brings 
Central Surety’s fidelity-surety depart- 
ment in closer agreement with the gen- 
eral operating policies followed by all 
other departments of the company since 
formation and involves no change in pro- 
duction or agency practices. 


company’s 





But, he continued, it was soon 
learned that this procedure had many 
disadvantages. Competitive bidding 
caused the various types of carriers to 
employ all means at their disposal in 
competing for this business. The rates 
of premium being quoted, where such 
rates were not rigidly controlled, were 
difficult if not impossible to justify. Cap- 
tain Hill believes that if this system had 
been permitted to continue, the War De- 
partment would have been subject to 
serious criticism at a later date by the 
insurance buying public generally for 
having used its tremendous buying power 
to bring about a chaotic condition in 
the insurance industry. 
Helpfulness of Advisory Committee 


Confronted with this problem the War 
Department took into its confidence an 
advisory group of insurance technicians 
headed by Vice-President George S. 
Van Schaick of New York Life and in- 
cluding Professors Huebner, U. of P.; 
Blanchard, Columbia University, and 
Gardner, Harvard. After considerable 
study, said Captain Hill, the War De- 

(Continued on Page 30) 


bidding. 
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Harvey Talks on Place 
Of Manpower in Victor 


BEFORE UNIVERSITY TEACHER; 


Estimates Civilian Army Must Reach 
40,000,000 Devoted Entirely to 
War Work 


Julien H. Harvey, managing directo; 
of the National Conservation Bureay, 
accident eiguey division of the As. 
sociation of C. & S. Executives, spoke 
before the Amekeus Association of Uni. 
versity Teachers of Insurance at j 
meeting at the Hotel Biltmore, Ne 
York City, December 29. His subjer 
was “The Place of Manpower in Oy 
Victory Program.” 

Mr. Harvey estimated that it will re © 
quire nine civilian workers to suppor i 
one man on the fighting lines, and tha © 
this program will require a civilian army 
of 40,000,000 whose time must be de. 
voted entirely to the war effort. 

He reviewed the service performed by 
the insurance companies in the past in 
reducing industrial, traffic and home ar. 
cidents, and of the special war effor § 
of the sixty-one member companies of 7 
the group he represents. 





Conservation of Life 
“We must leave the fighting tactic; 
to our military and naval specialists,” 





he said. 3ut we safety men whose life 
work has been the conservation 
human life, the promotion of efficienc 


and safety in industry, transportatio 
and street traffic, and in trade, are faced © 
now with a vitally important respon- 
sibility of our own in respect to our 
part in the production program of our 
Nation. It is our own deep responsibility 
to throw the pooled energy and scientific 
efficiency of our safety organizations into 
high gear and to make their power felt 
in helping to maintain production and 
thus smash the brutal attack of ou 
enemies.” He continued: 

“Very early we discovered that safety 
was not a negative or defensive matter. 
Over and over again in: our industrial 
work it has been proven that preven- 
tion of accidents produces an increase in 
efficiency and an increase of production 
output. Our safety must now be made 
an essential energizing factor in the 
stepping up of the mass production to / 
equip our fighting forces. The elimina: | 
tion of waste, the conservation of scarce | 
materials and precious working time, | 
these must be our contribution to the 
national emergency. Fi 

“First, our new industrial front takes © 
in the whole field of accident prevention. | 
We must realize that every worker in | 
office, or supply service, or factory who 
is injured or killed in a home accident, | 
or as a driver or pedestrian on our 
streets, is as great a loss to our wat | 
effort as if he had been killed at a 
machine or in the factory. Furthermore 
the loss of any essential worker any- 
where is relatively as great a blow to 
our military effort as is the loss of 4 
fighter in a front line trench. In a very 
real sense we can regard our accident 
performance as a sort of self-sabotage- 7 
a loss that we inflict on ourselves by | 
our carelessness and lack of efficiency. 

“In 1940 the accidents to American j 
workmen alone caused 44,000 deaths and | 
3,500,000 disabling injuries. Bear in mind 
that these were not all incurred on the 
job. 1,400,000 workers were injured while 
working but 2,100,000 injuries were sul 
fered by the workers while at home 
or in the street. The loss of working 
time by reason of these civilian caswal- 
ties reached the huge total of 420,000, 
man days. How much war effort ant | 
fighting equipment does this represent! © 
This time lost by accident would have | 
built sixty battleships or 40,000 bombers E 
or 260,000 light tanks. This record 0 i 
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1940 is bad enough but we must als 
face the fact that these accidents show 
a sharp increase in 1941. We may end 
the year with nearly 55,000 worker fatal: 7 
ties. The reduction of this terrible wastt § 
of man power and loss of fighting 
strength is our safety task here on the 
home front.” 
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No Rate Increase for 
N. Y. Auto Coverage 


piNK ISSUES ANNOUNCEMENT 


Superintendent Outlines Procedure Un- 
der New Responsibility Law; Explains 
Surcharge 





Superintendent of Insurance Louis H. 
Pink of New York has announced that 
as a result of conferences with the rat- 
ing bureaus representing both stock and 
mutual companies he has approved their 
recommendation that the _schedule of 
rates, presently in effect in this state 
for regular automobile bodily injury and 
property damage insurance, be continued 
without revision for the year 1942. He 
pointed out that because of the increase 
in accidents it had been feared that some 
rate increases might be necessary. 

The average rate for private passen- 
ger cars is 49% lower today in New York 
City than it was in 1934 and 32% lower 
in the rest of the state. Substantial 
reductions in that period have also been 
made in the rates for commercial cars. 
In addition the scope of the coverage 
given to assureds has been materially 
broadened. 

Spread the Cost 

In order to spread the cost of the in- 
surance as equitably as possible the state, 
for rating purposes, has been divided 
into forty-five territories and the rates 
reflect the actual loss experience of the 
cars in each district, Mr. Pink said. Any 
revision in the rates at this time would 
be based on the experience prior to 1941. 
Although there has been some variation 
within the territories, the overall result 
of such a revision would be a small 
increase for 1942. The present uncer- 
tainties as to the effect of war condi- 
tions, the enactment of the new financial 
responsibility law and the trend in 1941 
towards an increase in the number of 
accidents lead the Department to be- 
lieve that it would be unwise to have any 
revision of the rates at this time. 

The superintendent stated that the 
rules and procedures in connection with 
insurance under the new financial re- 
sponsibility act will be made effective 
concurrently with the effective date of 
the new law which is January 1, 1942. 


Misunderstanding Over Surcharge 

One point over which he said there is 
some misunderstanding is that of “sur- 
charges.” Apart from the operation of 
the regular rating plans (preferred risk 
and classification of use) there are two 
distinct situations where surcharges will 
be made. 

When a person who, because he is 
regarded as a poor risk has been re- 
fused insurance by at least three com- 
panies, finally obtains his insurance 
through the assigned risk plan, he is 
called upon to pay a 15% (10% for long 
haul trucking) higher premium than if 
he had been able to obtain it in the 
regular way. That is one instance where 
a surcharge is to be made. The other 
1s in connection with the issuance of a 
financial responsibility insurance certifi- 
cate. 


_Except where there has been a con- 
viction for a violation resulting in sus- 
pension or the failure to pay a judg- 
ment for damages a person who holds 
the regular standard liability policy meets 
all the requirements of the new financial 
responsibility law and if he becomes in- 
volved in an accident he need only fur- 
nish evidence that he has such a policy. 
For this “notice of policy” the insurance 
company makes no charge. 


Must Furnish Absolute Policy 


On the other hand, the superintend- 
ent explained, the person who has no 
insurance at the time of the accident and 
who decides to furnish evidence of his 
financial responsibility for the future by 
obtaining insurance must furnish what 
is known as the absolute policy. Such 
a policy affords absolute coverage for 
liability to injured persons whenever loss 
or damage covered by the policy occurs. 


Being absolute in form, the insurance 
company is subjected to a greater risk 
than under the regular standard policy. 
When a certificate is issued by the 
company evidencing this absolute policy 
a surcharge of 5% will be made. In 
the past it has been 10%. 

The 5% surcharge does not apply to 
persons who have insurance at the time 
of the accident except in the case of 
those (1) whose licenses are suspended 
because of minor offenses under the ve- 
hicle and traffic law, (2) whose licenses 
are suspended upon “any reasonable 
ground appearing upon the record” or 
(3) who fail to pay judgments result- 
ing from automobile accidents. 

Seriousness of Violation 

Where the motorist has been convicted 
of one of the more serious violations of 
the vehicle and traffic law the surcharge 
instead of being 5% will be either 25% 
or 50%, depending upon the seriousness 
of the violation. Those percentages have 
been in effect for some time and have 
as their basis the fact that the company 
is issuing a policy to one who seems to 
be a very poor risk. The new rules pro- 
vide, however, that they, too, will be 
reduced to 5% at the end of three years 
from the date of the conviction. 


Dinner to J. R. Holmes 


Before leaving for the West Coast 
to become casualty-surety manager of 
Aetna Affiliated Companies in San Fran- 
cisco, John R. Holmes was given a dinner 
by the firm of Field, Eddy & Bulkley, 
general agents of the company at Spring- 
field, Mass. Mr. Holmes was previously 
branch manager for western Massachu- 
setts and Vermont, a popular figure in 
this area. Attending the dinner were 
Morgan B. Brainard, Aetna’s president; 
C. B. Morcom, vice-president, Aetna 
Casualty & Surety; Henry A. Field, 
senior member of Field, Eddy & Bulk- 
ley; Edward C. Knapp, agency secre- 
tary, Aetna Casualty & Surety; John 
R. Holmes. 

Also, Chester C. Bulkley of Field, Eddy 
& Bulkley; John W. Keefe, compen- 
sation underwriter; Leslie Goldthwaith, 
broker; E. W. Nelson, general agent, 
Aetna Life in Springfield; R. B. Rush, 
chief underwriter there; C. U. Hatch, 
attorney, claim department; C. A. 
Bowles, broker, and S. R. Hungerford, 
bond superintendent. 








WM. LESLIE, JR. ENGAGED 
Engagement of William Leslie, Jr., 
formerly connected with the actuarial 
department of National Bureau of C. & 
S. Underwriters and now a licensed pilot, 
to Miss Georgie Ann Burke of Bronx- 
ville, N. Y., has been announced. 
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F. Robertson Jones Dies 
At Winter Park, Florida 


WAS COMPENSATION EXPERT 


C. W. Fairchild Pays Tribute to His 
Predecessor as Executives’ Asso- 
ciation Manager 








F. Robertson Jones, former manager 
of the Association of Casualty & Surety 
Executives, widely known authority on 
workmen’s compensation insurance, died 
at Winter Park, Fla., December 27. He 
was 69 years old. Funeral services were 
held December 30 at the Madison Ave- 
nue Presbyterian Church, New York 
City. 

Mr. Jones was born in Wicomico 
County, Maryland, and received Bachelor 
of Arts and Master of Arts degrees 
from Western Maryland College and 
his Ph.D. at Johns Hopkins. Later, he 
taught economics at Johns Hopkins, his- 
tory and sociology at Union College, 
Schenectady, N. Y., and economics and 
politics at Bryn Mawr. 

With Fidelity & Casualty 

He came to New York in 1905 with 
the Fidelity & Casualty. From 1913 to 
1929 he was secretary of the Work- 
men’s Compensation Publicity Bureau. 
After the bureau combined with a num- 
ber of other casualty insurance organi- 
zations and formed the Association of 
Casualty & Surety Executives, he was 
named its first general manager. When 
he retired from office he was made sec- 
retary emeritus. For many years he was 
secretary-treasurer of the Bureau of 
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Personal Accident & Health Underwrit- 
ers, which made him an honorary mem- 
ber upon his retirement. 

Mr. Jones was widely traveled. In 
1897, before he entered insurance, he was 
sent to England as special representative 
of the United States Bureau of Educa- 
tion. When he retired from the execu- 
tives’ association, he and Mrs. Jones 
made a leisurely trip around the world 
that took a year. 

During the last war, he was appointed 
by Secretary of the Treasury William 
G. McAdoo as a member of the advisory 
board of the Federal Bureau of War 
Risk Insurance. He also served as sec- 
retary of the famous "Committee of 
Nine” on financial responsibility for auto- 
mobile accidents. 

Mr. Jones was author of “History of 
Taxation in Connecticut,” “Colonization 
of the Middle States and Maryland,” 
“History of the United States Since the 
Civil War,” “The Digest of Workmen’s 
Compensation Laws in the United States 
and Territories,” and many articles on 
insurance, historical, economic and 
sociological subjects. He was historical 
expert for the tenth edition of the 
Encyclopedia Brittanica. 

He was a member of the Century 
Club, Lawyers Club of New York, and 
Phi Beta Kappa Society. He was a 
fellow in the Insurance Institute of 
America and of the Casualty Actuarial 
Society. He is survived by his wife, 
Eleanor D. C. Jones, two daughters, Mrs. 
Eric Paepcke and Mrs. Hamilton South- 
worth, and four grandchildren, all of 
New York. 

Claude W. Fairchild, who succeeded 
Mr. Jones as general manager of the 
association, speaking of his predecessor, 
paid the following tribute: 

“It is difficult to 
to The Eastern 
such brilliant attainments. 


speak briefly,” he said 
Underwriter, “of ,a man of 
He was favorably 
known in the fields of history, literature and 
education, but by his contributions to the cas- 
ualty and surety business we will remember 
him the longest.” 

“In the early days of automobile liability and 
workmen’s compensation insurance laws, his was 
the hand that helped to guide them. As the 
first general manager of this association, his 
influence and leadership in its formative days 
will not soon be forgotten.” 





GROUPS MUST BE LICENSED 





New York Department Rules Groups 
Soliciting Workmen’s Compensa- 
tion Must Be Licensed 

A ruling has been made by the New 
York Insurance Department to the effect 
that groups organized and operating un- 
der Sections 90 and 91 of the workmen’s 
compensation law may not solicit work- 
men’s compensation insurance either as 
a group or through solicitors unless the 
groups or their solicitors are properly 
licensed under the insurance law of the 
state. 

It is understood that this ruling has al- 
ready been called to the attention of 
the various group managers by the State 
Insurance Fund. 
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Motor Carriers’ Role 
In Defense Effort 


S. A. MARKEL VIEWS 1941 RESULTS 








American F. & C. Chief Sees Loss Ratios 
Up But Outlook Satisfactory; Safety 
Efforts To Be Intensified 





Samuel A. Markel, pioneer company 
executive in the field of motor truck and 
bus insurance, reports that the results 
for 1941 have been “very satisfactory” 
despite the many problems which this 
line has had to face. Mr. Markel’s com- 
pany, the American Fidelity & Casualty 
of Richmond, Va., is closing one of its 
best years during which production has 
showed a healthy increase. One of its 
chief efforts has been to keep pace with 
the tremendous job in National Defense 
which the motor carrier industry is do- 
ing in the face of operating problems 
such as shortage of equipment, labor 
turnover due to military enlistments, and 
increased highway traffic. Yet, despite 
these conditions, Mr. Markel reports that 
a steady flow of defense products has 
been kept moving. : 

Viewing the outlook for 1942, insur- 
ance-wise in his field, Mr. Markel 
stresses that insurance covering motor 
carriers must represent services as well 
as the ability to pay losses. He adds: 


No Relaxation of Safety Efforts 


“Highway accidents of all types are 
on the increase, but fortunately for the 
motor carriers, due to their safety con- 
sciousness and the safety engineering 
services they demand with their insur- 
ance, their record is substantially better 
than all other classes of motor vehicle 
operators. 

“Even though the tendency of loss 
ratios is upward and the fact that the 
truck and bus industry will be called 
upon for greater national efforts in 1942, 
when it is contemplated that more seri- 
ous operating problems will confront 
them, I am confident that these opera- 
tors will acquit themselves as nobly in 
1942 as they have this year. I am further 
sure that our safety engineering organ- 
ization will receive the same enthusiastic 
cooperation from them. In fact, they 
will insist that the insurance carrier not 
relax for a moment those safety engi- 
neering services which have helped to 
create such a satisfactory record. 

“All of this points to a satisfactory 
outlook, insurance - wise, for our com- 
pany in 1942, 

“We are obviously interested in the 
welfare of the motor carrier and we 
hope that 1942 will see an end to the 
trade barriers which have hampered their 
movement over the highways, occasioned 
by the lack of uniformity in state laws 
regulating the size and weight of motor 
vehicles, which has not only been both- 
ersome but very expensive to interstate 
commerce. With the elimination of this 
impediment, they can do an even better 
job in National Defense.” 





New Jersey Bar’s Insurance 
Section Meeting January 9 


The New Jersey State Bar Association 
will hold its mid-Winter meeting at the 
Newark Athletic Club, Newark, N. J. 
the week-end of January 9 and 10. The 
insurance section will hold a symposium 
the afternoon of January 9. This will 
be preceded by a luncheon at 1 o’clock at 
the Newark Athletic Club, after which 
members will attend the meeting of the 
association and take part in the dis- 
cussion of “War Time Industrial Prob- 
lems in Workmen’s Compensation Cov- 
erage,” by Joseph C. Paul. 

Lionel P. Kristeller is chairman and 
Samuel M. Hollander, secretary-treas- 
urer of the section. Members of the 
insurance fraternity and executives of 
leading carriers of insurance will be in- 
vited as guests to participate and give 
their views regarding this important sub- 
ject. Members of the bar and friends 


are cordially invited to attend. 
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LAW WOULD CUT DOWN SPEED 





Want Virginia Legislature to Cut Down 
Speed of Motor Vehicles by 
Twenty Miles 
The Virginia General Assembly when 
it convenes in biennial session in Jan- 
uary will be asked by the state defense 
council to pass a law limiting the speed 
of all motor vehicles, except military, 
to thirty-five miles per hour as a man- 

datory means of conserving rubber. 


Insurance men are interested in the 
proposed legislation because they believe 
that cutting down speed would tend to 
lower the number of accidents on high- 
ways. 

The proposed reduction would mean 
lowering the speed of passenger cars 
by twenty miles an hour, passenger 
buses by fifteen miles an hour and com- 
mercial transport by ten miles an hour. 

At the same time, insurance men who 
write automobile liability, collision and 
property damage coverage are wondering 
to what extent their business is going 
to be affected by the prospective elimin- 
ation of many cars from streets and 
highways as a result of the shortage of 
automotive tires. Some agents say that 
the matter is giving them no little 
concern. 





LEBBYS’ CHRISTMAS PARTY 


William E. Lebby, Los Angeles, state 
agent for the Massachusetts Indemnity 
Co. in California, and Mrs. Lebby, were 
hosts for employes of the office and their 
wives at a Christmas party at Earl Car- 
roll’s Hollywood cafe December 15. For 
the seventeenth consecutive month, thé 
office has led all agencies of the company 
in volume of business. 





WILL PAY BLACKOUT LOSSES 


The Farmers Automobile Interinsur- 
ance Exchange of Los Angeles has an- 
nounced that it will pay losses resulting 
from blackouts and that it is adopting 
the national combination form automo- 
bile policy. 
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Travelers Makes Study 
Of Thieves’ Behavior 


STRANGE CRIMINALS OF 1941 
Thieves Steal Public Sidewalk, Organ 
Pipes, Pet Trout, Buses, Rat 
Poison, Vanilla Beans 





The stealing of three sections of a 
public sidewalk was the most curious act 
of thievery reported during 1941, accord- 
ing to the Travelers Indemnity Co., 
which has made a year-end review of 
unusual thefts, burglaries, robberies, and 
larcenies throughout the United States. 

A citizen of St. Paul was observed 
prying up three squares of concrete side- 
walk in a residential district and loading 
them into his automobile. The man who 
saw him do it telephoned police and 
gave them the license number of the 
thief’s car. When officers questioned 
him, the culprit replied: “Sure, I took 
the sidewalk. I didn’t know anybody 
owned it.” He was required to replace 
the stolen sections of concrete while 
policemen watched. 


In Denver, another strange crime was 
perpetrated by burglars who broke into 











“PROMPT PAYING PRE- 
FERRED,” a phrase coined 
long ago, is a slogan by which 
this Company is known 
widely among Agents, Brokers 
and Policyholders alike. 


Now rounding out 56 years 
of service, the continuing suc- 
cess of the Preferred is built 
upon a steady, natural growth. 
Emphasis on intelligent in- 
surance underwriting, both in 
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a theater and ripped forty-one pipes out 
of the organ, while in Detroit, police 
caught up with a man who admitted 


having forced an entry into thirteen con. © 


fectionery stores simply to stuff himself 
with goodies. In one place he stayed 
three hours, “just mixing myself bana 
splits, sundaes, and other refreshments,” 


The Meanest Burglar 


One of the meanest burglars of the 
year turned up in the Travelers Indem- 
nity’s claim files. With the aid of a 


frosted lemon cake and a candle, he stoke | 


more than 500 pet trout from a Schenee. 
tady banker who kept them on his estate 
in a pool over which he liad erected a 
large wooden shelter. The fish were 
tame they ate out of his hand. One night 
a rogue broke into the shelter, tossed 
cake crumbs on the surface of the pool 
and then by candlelight netted almost 
every one of the trout-fancier’s pets. 

The biggest haul of 1941 
passenger bus, stolen from its parking 
place in Jersey City just before 5 o'clock 
one August morning by someone evi- 
dently in a great hurry to get to Newark. 
It was found abandoned in 
city several hours later. 

In the course of their criminal actiy- 
ities, burglars, hold-up men and thieves 
revealed themselves to be sometimes 
considerate, sometimes vindictive, and 
sometimes annoyingly persistent. Bur- 
glars who robbed a cafe safe of $1,319 
return by mail $219 in checks, though 
neglecting to put enough postage on 
the envelope. Yet such consideration 
was evidently unknown to an Alameda, 
Calif. gunman who, with inexplicable 
viciousness, poured a bottle of ink over 
the proprietress of a grocery store he 
had just robbed. 
persistent thief who had _ stolen 
Lorus Jackson’s washing off the line 
returned two weeks later 
washing machine as well. 


Criminals’ Teamwork 


Teamwork among criminals produced 
two noteworthy results during the past 
year. A gang of criminals temporarily 
hampered national defense efforts by 
stealing thousands of sewing machines 
from shops making uniforms for the 
Army, Navy, and Marines. Thieves 
banded together in Chicago built up a 
$100,000 annual business selling flowers 
which they snatched from new graves 
in the city’s cemeteries each day before 
dawn. They guided their activities by 
reading obituary notices. 


Probably there were no more disap- 
pointed criminals in the. United States 
during 1941 than the thief in Philadel- 
phia who stole two attractive unlabeled 
bottles containing rat poison and roach 
powder, the one in Salt Lake City who 
made off with fifteen drawings of 4 


cemetery, and the Indianapolis burglar § 


whose loot totaled 11 cents and who left 
behind him his cold chisel, jimmy, and 
shirt. 

Clumsiest robbers of the year were 
those who stole thirty-two cans of vanilla 
beans, valued at more than $15,000, from 
a consignment just arrived in New York 
from the Netherlands East Indies, and 
then sought to dispose of them to de- 
tectives for $8,000. The smartest burglat 
of 1941, on the other hand, seems (0 
have been the one in Newton, Mass. 
who brought along a rubber bone in his 


tool kit and amused a family’s watch dog 


with it while he ransacked their apart- 
ment without interference. 
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A. & H. Association Has 
Scroll for Graduates 


SIXTEEN EXAMS ARE REQUIRED 





blic Recognition Being Given to 
casi Who Use Its Plan of 
Organized Knowledge 





The National Association of Accident 
& Health Underwriters is making avail- 
able to graduates of its approved course 
on education for A. & H. agents, a scroll 
suitable for letterheads and calling cards 
which says: “Graduate Approved Course 
Accident & Health Insurance, National 
Association A. & H. Underwriters.” 
<EADUATE Only persons who have 
wo cust]. received a diploma signed 
by the National Association 
i) will be authorized to display 
di the scroll which, in effect, 
signifies that the agent has made a high 
passing grade on each of the sixteen 
examinations conducted under the 
course. 

The examinations covers a lot of 
cround including the philosophy of sell- 
ing A. & H. insurance, based upon the 
Association slogan that “accident and 
health insurance is primary insurance,” 
the policy contract, how to lay out an 
A. & H. career, time control engineer- 
ing, prospect plans, third-party influence, 
approach and presentation, the making 
of sales tracks, and the building of 
prestige. 









Classes in Cleveland 


A number of local associations are 
planning to follow the example of the 
Cleveland association which organized 
a large class for the systematic study 
of the course. The class under the 
euidance of Warren G. Gates, general 
agent, Loyal Protective Life, is now half- 
way through the text material. Most of 
the members are reported as making 
excellent grades. The class represents a 
large proportion of the A. & H. writing 
officers in Cleveland. 

A number of companies are conducting 
classes by correspondence. The Cali- 
fornia-Western States Life, which was 
one of the first to organize a company 
class to be administered by the home 
office reports: “We have quite a number 
of new enrollees lately with an unusual 
amount of enthusiasm for their studies. 
Probably the fact that we now have 


forty-two graduates spreading their 
recommendations of the course is the 
reason.” 

In making his report at the Los 


Angeles convention of the National As- 
sociation Past President E. H. Ferguson, 
Great Northern Life, called the operation 
of the course “a 10-year dream come 
true,” 

The scroll now gives public recognition 
to the agents who use this plan of 
organized knowledge to help them fit 
themselves to render efficient service to 
their clients. One surprise under the 
course is that old, successful agents are 
just as enthusiastic over the sales value 
of the course to them as are the new 
agents. They say that it enables them 
to build upon what they know. 


Huntt Called to Service, 
Hadden Is Acting Manager 


Parks Huntt, vice-president of Hurt & 
Quin, Atlanta general agency, has been 
called into service and Jeff A. Hedden, 
who has been his assistant for several 
years, has been named acting manager 
of the casualty department. 

Mr. Huntt holds a reserve commission 
as captain of infantry, and reported for 
duty December 29. He has been given 
a leave of absence by Hurt & Quin. 
Under his management the general agen- 
cy Produced more casualty business than 
im any previous year of its history. 


DALRYMPLE NAMES COMMITTEE 





Oakes Renamed Education Chairman; 
Dr. Huebner, Faulkner, Ferguson Are 
Its Honorary Members 


President Clyde E. Dalrymple of Mil- 
waukee, announces the personnel of the 
committee on education of the National 
Association of Accident & Health Un- 
derwriters. Mansur B. Oakes, Indian- 
apolis, is renamed chairman. . 

Dr. S. S. Huebner, president, Ameri- 
can College of Life Underwriters; E. J. 
Faulkner, president, Woodmen Accident, 
who is chairman of the conference com- 
mittee on education, and E. H. Fergu- 
son, Great Northern Life, immediate 
past president of the National Associa- 
tion, are honorary members. The local 
associations are represented as follows: 

Akron, Chester C. Lake, Herberich-Hall- 
Harter Agency; Arizona, John Lambert, Mu- 
tual Benefit H,. & <A. Association; Atlanta, 
C. B. Harrell, Columbian National Life; Birm- 
ingham, Malvin Roseman, Maryland Casualty; 
Canton, P. C. Rowland, Globe Casualty; Chi- 
cago, A, D. Anderson, Occidental; Cincinnati, 
J. W. Scherr, Jr., Inter-Ocean Casualty; Cleve- 
land, Warren G. Gates, Loyal Protective Life; 
Columbus, E. W,. Welton, Business Men’s 


Assurance; Dayton, Edwin R. Noe, Business 
Men’s Assurance; Denver, S. M. Swab, Federal 
Life & Casualty; Detroit, Roy Long, Great 
Northern Life; Indianapolis, John McGurk, 
Mutual Benefit H. & A.; Jacksonville, Ben W. 
Balay, Inter-Ocean Casualty; Kansas City, 
Lysle Kindig; Los Angeles, Otto Kloppenburg, 
Hartford Accident & Indemnity; Milwaukee, 
William A. Kempf, Old Line Life; New Hamp- 
shire, J. E. Davie, Aetna Life; New York, W. 
L. Kick, Century Indemnity; Newark, R. F. 
Sheehan, Mutual Benefit H. & A. 


Also Oklahoma City, George Jackman, Gen- 
eral American; Peoria, C. R. Drysdale, Con- 
tinental Casualty; Philadelphia, John F. Leibig, 
Continental Casualty; Pittsburgh, Ross F. 
Roberts, Loyal Protective Life; Portland, Ore- 
gon, H. E, Witham, Federal Life; St. Louis, 
George H. Means, Metropolitan Life; St. Paul, 
B. E. Scott, Continental Casualty; Salt Lake 
City, F. Edward Walker, Mutual Benefit H. & 
A.; San Francisco, Marshall Goodmanson, 
Provident Life & Accident; Seattle, C. W. 
Rogers, Business Men’s Assurance; Toledo, 
A. F, Taylor, Inter-Ocean Casualty; Youngs- 
town, Paul E. Kennedy, Loyal Protective Life. 





WHITE ELECTED TO GOLF POST 

Hal A. White, superintendent of 
agents, Standard Accident, has been 
named secretary of the Detroit, District 
Golf Association. Mr. White is a mem- 
ber of the Plum Hollow Golf Club, De- 
troit, and served the Detroit Associa- 
tion as district tournament chairman 
during the 1941 season. 
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IS RELIEVING 


Nothing pleases an assured any more than to be able to 
see at a glance just how well he is insured. And noth- 
ing gives him this satisfaction any better than The Em- 
ployers’ Group Analysis Plan. This plan digs right in— 
makes accurate findings on his coverages and needs — 
and presents all the data in a handy, visual-index type 


Just read one copy of our monthly magazine “The Pio- 
neer” and you'll get the gist of this plan’s selling effec- 
tiveness. You can have a copy free by writing to The 
Employers’ Group Publicity Dept., 110 Milk St., Boston. 
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ISSUES A. & H. BULLETIN 





Lloyd H. Kuh, Continental Casualty, 
Clears Up Misunderstanding on Non- 
confinement Benefits 


Discovering that there is a great deal 
of misunderstanding concerning non- 
confining sickness benefits, Lloyd H. 
Kuh, New York district manager of the 
disability division, Continental Casualty, 
has issued a bulletin explaining that 
confinement is not required in the ac- 
cident clauses of any of the company’s 
contracts. 

“Take our ‘advance’ disability contract, 
for example,” the bulletin says. “This 
nays for one year for total disability 
from confining illness and one month 
full benefit for non-confinement or con- 
valescence. In the first place, the sum 
of these two illness benefits will cover 
completely 999 claims out of 1.000. In 
the remaining one out of 1,000 cases, 
the ‘advance’ will still pay in the aver- 
age case, as long as the other policies 
will, that do not require house confine- 
ment. 

“The reason for the last statement is 
this: the ‘advance’ pays for the one long- 
est period of continuous confining sick- 
ness no matter whether this condition 
occurs at the commencement of an ill- 
ness, or during a relapse in the middle 
of a disease: or at the terminal sick- 
ness. The latter means the period that 
a person goes back into the house be- 
fore he passes away. 

“In the remaining one in 1,000 cases 
of prolonged disability just referred to 
the insured suffers generally from a de- 
generative disease, such as T. B., which 
is, moreover, totally and permanently 
disabling. The period of terminal sick- 
ness alone, in such cases, averages more 
than eleven months. This, plus one 
month non-confining indemnity in the 
‘advance’, totals twelve months benefits 
paid when death occurs, if not before. 

“This is fundamentally important for 
the reason that the longest time paid by 
policies which do not require house- 
confinement for disease, is twelve 
months also; that is, if these are good 
quality, standard pol‘cies in well-rated 
companies.” 





Standard Accident Girls 
Make Goodfellow Dresses 


Women employes at the home office 
of the Standard Accident made dresses 
for the Detroit Goodfellow Fund again 
this year. The dresses were delivered 
to Ruth Alden, women’s editor of the 
Detroit Free Press, who was in charge 
of this section of the Goodfellow activi- 
ties. In addition to those made by the 
girls, dresses were purchased from funds 
collected from employes. 


Standard Accident girls have been 
making dresses for the Goodfellow 
Dress Unit for a number of years. Miss 


Awey MacDonald, of the Risk Experi- 
ence Division at the Standard home 
office was in charge of the activity. 
Miss Dorothy Severy is President of the 
Standard Women’s Club. 





Rules Health Service Is 


Not Engaged in Insurance 


Judge A. Dayton Oliphant of the New 
Jersey Circuit Court, sitting as a com- 
missioner of the State Sunreme Court, 
has ruled that Community Health Serv- 
ice, Inc., of Camden, is not conducting 
an insurance business, in dismissing an 
action brought by the State Banking 
Commission. He based his ruling on the 
nature of the organization, in which sub- 
scribers are entitled to medical services 
whether they need them or not and that 
physicians receive compensation whether 
or not they are called in. He concluded 
that the arrangement is not affected by 
any hazard, contingency or risk. 





RENAME BUSS IN PROVIDENCE 
Raymond Buss, Providence manager 
of the American Surety Co., has been 


reelected a director of the Providence 
Chamber of Commerce. 
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F. S. Perryman’s Observations as to 
War’s Effect on British Ins. Results 


Francis S. Perryman, secretary of 
Royal Indemnity and Eagle Indemnity, 
has followed closely the effects of the 
war on British insurance experience and 
this year so as to gauge better 
all-out war on conditions 


The results of his sur- 
at the 


trends 
the effect of 
in this country. 
vey were presented informally 
the Casualty 


recent annual meeting of 
Actuarial Society, of which he is a past 
president, and are here recorded by 


special permission. In so doing Mr. 
Perryman points out that British condi- 
tions indicated are not to be regarded 
as permanent because the picture is 
ever-changing with the war’s develop- 
ment, just as it doubtless will in the 
U.S; A. 
War Risk Insurance Schemes 

Pointing out that damage, direct and 
indirect, caused by enemy bombing had 
the greatest effect on the everyday in- 
surance business in Great Britain, Mr. 
Perryman said that such war damage, by 
and large, as well as any other including 
that which arises out of attempted in- 
vasion, was excluded from the companies’ 
insurance policies and carried by the 
Government under a number of war 
damage insurance schemes. As to per- 
sonal injuries produced by enemy action, 
these have been likewise excluded from 
casualty company coverages. On this 
point Mr. Perryman explained: 

“If a gainfully employed person is in- 
jured or killed in any action, directly or 
indirectly, and whether he is at work 
or not, there is a Government scheme 
to reimburse him or his dependents. The 
benefits under this are quite small, much 
“eng than under the compensation 
law, but nevertheless in respect of such 
an accident the compensation act does 
not apply. In effect, therefore, war 
damage injuries are removed from the 
scope of the compensation policies. It 
is, of course, much easier to do this in 
Great Britain, which has but a single 
legislature, than it would be to make a 
similar exclusion in this country with its 
numerous political divisions. 

“There is another scheme with rather 
higher benefits for persons injured while 
on war service duty: for example, air 
raid wardens. War injuries are excluded 
from personal accident policies but, of 
course, the injured person would re- 
ceive the benefits, if any, under the 
war injuries scheme and the war service 
injuries scheme. 

“The position regarding compensation 
insurance is thus fairly satisfactory in 
Great Britain since war injuries are ex- 
cluded and there is an enormous amount 
of activity with high wages and alto- 
gether favorable circumstances for prof- 
itable compensation experience.” 


Effect of War on Auto Ins. 

Turning to automobile insurance, Mr. 
Perryman said that the first effect of 
the war on this line in Britain was a 
great reduction in the volume of busi- 
ness because of the virtual cessation of 
private motoring. Furthermore, the im- 
mediate institution of blackout regula- 


tions led to a marked increase in acci- 
dent frequency. However, as the war 
has progressed the people in Great 


Britain have become more accustomed to 
the blackout regulations and accidents 
have not been so severe on account of 
the low speeds usually involved. Also, 
the movement of the general population 
on roads during blackouts has decreased 
considerably and traffic has been con- 


fined mainly to those on official duty, 
thus reducing the cost of claims. 
Automobile policies, along with the 


others, exclude war losses but again, as 
in the case of other insurances, it has 
been the policy of the British companies 
to write into the policy a very strict 
war risk exclusion clause but to ad- 


minister such clause with considerable 


elasticity. 
Trucking Volume Increased 

While private passenger motoring has 
been brought virtually to a standstill, 
there has been a considerable increase 
in the volume of trucking on the British 
roads due to the unprecedented activi- 
ties in the British factories and the 
necessity of providing alternative meth- 
ods of distribution in case the railways 
are temporarily put out of action. In 
this connection, it is interesting to note 
that some British companies requested 
from their American connections all 
available information upon American 
methods of supervision and controlling 
long-distance trucking risks and have 
adopted such methods, modified, of 
course, for the considerable difference in 
circumstance over there now. 

The net effect, Mr. Perryman says, is 
that the various factors affecting auto- 
mobile insurance in Great Britain during 
the war has so far not been very 
favorable and companies are apparently 
not experiencing any too good results 
from such business. 

Other casualty coverages, such as 
burglary and glass, have also been af- 
fected adversely by the war conditions. 
The general statement holds here that 
a very rigid war risk exclusion clause 
has been added to all policies but this 
has been administered in a liberal man- 
ner, with the result that many border- 
line claims have been paid to the detri- 
ment of the usually favorable results 
for these classes of business. 


Effect on Casualty Lines Here 

Mr. Perryman closed by stating that 
his views as to the likely effect of war 
conditions on casualty insurance in this 
country were that, at any rate during 
the war, compensation insurance would 
prove profitable for the comnanies, but 
the danger as regards this line was in 
the inevitable aftermath. He is more 
concerned for the automobile experience, 
which he believes will continue to de- 
teriorate. However, the ill effects of 
this would probably be lessened by con- 
tinued development of various restric- 
tions upon the use of automobiles. 

The companies will, and should, con- 
tinue to cooperate with the Govern- 
ment in the insuring of National Defense 
Projects, both direct and indirect, in Mr. 
Perryman’s opinion. He maintains that 
the companies, through the issuance of 
proper insurance contracts, should place 
at the disposal of the Government their 
facilities for servicing claims and mini- 
mizing accidents. This, for instance, is 
being done by the comprehensive in- 
surance rating plan for the insuring of 
National Defense cost-plus risks which, 
he thought, would prove of great service 
to the various government departments 
using it, and on the whole not un- 
profitable to the companies. But there 
is very little opportunity in it for the 
companies to make any money. 

“War conditions will doubtless bring 
an increase in volume of business, some 
lines like compensation being responsi- 
ble for this, although a line like auto- 
mobile might decline in premiums. Since 
there would undoubtedly be a marked 
rise in companies’ expenses, the rise in 
volume on account of wartime activity 
would be very welcome,” Mr, Perryman 
said. 





A. D. REID ACTIVITY 

A. Duncan Reid, retired president of 
Globe Indemnity, has been named cam- 
paign director of 6s Red Cross drive in 
Glen Ridge, N. for $20,000, which is 
the town’s me in the national drive 
for emergency funds. Mr. Reid’s son, 
A. Lionel, is serving as a first lieutenant 
in the Glen Ridge unit of the New Jersey 
State Guard. 


Citizens Casualty Acquires 
New Century of Chicago 


Stockholders of Citizens Casualty of 
New York and New Century Casualty 
of Chicago voted on December 26 ap- 
proval of the merger of the two compa- 
nies under which Citizens Casualty ab- 
sorbs the Chicago company and thereby 
increases its capital by $350,000. Formal 
announcement of the deal was made by 
Jack Hyman, president of Citizens, who 
indicated that with increase in capital 
the Citizens will enter the plate glass 
insurance field in addition to its other 
lines, and that the merger’s beneficial 
effects will be reflected in surplus and 
contingent reserves. Emil L. Hoen was 
the negotiator in the merger. 

Head office of Citizens will continue 
to be maintained at 116 John Street, 
New York, and a branch office has been 
established in Chicago under manage- 
ment of Albert Kahn, former president 
of New Century with W. A. Salomon, 
former secretary, as his assistant. New 
Century, seventeen years old, specialized 
in plate glass and auto lines; was li- 
censed in seventeen states and D. of C. 

Citizens Casualty, thirteen years old, 
is expected to step up its automobile 
production in 1942, under personal direc- 
tion of President Jack Hyman, who has 
held this post for past six years. His 
brother, Harry, is executive committee 
chairman; also heads Salvage Adjust- 
ment Corp. Citizens has specialized up 
to this point in automobile lines; is 
entered in nine states. 


Captain Hill 


(Continued from Page 26) 





partment developed its much discussed 
insurance rating plan. Because it in- 
volved radical departures from custom- 
ary practices of insurance carriers, the 
Under Secretary of War submitted it in 
advance to the advisory committee for 
study and recommendations. For the 
next sixty days the committee conferred 
with the New York Superintendent, sev- 
eral of his deputies, his rating chief, 
actuary; also actuaries of the National 
3ureau and American Mutual Alliance, 
company executives in both stock and 
mutual fields, independent actuaries, 
other insurance authorities. Upon com- 
pletion of its study the advisory com- 
mittee concluded that the plan was 
sound, recommended to the Under Sec- 
retary its adoption by the War Depart- 
ment. This was done on May 3, 1941. 

Highspotting this plan Captain Hill 
brought out these points: “This plan 
produces insurance costs on what is be- 
lieved to be the most economical basis 
consistent with sound underwriting prac- 
tice; eliminates the competitive element 
by permitting the contractor to select an 
insurance carrier with whom he custom- 
arily deals in the ordinary course of 
business; eliminates the cross liability 
problem in the majority of cases, and 
because of its uniformity and simplicity, 


permits insurance to be administered 
without difficulty by the field forces of 
the War Department’s procurement 


agencies. 

“The plan, in order to be uniform for 
all types of carriers, required the sepa- 
ration of agency type carriers and their 
agents. Recognizing, however, that con- 
tractors should be able to continue to 
have the benefit of the services and ad- 
vice of qualified insurance agents, brok- 
ers and other persons similarly qualified, 
provision v was made for the rendering 
of this service by means of the insurance 
advisor’s agreement which is a part of 
the rating plan.” 

In this connection the speaker was 
asked from the floor how many strictly 
insurance advisers had handled defense 
business. To his knowledge only one 
such concern has participated—the Indi- 
ana Audit & Inspection Bureau—all the 
rest have been licensed agents and brok- 
ers. As to the value of the producer to 
the program, he indicated that a decided 





Central Surety Is 
Expanding in the Eas 


DAVIS QUINN TO JOIN STAFF 


Resigns Royal Indemnity Post to Take 
Casualty-Surety Production Job; 
Additional Appointments Soon 
As the first step in its 1942 expansion 
program the Eastern department of Cep. 
tral Surety announces today appointment 
of Davis Quinn as executive special agen 
for development work in the Easter 
department with headquarters at % 
Maiden Lane, N. Y. Mr. Quinn comes 
to Central Surety from the metropolitay 
office of Royal Indemnity where, for 
more than ten years, he worked closely 





with Benj. G. D. Blue, now resident 
vice-president of Central Surety in 
charge of Eastern operations. Add 


tional appoinments to strengthen the 
staff and improve facilities for agents 
and brokers will be announced shortly, 

Davis Quinn, well known in casualty. 
surety production circles, has a fifteen. 
vear background of experience in this 
line. A Cornell man, he joined National 
Surety after college days and _ stayed 
for three years. In 1929 he resigned to 
join Royal Indemnity as special agent 
and has made a fine record in this post, 
His associates in the company are re- 
membering him with a_ suitable gift 
Versatile, Mr. Quinn has a number of 


hobbies’ including writing and oil paint- 


He has exhibited wild life pictures 
at the American Museum of Natural 
History; has written short stories on 
outdoor life, and has contributed articles 
to insurance publications. 


ing. 





contribution had been made by agents 
and brokers to its success. 


Tribute to “First-Blush Skeptics” 


Further along Captain Hill spoke of 
initial unfavorable reactions to the rat- 
ing plan which were dispelled after state 
officials and company executives had an 
opportunity to give it careful study. He 
added: 

“Undoubtedly some company officials, state 
insurance officials, agents and brokers thought, 
at first, that the use of such a plan was out 
of the question, for while it is based on sound 
underwriting principles, it does contain many 
phases which are entirely new. It seems proper 
here to pay tribute to the patriotism of many 
of these ‘first-blush skeptics’ who voiced no 
opinion at the time but proceeded to carefully 
study the problem in an effort to be favorably 
convinced rather than in an effort to prevent 
operation of the plan. 

‘The desire to cooperate was everywhere in 
evidence, and the successful participation of the 
insurance industry in the defense program is, 
in my opinion, due largely to the _ intelligent 
approach which was made to the tremendous 
problem confronting the Government, and_ the 
spirit of cooperation which has prevailed since 
the War Department insurance rating plan was 
announced.’ ; 

As an example of this cooperative 
spirit the speaker mentioned insurance 
on island bases and said: “The compa- 
nies have gone into places where they 
would not have dreamed of going a yeat 
and a half ago. They are doing a fine 
job—they have lived with these jobs day 
after day just as diligently as any work- 
man.’ 

Closing his talk, Captain Hill stressed: 
“ce 
War Department realizes that no mis- 
take was made in its decision to utilize 
the facilities of the insurance industry 
in the performance of the difficult and 
tremendous task before it, and that for 
the most part the confidence placed in 
the industry’s ability to do the job and 
to do it right has been amply justified.” 





H. J. JUST’S NEW POST 


Appointed by Maryland Casualty As 
Agency Production Manager in N. 
Office; Succeeds S. Bedell Promoted: 


Herbert J. Just has been appointed 
manager of the agency and production 
department of the New York office of 
the Maryland Casualty Co. He succeeds 
Stephen Bedell, Jr., who was _ recently 
promoted to be manager of the casualty 
department of the office. 

Mr. Just has been in the insurance 
business for twenty-two years. 
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